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“Elaine helped us buy a house in Menlo Park and sell our previous home in Foster City.  We are extremely happy with the advice 
and services we received on both those transactions. Elaine is very professional and has a deep understanding of local markets. 

Elaine is also very responsive and has a friendly attitude. She helped us prepare for sale and positioned the house effectively thereby 
enabling multiple offers. Elaine and Dean were also really helpful with advice about remodeling our new home after we bought it.” 
  Parveen and Vaishali Nandal

“Elaine you are a ROCK STAR!   I can’t say enough great things about you, and we are tough critics seeing as we bought and sold 
3 homes in the past 9 years in 3 different states.  We just wish we could bring you with us so you could help us fi nd our new 

home in PA.  Thanks for everything!  You earned every penny of your commission and then some.”
 Alison Deutsch, seller

 Elaine can help you MAXIMIZE PROFIT in 
selling your home or VISUALIZE how to 

make a house your DREAM HOME

COLDWELL BANKER TOP 1%

DRE #01182467

BEFORE

BEFORE

BEFORE

AFTER

AFTER

AFTER

ELAINE BERLIN WHITE

REAL ESTATE BROKER

ATTORNEY AT LAW

650.566.5323

EWHITE@CBNORCAL.COM 

WWW.ELAINEWHITE.COM

WALL STREET JOURNAL’S TOP 150 AGENTS
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*No slogan needed

 650-400-1001

342 Hawthorne Avenue, Palo Alto 
Open Sunday

561 Center Drive, Palo Alto         
SOLD - Seller Representation

342 Hawthorne Avenue, Palo Alto 
Open Sunday

505 N. California Avenue, Palo Alto      
SOLD - Buyer & Seller Representation

342 Hawthorne Avenue, Palo Alto 
Open Sunday

560 Melville Avenue, Palo Alto 
SOLD - Buyer Representation

342 Hawthorne Avenue, Palo Alto 
Open Sunday

551 Hale Street, Palo Alto 
SOLD - Seller Representation

342 Hawthorne Avenue, Palo Alto 
Open SundayPRIVATE OFFERINGS

Trophy Properties in... 
Old Palo Alto
Crescent Park
Lindenwood

342 Hawthorne Avenue, Palo Alto 
Open Sunday

68 Adam Way, Atherton
SOLD - Buyer Representation

342 Hawthorne Avenue, Palo Alto 
Open Sunday

126 Lowell Avenue, Palo Alto    
SOLD - Seller Representation

DRE 01184883

Seclected
2011

Transactions 

Once you have downloaded the 
free QR Reader App, simply use 
your phone to take a picture 
of the barcode on the left. 
You will then be able to view 
these and other exceptional 
properties.  

Miles McCormick
N u m b e r  O n e  Te a m  o u t  o f  7 9 , 0 0 0  K e l l e r  Wi l l i a m s  a g e n t s

H o m e s O f T h e Pe n i n s u l a . c o m
A v e r a g i n g  1 0 , 0 0 0  V i s i t s  P e r  M o n t h

1020 Windsor Drive, Menlo Park
SOLD - Buyer Representation

1000 Godetia Drive, Woodside 
SOLD - Seller Representation
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FALL REAL ESTATE 2011
A Palo Alto Weekly and Almanac publication

650-851-2649
stevenlessard.com

Specializing in Marketing and Sales in Atherton, Woodside, Menlo Park, and Portola Valley Since 1994

STEVEN LESSARD
Information deemed reliable, but not guaranteed.

 Tremendous Remodeled Sprawling Ranch-Style Home

Offered at $4,295,000
Atherton

133 Burns Avenue

NEW LISTIN
G

-of- -

Offered at $3,695,000

OPEN SUNDAY, July 3, 1:30 – 4:30 pm

Offered at $3,195,000

6 When the price is right ... 
 Well-valued properties are selling quickly along the Midpeninsula

14 Location vs. amenities
 What can you find at different price points?

24 Are cash-rich homebuyers impacting the market?
 Home prices on the rise as technology companies go public

26 Rentwatch 
 In tough economic times, can a manager relax the financial qualification  
 rules?

30 Matchmaker, matchmaker, find me a mansion
  Palo Alto startup aims to connect buyers and sellers of off-market 

properties

33 Condo market slower to rebound
  Low prices, large inventory offers opportunity for renters and investors

40 Plenty of room in senior community
 Housing-market downturn impacts Moldaw residences

EDITOR: Carol Blitzer
DESIGNER: Diane Haas
ON THE COVER: This home at 84 Nora Way sits on close to an acre in West Atherton. Built in 2009, the 
Mediterranean-style, 6,615-square-foot home has six bedroom suites, four fireplaces and a pool with 
a waterfall feature and gazebo. Asking price: $6.18 million. Photograph by Bernard Andre.
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Exclusive Listing Agent:

Sean Foley 
Realtor® 

650.207.6005 
sfoley@cbnorcal.com

DRE#00870112

618 Orange Avenue, Los Altos

308 Olive Hill Lane, Woodside

12001 Finn Ln, Los Altos Hills

SOLD   $4,188,000 list price SOLD   $4,500,000 list price

660 Manzanita Ln, Woodside

Located on one of the premier streets in Woodside, this stunning 5BD, 

5BA residence has been beautifully remodeled (down to the studs in 2000) 

with great style and inspiration. With over 4500 square feet, the open 

and welcoming floor plan is an entertainer’s delight. It offers the finest in 

California’s fabled lifestyle, with gleaming wide-planked wood floors, four 

fireplaces, abundant natural light, soaring vaulted ceilings, skylights and a 

genuine sense of privacy. Doors throughout the home provide direct access 

to the grounds for seamless indoor/outdoor living. It also has a 1bd 1ba 

guest house with full kitchen as well as a 4-stall barn and turn-out areas.

Offered at $5,998,000
Virtual Tour at: www.308OliveHillLane.com

New construction completed at the end of 2006, this 

6,874 square foot home features 6 bedrooms, 6.5 baths 

with a 3 car garage. Upon entering this stunning home 

you will immediately fall in love with it’s sensational 

floor plan and custom hardwood floors. Carefully 

selected materials, sophisticated design and craftsman-

style architecture create a living space that is both 

tranquil and inviting. An entertainer’s delight with a cli-

mate controlled wine room, and theatre room also com-

plete the spacious basement. Located in an established 

tree lined neighborhood that’s just a short walk to Los 

Altos Village and close to major commute arteries.

3,000+ square foot finished basement

Theatre Room in basement

OFFERED AT $3,998,000

Recent Sales and 
Current Listings

Fall Real Estate Special Section I  Page 5



FALL REAL ESTATE 2011

by Carol Blitzer
f you price it right, they will come.

At least that’s what Realtors are saying — 
especially this year.

“We are working with one of the more efficient 
market places in the country again,” said Steve Bellu-
mori, a Coldwell Banker, Menlo Park, agent. “Buyers 
are readily there to purchase if the pricing is correct. 
If not, they tend to sit back and wait for the price 
adjustments to take place.”

Bellumori’s remarks are reflected in both the vol-
ume and pricing in recent home sales, especially in 
the Midpeninsula: The sheer number of home sales 
for the first half of the year was up 150 percent in 
Palo Alto, 138 percent in Mountain View and 124 
percent in Menlo Park, compared to two years ago. 

In the first six months of 2011, median prices 
(where half the homes sold for more and half sold 
for less) in Menlo Park rose to $1.2 million (up 4 
percent), in Palo Alto to $1.55 million (up 7 percent) 
and in Mountain View to $982,500 (up 8 percent). 
All had double-digit rises over a two-year period (see 
chart). 

Bellumori recently sold, along with listing agent 
Kate Engelbrecht of the Saratoga office, a home at 
2121 Valparaiso Ave. in Menlo Park for $1.275 mil-
lion. He was reticent at first to market the house be-
fore Labor Day, noting that it’s historically a slow 
time for real estate sales. But earlier school start 
dates encouraged them to list it sooner.

The owners, Bob Prendergast and his wife, Linda, 
initially thought they should ask more than $1.3 mil-
lion, given that nearby homes had gone for higher 
prices. “But that was maybe three years ago,” he 
said. 

As a contractor, he had worked with Engelbrecht 
for years. And, he said, the house was in like-new 

WELL-VALUED PROPERTIES 
ARE SELLING QUICKLY 
ALONG THE MIDPENINSULA

condition on the inside. They “priced it by today’s 
market and today’s trends rather than what my 
wife and I thought it was three to five years ago. 
They’ve got their fingers on the pulse,” he said.

Once listed, phones rang off the hook with peo-
ple asking about the home, which is located within 
the boundaries of the Las Lomitas School District 
— ranked the highest performing K-8 district in 
the state last year, Bellumori pointed out.

After a week or so, they got a lot of interest, but 
only one firm offer — at the asking price. They 
took it.

ypically, Realtors look at comparable sales 
before determining how to list a house for 
sale. But what sold down the block isn’t the 

only factor to consider: Other points range from 
low inventory (not much choice out there) to prop-
erty idiosyncrasies.

A home at 1835 Bay Laurel Drive, Menlo Park, 
was more of a challenge because the house is sited 
on land leased from Stanford University. 

“It was pretty difficult because it was difficult 
to get financing,” Eda Diridon, an agent with RE/
MAX Star Properties in Belmont, said, adding 

that many lenders will not make a loan for a prop-
erty on leased land, especially when the lease is 
less than 40 years.

It eventually sold for $1.3 million in July.
“If not on leased land, it would probably have 

sold closer to $1.7 million,” she added, even 
though it needed a new roof, plus updated wiring 
and plumbing.

Another issue can be condition of the house.
Before 1030 Deanna Drive in Sharon Heights 

went on the market, the family conferred with 
John S. Reese, a Realtor with Intero Real Estate 
Services in San Carlos, about how to best prepare 
the house. They’d lived there since 1975.

“They knew the paint, carpeting were dated,” 
Reese said, so they updated the colors. The biggest 
change they made was calling in their son, Bob 
Blasing, who owns a local landscaping company, 
to put in a new backyard. The kitchen they left 
untouched.

“A young couple with two small children bought 
it. They were thrilled that they could go in and 
update (the house on) Deanna,” Reese said, noting 
that they’re putting in new windows and doors as 

Veronica W
eber

M
ichelle Le

(continued on page 8)

‘Buyers are
readily there to 
purchase if the 

pricing is correct. 
If not, they tend 

to sit back and 
wait for the price 

adjustments to 
take place.’

—Steve Bellumori, 
Realtor,

Coldwell Banker,
Menlo Park

C
ourtesy of the Zepezauer fam

ily
Above: John and Araceli Zepezauer have put their large dream home in Mountain View on the market 
after deciding to downsize their lifestyle. But, they’d love to stay in their Sylvandale neighborhood. Left: 
The couple lived in a 500-square-foot home on the site, until after the birth of their first son. 

A pair of homes at 3103 (left) and 3105 David Ave. in Palo Alto recently sold for well over their 
$995,000 asking prices.
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242 OAK GROVE AVENUE, ATHERTON
Offered at $5,995,000
Sold - Represented Sellers

273 CATALPA DRIVE, ATHERTON
Offered at $4,275,000
Sold - Represented Buyers

50 CATALPA DRIVE, ATHERTON
Offered at $3,500,000

Sold - Represented Sellers

29 HOLBROOK LANE, ATHERTON
Offered at $1,750,000

Sold - Represented Sellers

301 ARLINGTON WAY, MENLO PARK
Offered at $4,750,000

Sold - Represented Buyers

40 GLORIA CIRCLE, MENLO PARK
Offered at $2,450,000

Sold - Represented Sellers

489 MARTINSEN COURT, PALO ALTO
Offered at $1,595,000

Sold - Represented Buyers

1 WINTERCREEK, PORTOLA VALLEY
Offered at $1,988,000

Sold - Represented Buyers

1314 HAPPY VALLEY AVENUE, SAN JOSE
Offered at $899,000
Sold - Represented Buyers

We worked with Veronica for over two years and looked at countless houses. Veronica stuck by us and fi nally we 
purchased the most amazing house with her help. Even better, she sold our old house before there was an offi cial open house 
(multiple bids, over asking). Veronica works extremely hard and represents your best interests.  We strongly recommend her.

- Susan and Jim, Buyers and Sellers who worked with Veronica
 

RECENT SALES

VERONICA KOGLER
Coldwell Banker,1377 El Camino Real 

Veronica@VKogler.com 
www.VeronicaKogler.com

DRE #01788047

““
“
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FALL REAL ESTATE 2011

well as remodeling the kitchen.
As for pricing, Reese noted that 

another house on Deanna, which 
had new granite in the kitchen and 
new bathrooms but was a little 
smaller, went for $1.7 million in 
nine days. He figured that sold for 
$721/square foot. Given that the 
1030 Deanna owners didn’t want to 
spend the cash — or “go through the 
trauma” — to tackle the kitchen and 
bathrooms, they listed the house 
at $1.395 million, or about $550/
square foot.

After 21 days on the market, they 
received three offers. They got $1.37 
million — cash.

“They didn’t take the highest of-
fer,” Reese said, but liked the com-
fort level of the cash offer.

llen Hecht grew up on David 
Avenue in the Palo Verde 
neighborhood of Palo Alto, 

in a home her parents purchased 
brand new in 1957. A few years later 
they bought the house next door as 
an investment and rented it out.

After her mother died in the late 
1980s, her father, Martin Dreyfuss, 
remarried and moved to the East 
Bay, where Ellen and her brother 
live today. He continued to rent out 
the pair of David Avenue Mackay 
houses until his death this spring.

When it came to pricing the 
homes, Hecht relied on her Palo 

Alto Realtor, Paul Engel of Cold-
well Banker, Palo Alto, to advise 
her on what to expect.

“We went back and forth if we 
should paint inside, outside, getting 
reports, cutting down overgrowth,” 
Hecht said, adding that ultimately 
they decided to underprice to create 
an auction.

“We looked at the most likely 
buying segment. It looked like the 
segment would shrink (if priced 
over $1 million),” Engel said, point-
ing to the homes’ conditions.

“One house was pretty rugged. 
There was mold on ceiling beams; 
the floors had been cut into. Once we 
took up the ugly old shag carpets we 
saw pock marks on the floors,” he 
said, adding that in one house there 
wasn’t even hardwood under the 
rugs as expected but plywood. En-
gel noted that Mackay houses were 
“pretty minimally built.” When the 
original dishwasher broke, the own-
ers had not replaced it.

Engel was pretty certain the house 
would be purchased by a builder 
with the intention to tear it down 
and start all over — and that’s ex-
actly what happened.

Each house, 3103 and 3105 David 
Ave., was priced at $995,000. Both 
sit in a flood zone and are at the end 
of a cul-de-sac.

Open houses were held for two 
weekends. “It was mobbed,” Engel 
said, noting that even with a second 
agent stationed in the second house, 
they couldn’t even jot down every-

one’s names.
Each house drew more than 10 

offers, with those at or below ask-
ing price quickly eliminated, Engel 
said. Many of the offers were all 
cash, or with 40 to 50 percent down. 
“It was not an anomaly that people 
had that much money to put down,” 
he said.

The teardown, at 3103 David Ave., 
went for $1.135 million. It will soon 
be a spec home for sale.

A young couple purchased the 
house next door at 3105 David Ave., 
which was painted inside and out, 
for $1.158 million. 

ohn and Araceli Zepezauer 
thought they could sell their 
Mountain View home by 

themselves. After all, they had suc-
cessfully done a FSBO (for sale by 
owner) on their San Jose townhouse 
in 2007 in about two weeks.

Welcome to 2011.
The couple had recently torn 

down their 500-square-foot, self-de-
scribed “shack” on Moorpark Way 
in the Sylvandale area and replaced 
it with a 2,700-square-foot custom-
built home with a full basement. 
This was their dream home.

But circumstances change. “A lot 
of things happened: the economy, 
health problems, re-prioritizing life, 
that maybe life in the fast lane was 
not the most important thing any-
more,” John said, months after leav-
ing a high-pressure, high-tech job. 
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Price is right
(continued from page 6)

(continued on page 10)

At Palo Alto’s high end, left, this home at 1184 Palo Alto Ave. in Crescent Park was on the market for $6.3 million in early September. At the lower end of Palo Alto’s market is 3401 Park 
Blvd. in the Ventura neighborhood, offered at $700,000.

At the top of Menlo Park’s market is this home at 1835 White Oak Drive, offered for $4.65 million in early September. This home at 1322 Madera Ave., offered for $279,000, is an example 
of a Menlo Park entry-level home.

Above, this home at 488 Moorpark Way in Sylvan Park was at the top of 
Mountain View’s housing market, offered at $1.65 million in early  
September. Below, 142 Bonny St. in Rex Manor was offered at $470,000.
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WWW.HUGHCORNISH.COM
Providing A
Network of

Reputable
Home-Improvement

Professionals

650.566.5353
hcornish@cbnorcal.com
DRE# 00912143

Information deemed reliable, but not guaranteed. If your home is currently listed for sale, this is not a solicitation of that listing.

#1 Agent, Menlo Park – El Camino Office, 2010
Ranked #53 Nationally by The Wall Street Journal, 2011
Over $1.3 Billion in Sales

RESULTS
Successfully 

getting

In Your Neighborhood…
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Your reliable natural gas supply 
is thanks in part to my chemistry 
teacher, Mrs. Smith.

—Karla Dailey 
Senior Resource Planner, Gas

It takes a lot of planning and negotiating to ensure the natural gas 

we use every day arrives safely and on budget. It’s part science, part 

economics, and part stock market.

My inspiration for studying engineering and energy planning came from 

my high school chemistry teacher. I hope I too can inspire young women 

who have an interest in science to chase their dreams and make a 

difference. Gas supply planning details at  

CityofPaloAlto.org/utilities —click on “Gas Utility Long Term Plan.” 

www.cityofpaloalto.org/utilities   (650) 329–2161

“If we took the equity, downsized, 
invested the money, we could live a 
simpler life,” he added, noting that 
he wanted to be able to spend more 
time with his wife and two boys.

Araceli describes real estate as 
sort of a hobby for her. When she 
first came from Mexico, she and her 
brothers bought up houses, fixed 
them up and sold them quickly. So 
when it came to pricing her dream 
house, she was quick to tour nearby 
areas.

“We had our appraisal from the 
bank. We kept an eye on the mar-
ket. It was tough thing to do because 

this is a unique house in a unique 
neighborhood so there are no com-
parables. Because it was going to be 
our dream house, for ourselves, we 
weren’t worried about overbuilding, 
about being the biggest house on the 
street,” John said.

And they loved their neighbor-
hood, where they’d lived for 15 
years. Although some see the odd 
street — with apartments, smaller 
houses and even a trailer park — 
as ugly, and therefore unsafe, John 
noted that in Cupertino where he 
grew up, “you see big-little, big-lit-
tle everywhere. It has good schools, 
is safe” and Moorpark Way is very 
similar. Araceli mentioned the 
teachers, engineers and dentist who 
live nearby.

To begin to sell it themselves, they 
used a flat-fee service that let them 
list on the Multiple Listing Service 
online for $500 and provided a bit 
of consulting. A Craigslist ad was 
linked to their website; they put 
an ad in a magazine; and they held 
open houses every weekend for a 
month.

The open houses drew four or five 
visitors per day — but most of those 
were neighbors, John said.

“People are scared to buy a house 
of this amount (without a Realtor),” 
Araceli said. 

“The market is different; the 
house is different,” John acknowl-
edged.

So they decided to go a more tradi-
tional route. After interviewing five 

people, they opted to list with Royce 
Cablayan, assistant sales director at 
Coldwell Banker, Los Altos.

His first advice: Lower the price. 
A “comparable” house had finally 
come on the market, and that en-
couraged the couple to set the new 
price at $1.65 million, with a fresh 
start in August.

By mid-September, John said, 
“More people are showing up than 
before (at open houses), and they re-
ally like the house.” They’ve even 
fielded a couple of low-ball offers.

The couple has come to accept 
that “a house of this size will take 
longer to sell,” John said, adding 
that people need to decide: “Do 
you want to have a pretty house or 
a pretty street? We’re trying to find 

the people who want a pretty house. 
...

“We’re not in a must-sell situation. 
If we can’t get a fair price, we stay 
here. That would not be a bad thing. 
We love the schools, the neighbor-
hood. ... We want to be realistic, 
but we don’t want to sell ourselves 
short,” John said. 

Associate Editor Carol Blitzer 
can be emailed at cblitzer@
paweekly.com.

Single-family home sales — by volume

City # Sales
Jan-June 2011

# Sales
Jan-June 2010

# Sales
Jan-June 2009

% change
in two years

Atherton 33 34 24 138%

Woodside 50 27 18 278%

Los Altos Hills 52 31 23 226%

Portola Valley 39 28 21 186%

Los Altos 140 161 102 137%

Palo Alto 246 197 164 150%

Menlo Park 189 165 152 124%

Mountain View 132 149 96 138%

Redwood City 252 262 192 131%

East Palo Alto 92 93 117 -27%

Single-family home sales — by median prices

City Median Price
Jan-June 2011

Median Price
Jan-June 2010

% 
change

Median Price
Jan-June 2009

% change
 in two years

Atherton $3,200,000 $2,900,000 10% $2,400,000 25%

Woodside $1,600,000 $1,795,000 -12% $1,502,500 6%

Los Altos Hills $2,239,583 $2,350,000 -5% $2,852,500 -27%

Portola Valley $1,750,000 $1,806,000 -3% $1,697,500 3%

Los Altos $1,615,000 $1,510,500 6% $1,470,000 9%

Palo Alto $1,550,000 $1,438,900 7% $1,355,000 13%

Menlo Park $1,200,000 $1,150,000 4% $1,049,000 13%

Mountain View $982,500 $907,000 8% $872,500 11%

Redwood City $700,000 $712,500 -2% $648,000 7%

East Palo Alto $256,250 $250,000 2% $242,000 6%

Information provided by the Silicon Valley Association of REALTORS® from MLSListings Inc.

Price is right
(continued from page 8)

For more Home and Real Estate news, 
visit www.paloaltoonline.com/real_es-
tate.

READ MORE ONLINE
www.PaloAltoOnline.com
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MARY GULLIXSON

BRENT GULLIXSON
gullixson.com
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1550 El Camino Real     Menlo Park, CA  94025

www.CarolAndNicole.com

Results You Can Trust...

Included among the top

real estate teams 

in the nation

by the

Wall Street Journal

T :: 650.543.1195
E :: carolandnicole@apr.com

Carol Carnevale and Nicole Aron; 
DRE #s: 00946687, 00952657

1631 Cowper Street

490 Santa Rita Avenue* 551 Hale Street*

1718 Waverley Street 760 Webster Street

356 Coleridge Avenue

675 Kellogg Avenue

601 Melville Avenue*

2183 Bryant Street

*Represented the Buyer

Only a partial listing  
of Carol & Nicole’s  
2011 Palo Alto sales

      ...Beautifully staged

         ...Artfully marketed

            ...Skillfully represented

               ...and Client-focused

With unmatched expertise in the market, combined  

with a personal approach, Carol & Nicole offer  

proven buying and selling strategies and services  

in the Palo Alto community.

Contact us now to get your home ready  

for the 2012 market.

...478 Palo Alto homes sold...and still counting!

Stay 
Connected.
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30 FOX HILL ROAD OODSIDE

650.543.1164
mcorman@apr.com

DRE# 01111473 Square footage and/or acreage information contained herein has been received from seller, existing reports, appraisals, public records and/or other
sources deemed reliable. However, neither seller nor listing agent has verified this information. If this information is important to buyer in determining whether to buy or
the purchase price, buyer should conduct buyers own investigation.

www.monicacorman.com monicacormanbroker

Simplicity and taste abound in this rare and beautiful 5 bedroom and 4.5 bath, traditional-style Woodside home built in 1989. Set on 6.47+/- acres,
this homes offers spectacular Bay views. The traditional center-hall floor plan includes a well-appointed chef 's kitchen, family room, breakfast
room, library, three wood-burning fireplaces, sparkling pool with enclosed spa, large covered porches and sweeping views of the San Francisco
Bay and beyond. This light-filled home features a hand-painted foyer floor, French doors and transoms, warm Douglas fir floors, extensive use of
local stone, ten-foot ceilings, cherry wood-paneled library with coffered ceiling, and many fine custom details. Offered at $4,250,000

BAY LAUREL, MENLO PARK IST PRICE: $3,500,000BUCK MEADOW DRIVE, PORTOLA VALLEY IST PRICE: $4,750,000

LOVELY ROLLING HILL VIEWS LOSE TO TOWN

COMING SOON IN OODSIDE

RECENTLY SOLDRECENTLY SOLD

EVERGREEN STREET, MENLO PARK IST PRICE: $1,750,000

RANCH HOME ON OVER 2 ACRES TTRACTIVELY PRICED

COMING SOON IN OODSIDE

SALE PENDING IN 3 DAYS

www.30FoxHillRoad.com

29 ALMENDRAL AVE. REBUILT 3 BED, 2 BATH FFERED AT $1,749,000
FOR SALE IN EST ATHERTON
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by Janelle Eastman
ith a specific budget in mind, prospective homeowners quickly learn that they’ll find fairly different 
properties for sale in nearby cities and towns. For those not wed to a specific community, school district 
or distance from work, the choices are vastly increased — even when you stick to that budget.

more. 

MENLO PARK
Address:
List price:
Bedrooms:
Bathrooms:
Interior:
Lot size:
Date built:

wood floors, a small backyard patio and a detached studio, which can be used as an office or 

WOODSIDE
Address:
List price:
Bedrooms:
Bathrooms:
Interior:
Lot size:
Date built:

$800,000:  

WHAT CAN YOU FIND AT DIFFERENT 
PRICE POINTS?
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MENLO PARK
Address:
List price:
Bedrooms:
Bathrooms:
Interior:
Lot size: n/a
Date built:

storage area are included.

$500,000:

MOUNTAIN VIEW
Address:
List price:
Bedrooms:
Bathrooms:
Interior:
Lot size:
Date built:

shoppers could take full advantage of this location with a new shopping center facing the 

and partial basement.
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MENLO PARK
Address: 2040 Cedar Ave.
List price: $1,499,000
Bedrooms: 3
Bathrooms: 2 full, 1 partial
Interior: 2,020 sq. ft.
Lot size: 6,000 sq. ft.
Date built: 1991
This two-story home in the University Heights neighborhood is an ideal fit for families raising 

their children. Schools — including Las Lomitas, La Entrada, Sacred Heart Preparatory and 
Menlo — are all within a 1-mile radius of the home. Cedar Avenue branches off of Alameda 
de las Pulgas making traveling up the Peninsula fast and convenient. Floor-to-ceiling windows 
and cabin-like woodwork framing complements the outdoor scenery while the open floor plan 
creates a family-cohesive atmosphere. The backyard swimming pool and Jacuzzi-styled bath-
tubs are added bonuses.  

MOUNTAIN VIEW
Address: 482 Mariposa Ave.
List price: $1,499,000
Bedrooms: 3
Bathrooms: 2 full
Interior: 1,939 sq. ft.
Lot size: 14,328 sq. ft.
Date built: 1915
On nearly a third of an acre in the Shoreline West neighborhood, this property offers plenty 

of opportunities: One could update this older home, add a guest house or develop the property, 
which is zoned R32. Original touches include a built-in sideboard in the dining room, high 
ceilings and wood trim and moldings. The master suite features a walk-in closet and updated 
bathroom. The property, which is walking distance from Castro Street, includes an artist studio 
and storage building, plus a deep backyard.

$1,500,000:
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(continued on page 20)
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GULLIXSON.COM

84 NORA WAY, ATHERTON
www.84NoraWay.com

COMING SOON
ATHERTON
www.gullixson.com

96 CLAY DRIVE, ATHERTON
www.gullixson.com

2011 SOLDS:

25 ISABELLA AVENUE, ATHERTON

www.gullixson.com

111 SELBY LANE, ATHERTON
www.111SelbyLane.com

142 GLENWOOD AVENUE, ATHERTON

www.gullixson.com

94 SELBY LANE, ATHERTON

www.gullixson.com

18 RALSTON ROAD, ATHERTON

www.gullixson.com

12 COWELL LANE, ATHERTON

www.12CowellLane.com

EXCEPTIONAL ATHERTON ESTATES

Page 16 I Fall Real Estate Special Section Fall Real Estate Special Section I  Page 17
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Square footage and/or acreage information contained herein has 
been received from seller, existing reports, appraisals, public records 
and/or other sources deemed reliable. However, neither seller nor 
listing agent has verifi ed this information. If this information is impor-
tant to buyer in determining whether to buy or the purchase price, 
buyer should conduct buyer’s own investigation.
Photography by Dave Edwards
©Marketing Designs, Inc. 650.802.0888
marketingdesigns.net

SFPENINSULAPROPERTIES.COM

PRESENTED BY

Explore the Coast 
      of  Maine

Relax, unwind, and enjoy the natural beauty of Mid Coast Maine from the deck of this very special four bedroom 

oceanfront cottage with expansive views of Penobscot Bay.  The property is walking distance to downtown Belfast and 

convenient to Camden, Bar Harbor and Acadia National Park.   The coast of Maine is spectacularly scenic offering a wide 

variety of outdoor activities, an active art scene, and of course, unlimited opportunities to eat fresh lobster.   Charming 

towns, villages and islands dot the coastline providing majestic scenery and wonderful places to visit.   

Available for lease for in the summer 2012 season at $3000 per week.   If you would like more information on the 

property or 2012 availability,  please give Ellen a call at 650.888.1886 or email eashley@apr.com

ELLEN ASHLEY
Alain Pinel Realtors

President’s Club

Woodside Offi ce

DRE# 01364212

cell:  650 888-1886

Fall Real Estate Special Section I  Page 19
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RICH ROLLINS  
rollinsmp@sbcglobal.net
(650) 327-0375

ROLLINS REALTY & MANAGEMENT, Est. 1955 

Traditional Elegance in Prime West Menlo

 

www.1674OakAve.com

151 Churchill,  
Palo Alto

1450 Bear Gulch Rd, 
Woodside

20 Arapahoe, 
Portola Valley 

241 Princeton, 
Menlo Park
Represented Buyer 

1020 Bear Gulch Rd, 
Woodside
Coming Soon

40 Skywood Wy, 
Woodside
Sale Pending

ATHERTON
Address: 94 Selby Lane
List price: $3,980,000
Bedrooms: 5
Bathrooms: 3 full, 1 partial
Interior: 3,350 sq. ft.
Lot size: 1.67 acre
Date built: 1952
Secluded with its own private driveway at the end of a cul-de-sac, this five-bedroom home 

sits on an acre and a half. With floor-to-ceiling windows, the outdoors — including a swim-
ming pool and an expansive patio — is very much part of everyday living. The property also 
features a one-bedroom apartment above the carport. 

PALO ALTO
Address: 1661 University Ave.
List price: $4,180,000
Bedrooms: 4
Bathrooms: 4 full, 1 partial
Interior: 4,527 sq. ft.
Lot size: 15,000 sq. ft.
Date built: 1955
With high ceilings, two master bedrooms and a backyard game court, this newly remodeled 

home offers luxurious living meant for a larger family. Interior features include wall-to-wall 
plush carpeting, jet bathtubs and a gourmet kitchen complete with an island bar. Located on 
University Avenue, the home appeals to avid shoppers who enjoy finding the latest fashion 
trends at the downtown Palo Alto boutiques and Stanford Shopping Center. 

$4,000,000:
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(continued from page 15)
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www.AthertonTudorEstate.com

www.LosAltosHillsLuxuryEstate.com

Mary Gullixson:

Brent Gullixson: gullixson.com

Information deemed reliable, but not guaranteed. Sq. ft. and/or acreage information contained herin has been received from seller, existing reports, appraisals, public records and/or other sources deemed reliable. However, neither seller nor listing agent has verified this 
information. If this information is important to buyer in determining whether to buy or the purchase price, buyer should conduct buyer’s own investigation. 

Mary Gullixson, 

Brent Gullixson, 

David Bergman, 
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Offered at $3,995,000
1224Whitaker.com

RELIABLE RESPONSIVE CLIENT-FOCUSED

E X C E P T I O N A L 
Custom-Built Home in Prime Central West Menlo Park

Information deemed reliable, but not guaranteed. Square footage and/or acreage information contained 
herein has been received from seller, existing reports, appraisals, public records and/or other sources 

deemed reliable. However, neither seller nor listing agent has verified this information. If this information 
is important to buyer in determining whether or not to buy or the purchase price, buyer should conduct 

buyer’s own investigation. If your home is currently listed for sale, this is not a solicitation of that listing.

1224  WHITAKER WAY, MENLO PARK

Page 22 I Fall Real Estate Special Section



Mary Gullixson:

Brent Gullixson:
gullixson.com
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by Casey Moore
n May, Mountain View-based 
professional-networking web-
site LinkedIn went public — 

and cashed in big time.
In its first day on the New York 

Stock Exchange, the site saw share 
prices rise from $45 to $94.25, ac-
cording to Reuters. In total, the 
7.84 million shares sold raised 
$352.8 million.

And Silicon Valley homebuyers 
took note.

As a number of Bay Area tech 
companies have filed for initial 
public offering (IPO), home prices 
have begun to climb steadily. Ac-
cording to the Silicon Valley As-
sociation of Realtors, the median 
price of single-family homes in 
Palo Alto for the first six months 
of 2011 jumped 7 percent in the 
past year to $1.55 million — the 
highest jump since 2008. 

This marks a return to pre-reces-
sion prices in Palo Alto, according 
to Keller Williams, Palo Alto,  real 
estate agent Gloria Young.

The resulting question is: Do the 
upward-moving home prices stem 
from the cash crop that technology 
employees at the likes of Linked
In, Pandora, Zynga, Twitter and 
Facebook have reaped from sell-
ing company stock?

Pandora, an Oakland-based In-
ternet radio site, went public on 
June 15, earning $234.9 million in 
its first day. San Francisco social 
games designer Zynga filed on July 
1 for a $1 billion IPO and expects 
to receive notice in November. Fel-
low San Francisco startup Twitter 
and Palo Alto-native Facebook are 
expected to go public in the next 
two years.

According to Bloomberg, nearly 
300 companies have filed for IPOs 
in 2011, with more than 10 percent 
of those in California. 

Ken DeLeon, a Palo Alto-based 
Keller Williams agent who works 
with multiple clients at Facebook, 
Twitter and LinkedIn, regularly 
sees homes go for $100,000 to 
$250,000 over the asking price.

Three weeks ago, one of his list-
ings sold for $400,000 over. The 
bidding war, he said, was waged 
between a Google and a Facebook 
employee. 

“I think there’s a very strong 
connection” between escalating 

HOME PRICES ON THE RISE AS TECHNOLOGY COMPANIES GO PUBLIC

‘Sometimes 
sellers expect 
too much out of 
that phenom-
enon, thinking 
that prices are 
going to change 
overnight.’

‘(My clients are) 
actually selling 
their shares on the 
secondary market 
and then using 
that to buy homes 
with all cash.’

{
{
{

— Keri Nicholas, 
Coldwell Banker, 

Menlo Park

‘The dynamics of 
our market just 
don’t change. I 
think inventory 
levels have kept 
our market very 
strong.’

— Tom LeMieux, 
Coldwell Banker, 

Menlo Park

— Ken DeLeon, 
Keller Williams, 

Palo Alto

home prices and big-name IPOs, 
he said. 

Usually, employees must en-
dure a waiting period after their 
company goes public before 
cashing in. But for today’s hot-
test tech spots, venture capital-
ists come hungry even before the 
IPO. The Silicon Valley alone re-
ceived almost 40 percent of the 
$23.3 billion invested by venture 
capitalists last year, according to 
Bloomberg data.

“(My clients are) actually sell-
ing their shares on the secondary 
market and then using that to buy 
homes with all cash,” DeLeon 
said. “They’re trying to diversify 
and also get in (to the housing 
market) before next year when 
Facebook goes public.”

Following huge investments 
from Goldman Sachs, Palo Alto’s 
social media maven announced 
in January that it “expects to start 
filing public financial reports no 
later than April 30, 2012,” ac-
cording to Forbes. Many, like 
DeLeon, immediately speculated 
that they planned to file for IPO 
— sending an enormous finan-
cial waterfall cascading over its 
employees, shareholders and the 
surrounding real estate market.

Others, like Coldwell Banker, 
Menlo Park, agent Tom LeMieux, 
disagree. 

“I spent a fair bit of time tem-
pering people’s feelings about 
this,” he said. “Sometimes sellers 
expect too much out of that phe-
nomenon, thinking that prices 
are going to change overnight.”

LeMieux recalled Moun-
tain View search engine giant 
Google’s IPO in 2004, which 
contributed “a more gradual 
improvement to the market,” he 
said.

“It was not an instantaneous 
overnight correlation with real 

estate sales or prices, but an over-
all positive long-term trend,” he 
explained.

Similarly, Facebook’s possible 
IPO will “not (be) a rocket ship 
up, but a gradually improving 
trend.”

“Don’t expect Facebook em-
ployees to arrive on their door-
steps with suitcases full of cash,” 
he said. 

Fellow Menlo Park Coldwell 
Banker agent Keri Nicholas also 
ignores the hype. 

“The dynamics of our market 
just don’t change,” said Nicholas, 
who grew up in Atherton and has 
sold real estate in the area for 
more than 20 years.

“I think inventory levels have 
kept our market very strong,” she 
explained. “We live in an area 
where there’s nowhere to build ... 
(but) at the end of the day this is 
where people want to be.” 

Nicholas has not seen many 
cash buyers except a few in high-
er, unreported price ranges above 
$2.5 million. Those who do pur-
chase homes often take out loans 
rather than pay with cash because 
interest rates are so low.

Even with rising prices and 
a good deal on interest rates, 
LeMieux advised caution to 
forward-looking Silicon Valley 
buyers.

“I don’t think it makes sense to 
rush out and buy a house now that 
may not fit your criteria solely on 
the basis of, ‘Gee, if I don’t buy 
now, prices are going to be high-
er,’” LeMieux said. “I think there 
are many other factors involved 
that a buyer needs to consider. ... 
You don’t go out and stray away 
from those basics simply because 
you’re assuming that some IPO is 
going to dramatically change the 
market.” 
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RE/MAX Dis nc ve Proper es 

Work with someone who cares! 

 

Recent Sales in  
Menlo Park & Atherton Omar Kinaan 

Realtor, CDPE 
DRE#01723115 

650.776.2828 
Omar@Kinaan.com 

 

648 Santa Cruz Ave, Menlo Park www.Kinaan.com Phone: (650)776-2828 

 476 Oak Ct, Menlo Park 

 5060 Middlefield Rd, Atherton 

 1455 Woodland Ave, Menlo Park 

 350 McKendry Pl, Menlo Park 

1475 Woodland Ave, Menlo Park 

 858 Woodland Ct, Menlo Park 

 1023 Henderson Ave, Menlo Park 

Whether playing hockey or  
managing your water supply, 
my team is what matters.
Making sure you have water every time you turn on your tap takes a 

large team that includes Utilities staff and regional players. Together we 

focus on urban water management, conservation, drought allocation and 

future needs analysis.

There are complex factors to manage, but my goal is to find the best 

solutions. When I make that goal, it’s a win for all of us.

For information on water awareness and conservation visit  

CityOfPaloAlto.org/Resiwater

—Nicolas “Nico” Procos 
Senior Resource Planner, Water

www.cityofpaloalto.org/utilities   (650) 329–2241
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MARGOT LOCKWOOD
650.529.2410 Office

650.400.2528 Cell
homes@margot lockwood.com

For more information or Virtual Tour visit 
www.margotlockwood.com

Margot Lockwood presents…

Gorgeous views from this 
lovely 3 bedroom, 2 bath home 
on 12.5 acres w/wrap around 
deck.  Approx. 3500 sq ft built 
in 1989/remodeled in 2009. 
Open kitchen w/center island, 
breakfast bar and large dining 
area. Large office/bonus room 
on lower level plus 4000 bottle 
wine cellar. Excellent Portola 
Valley Schools.

Offered at $1,495,000

21 Starwood, Woodside
OPEN SUNDAY

350 Nimitz, Redwood City
Offered at $699,000

SOLD

Charming home on tree lined street. Spacious 
3 bed/2 bath with 2 car garage on 8100 sq ft 
lot. Large LR/DR combo. Original hardwood 
floors are currently protected w/carpet. The 
master has several closets & bath. This home 
offers the opportunity to update & improve.

Offered at $849,000

128 Huckleberry, Woodside

Wonderful country style 3 bedroom, 2.5 
baths approx. 2000 sq ft built in 2005.  
Separate office/bonus room on property 
including 2nd half bath.  Kitchen opens to FR 
leading to deck and yard. Master bedroom 
suite includes walk-in closet. Large 10,000 sq 
ft level lot & great front porch.

OPEN SUNDAY

REDUCED
 PRICE

FALL REAL ESTATE 2011

Q I am a property manager in an apart-
ment community with a lot of vacant 
units. We are trying to rent these units 

while still making sure we have qualified 
applicants. On several occasions, we have 
received applications from prospective ten-
ants with poor credit records who claim 
they can provide a co-signer. Is it a good 
idea to relax the financial qualifications be-
cause there is a co-signer available?

A Your decision to consider whether to 
accept a co-signer should be based on 
your business judgment. Obviously 

during a time period when the rental mar-
ket is “soft,” you might accept some tenants 
whose financial qualifications are less than 
perfect. Using a co-signer is one method 
to strengthen the financial capacity of an 
applicant. 

The important point is to treat the status 
of the potential co-signer carefully. Any 
co-signer candidate you consider should 
be subjected to the same detailed financial 
screening process you would apply to a pro-
spective tenant. In addition, make sure the 
co-signer’s relationship to the tenant is sta-
ble and long-term, not just a recent “fancy” 
or one that might be volatile. 

Also, for your protection, the co-signer 
should be a full signatory to the rental 
agreement so that he or she is jointly and 
completely liable for all the financial ob-
ligations applicable to the tenant. You 
should explain that financial liability to 
the co-signer before executing the agree-
ment because often co-signers do not fully 
understand the financial obligation being 
undertaken. 

There is one final point to remember. You 
should collect the full security deposit per-
mitted under law, which is the equivalent of 
two months’ rent for an unfurnished unit, 
but you cannot increase the deposit beyond 
this legal limit just because you have a co-
signer.

Q I recently purchased a home in a mo-
bile-home park. Now the park manag-
ers are telling me that I need to remove 

my emotional-support animal, a Doberman 
pincher. They said they consider my dog’s 
breed to be dangerous and, therefore, pro-
hibited on the park premises. I love my dog 
and it would be very difficult for me to cope 
without him. “Butch” doesn’t have a mean 
bone in his body and has never hurt anyone. 
Do I have a right to keep my animal? 

A You may have a right to keep your 
animal. Generally speaking, the park 
managers are required by California 

law to allow mobile-home owners to have 
a pet, but that right is subject to reasonable 
restrictions such as size and behavior. How-
ever, you may be entitled to a reasonable 
accommodation for your medical condition 
if you can demonstrate that you have a dis-
ability within the meaning of the fair hous-
ing laws. 

A “reasonable accommodation” is a 
change, exception or adjustment to a policy 
or practice that may be necessary for a per-
son with a disability to have an equal oppor-
tunity to use and enjoy his or her dwelling. 
A “disability” is defined as a physical or 
mental impairment that limits one or more 
major life activities, such as caring for one-
self or working. 

In your situation, you may be able to re-
quest that Butch be exempted from the pet 
restrictions on the property, as long as he 
has no history of bad behavior. 

You will need to show an identifiable re-
lationship between your request and your 
disability. The easiest way to do this is to 
provide a letter from your health care pro-
vider that your particular emotional-support 
animal is necessary for your disability. The 
law requires your park managers to engage 
in a dialog with you once you make this 
request, so that together, you can come to an 
agreement to meet the needs of both sides. 

Q  I just rented a cottage on a very nice 
lot that includes fruit trees in the 
backyard. I was looking forward to 

living here but now the woman who owns 
the cottage is ruining my peace and quiet. 
She lives nearby and every day, without any 
warning, she goes into the backyard to tend 
to the fruit trees. 

I feel that I cannot go out into the yard be-
cause she is hanging around so often, which 
means I have lost the use of the backyard I 
am paying for. When I complained to her, 
she pointed out that my rental agreement 
allows her to enter the yard any time she 
feels it is necessary. Is there anything I can 
do to stop her?

A  California places very strict limits on a 
landlord’s right to enter rental proper-
ty. These rules are found in Civil Code 

Section 1954 and apply to every part of the 
premises being rented, including yards, ga-
rages and storage areas. A landlord can only 
enter the rental property for certain specific 
reasons, such as to make repairs or altera-
tions, or to  respond to an emergency.  

Even if the landlord has a purpose allowed 
by Section 1954, entry is only permitted 
upon 24 hours written notice and only dur-
ing normal business hours. Your landlord’s 
activity appears to be outside the scope of 
Section 1954. She is not giving you proper 
notice and even if she was giving notice, she 
is not making repairs or engaging in any 
other activity permitted by this statute.  

She is asserting that you agreed to allow 
her to tend the trees in the backyard when 
you signed your rental agreement. That lan-
guage would be considered a waiver of your 
rights under Section 1954. Even if you did 
sign an agreement with this waiver, it is not 
enforceable and does not permit the land-
lady to enter the backyard as she is doing. 

California Civil Code 1953 states that any 
written waiver of your rights under Section 
1954 is void and unenforceable. Of course 
you and your landlady could voluntarily ne-
gotiate some ground rules that meet your 
need for privacy but still deal with her ap-
parent desire to care for the trees. ■

IN TOUGH ECONOMIC TIMES, CAN  
A MANAGER RELAX THE FINANCIAL-
QUALIFICATION RULES?
by Martin Eichner

Martin Eichner edits RentWatch for 
Project Sentinel, an organization founded 
in 1974 that provides landlord tenant dis-
pute resolution and fair housing services 
in Northern California and administers 
rental-housing mediation programs in 
Palo Alto, Los Altos and Mountain View. 
Call 650-856-4062 for dispute resolution 
or 650-321-6291 for fair housing or email 
mediate4us@housing.org.
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2775 Middlefi eld Rd, Palo Alto, CA 94306  |  Phone: (650)321-1596  Fax: (650)328-1809
DRE#00849721

3418 Thomas Dr.

SOLD

3435 Louis Rd

SOLD

575 Hawthorne Ave

SOLD

3313 Kipling St. 

SOLD

2387 Santa Catalina

SOLD

3624 Bryant St.

SOLD

4012 Scripps Ave.

SOLD

2650 South Court

SOLD

741 Ellsworth Pl.

SOLD

3838 Nathan Way

SOLD

732 Homer Ave.

SOLD

183 Ferne Ave.

SOLD

2430 Ramona St.

SOLD

312 Durham St.

SOLD

735 Mayview Ave.

SOLD

4073 Wilkie Way

SOLD

Midtown Realty, Inc. - Real Results, Real Estate
“For more than 50 years, Midtown Realty has been assisting its neighbors and 
friends with one of the most important purchases in their life… their home! At 
Midtown Realty, we are dedicated to working with people, not clients. We sell 
homes, not houses and Palo Alto is our home, not a branch offi ce. Year after year 
people trust us to help with their most important investment, their home. You too 
can count on us for all your real estate needs. Give us a call today.”

Fall Real Estate Special Section I  Page 27



Page 28 I Fall Real Estate Special Section



PACIFIC PENINSULA

LIVING AND WORKING HERE SINCE 1988

CUSTOM HOME BU I LD ING     A R C H I T E C T U R E      RES IDENT IA L  DEVE LOPMENT

www.pac i f i cpen i n su l a . com     i n f o@pac i f i cpen i n su l a . com
DRE# 01305139

goldcamp #2

SHOWN BY APPOINTMENT
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SOLD - ALMA - PALO ALTO

SOLD - WARWICK - REDWOOD CITY

SOLD - CHATEAU - MENLO PARK

SOLD - SAXON - MENLO PARK

SOLD - FULTON - REDWOOD CITY

Dedication 
and 
Results!

Ann Griffi ths
650.322.6666
www.annmgriffi ths.com
DRE 004647052

Denis Morrissey
650-245-2448
Denis.Morrissey@cbnorcal.com
DRE 00862018

by Jeff Carr
wenty to 25 percent of the real estate 
for sale in the Bay Area is off-market, 
according to Eric Trailer, Palo Alto en-

trepreneur. These homes and properties are 
generally invisible to the public, including 
potential buyers, who must rely on agents to 
work magic — and their personal contacts — 
behind closed doors. 

At best, finding the right buyer is hit and 
miss. At worst, it can be a long and costly 
nightmare. For Trailer, it’s an opportunity.

Trailer is the CEO of Producers’ Forum, a 
Palo Alto startup company that aims to “com-
plete the real estate market” by connecting 
buyers and sellers of off-market properties. It’s 
the Match.com of high-end real estate, and it’s 
already facilitated 2,000 connections since its 
founding with a beta-version in 2010. It’s also 
attracted attention from industry experts. In-
man (an online source for real estate news) 
named Producers’ Forum a finalist for its 2011 
Innovator Awards.

“Any other market is driven by demand. 
Real estate is driven by supply, and the buyer 
pool is not understood,” Trailer said. He sees 
Producers’ Forum as a way to aggregate infor-
mation that had never existed in a single place, 
and as a way to stage a massive, virtual “wants 
and needs” meeting. 

He emphasized that he fully supports the 
Multiple Listing Service, or MLS, and wishes 
to complement, rather than compete with it. 
His Producers’ Forum won’t include records 
for properties on the MLS, but will cater to 
those who prefer not to advertise their inten-
tions to the public. 

Sellers often cite privacy as a principal 
motivation for not including properties on 
the MLS. Many of the off-market homes are 
particularly high-value properties — often 
upward of $4 million. Such sellers may not 
want neighbors trudging through their homes, 
and many don’t want their Monets and other 
valuables to be displayed online and attached 

to addresses, Trailer said. 
That’s why Producers’ Forum is strictly a 

“B2B” venture. Licensed real estate profes-
sionals create and access listings on behalf of 
the clients they represent. When a buyer’s in-
terest corresponds with a seller’s, their respec-
tive agents are notified in real-time, and they 
may contact one another, and their clients, to 
discuss further proceedings. 

Members of the general public, including 
the buyers and sellers, are prohibited from ac-
cessing the off-market listings.

Trailer said the service will open doors for 
real estate agents, as well as buyers and sellers, 
because the forum will aggregate information 
from professionals across multiple agencies 
and geographic markets. Historically, agents 
have relied largely on phone calls and emails 
to contacts in order to find matches for their 
clients, Trailer said, a process that is far from 
exhaustive and often involves referral fees. 

Producers’ Forum will also act as a home 
for properties that have been withdrawn or 
canceled from the MLS, as well as distressed 
properties.

The forum is free, and Trailer said it will 
always be free at the basic level, though premi-
um, paid options will be added in the future. 
The company’s revenue comes instead from 
vendors who sponsor the site. 

Trailer split time between Palo Alto and 
Oregon growing up, and spent a year at Gunn 
High School. He has lived in the area full-time 
since 1992 and also serves as the president 
of Absolute Mortgage Banking in Palo Alto. 
He launched his new business Bay Area-wide, 
and is currently expanding it to Southern Cali-
fornia, Nevada and Oregon, with the notion of 
functioning nationwide before long. A mobile 
app is also on the near horizon. 

Producers’ Forum, which rolled out in Feb-
ruary and formally launched in May 2011, cur-
rently has a membership of almost 1,000 real 
estate professionals and counting, he said. 
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Eric Trailer, CEO of Producers Forum LLC, stands in the backyard of a Crescent Park home 
that is being marketed on the company’s website, rather than through the more conventional 
Multiple Listing Service.

PALO ALTO STARTUP AIMS TO CONNECT BUYERS AND 
SELLERS OF HIGH-VALUE, OFF-MARKET PROPERTIES
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1229 STANFORD AVENUE 
Palo Alto

This 1900 Victorian has been beautifully maintained and 

upgraded with a modern kitchen featuring newer appliances 

and a solid cherry wood center island. The baths have pull 

chain toilets and claw foot tubs. The living room and dining 

room are cozy and bright. The downstairs features the master 

bedroom and bath and a bedroom/office off the entryway. 

The upstairs features skylights and is centered around a TV 

viewing area and sunny alcove perfect for a “homework 

station”. There are two bedrooms and a bath. The backyard 

features a large Redwood tree at its center and a detached 

garage. There is a 1000 sq ft basement with standing 

headroom throughout. 

vendor) 

Clara County)

Alto Historic Inventory 

clarify)

space availability)

 Offered at $1,400,000

VICTORIAN GEM IN COLLEGE TERRACE

apr.com  |  Office Location PALO ALTO  578 University Avenue  650.323.1111

Michael Hall
650.465.1651
mhall@apr.com
www.MichaelHallHomes.com

SOLD

OPEN SAT & SUN

1:30 - 4
:30

Palo Alto

C

elementary schools and near the shops and restaurants of 

living room with a fireplace and French doors opening to a 
raised deck. The deck connects through another set of French 

bath is off the kitchen. A formal dining room with an elegant 
chandelier and a family room with large barn doors open to 

Upstairs features three bedrooms and one bath. The largest 
bedroom has a window seat. 

baths

vendor )

Clara County)

class)

 Offered at $1,385,000

COMMUNITY CENTER COTTAGE
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Coldwell Banker
Top 1% Internationally

Top 50 Nationally, Wall Street Journal, 2011

650 329 6645

tlemieux@cbnorcal.com

tomlemieux.com

DRE# 01066910

For virtual tours, please visit 
www.tomlemieux.com or scan this QR code.

F O R  S A L E

52 Tuscaloosa Avenue, Atherton

Fabulous new estate home with 

6 bedrooms, guest house, and pool

Offered at 
$18,900,000

F O R  S A L E

258 Prior Lane, Atherton

A piece of Atherton history by Birge Clark,

4 bedrooms, 2.5 baths, pool, and pool house

Offered at 
$2,995,000

F O R  S A L E

8 Shasta Lane, Menlo Park

Gorgeous new construction in Sharon Heights;

5 bedrooms, 4.5 baths

Offered at 
$4,750,000

P R I C E  R E D U C E D

2029 Sharon Road, Menlo Park

Beautiful new construction in west Menlo Park; 

4 bedrooms, 3.5 baths

Offered at 
$1,999,000

F O R  S A L E

1323 American Way, Menlo Park

Impressive new construction with 

4 bedrooms, 3 baths

Offered at 
$2,395,000

E X C L U S I V E  L I S T I N G

1715 Santa Cruz Avenue, Menlo Park

Not on MLS – beautifully remodeled, 

surprisingly spacious with pool

Offered at 
$1,925,000

C O M I N G  S O O N

Classic Vintage Oaks Home in Menlo Park with Pool and Spa

Call for details

Desirable Lindenwood Home with Gorgeous Grounds and Pool

Call for details
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