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Veronica Weber

DEVELOPERS SAY
WEALTH, LOCATION
ENSURE CONTINUED NEW
CONSTRUCTION

20
10

by Angela Chen
remium” is a word developers
often use when describing new
homes on the Midpeninsula.
With little land available for large developments, builders say demand for “new” exceeds
supply, keeping them optimistic about selling
the five local new developments at prices higher than resale of older, similar homes.
“There’s a segment of population that
only wants new and won’t consider existing
homes,” Rob Parker of Regis Homes, developer of Altaire in Palo Alto, said. “This keeps
new-home building profitable since there’s a
good base for the market. Palo Alto has very
little room for development, which means a
higher premium.”
Palo Alto real estate agent Bonnie Biorn

²1

(continued on page 36)

Veronica Weber

Above, six new homes are available at
Morgan Lane in the Linfield Oaks
neighborhood of Menlo Park. Prices start at
around $1.1 million.
Right, at the edge of the Sylvan Park
neighborhood, Shea Homes has recently built
Mondrian, a condo development with 151
homes, with 52 already sold.
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R. BRENDAN
LEARY

phone
email
web

650 207 2100
bleary@cbnorcal.com
www.brendanleary.com
DRE# 00640599

Top 1% of Coldwell Banker Internationally
#1 Agent in CB Palo Alto Ofﬁces 1997, 1998,
1999, 2001, 2002, 2004, 2005, 2007, 2008, 2009, 2010, 2010 YTD

Transactions Last 12 Months
_______________________________________________________________________________________
3357 Saint Michael Court
Palo Alto
_______________________________________________________________________________________
1863 Channing Avenue
Palo Alto
_______________________________________________________________________________________
740 Seale Ave
Palo Alto
_______________________________________________________________________________________
3810 May Court
Palo Alto
_______________________________________________________________________________________
712 Coastland Drive
Palo Alto
_______________________________________________________________________________________
2814 South Court
Palo Alto
_______________________________________________________________________________________
1001 Hamilton Avenue
Palo Alto
_______________________________________________________________________________________
27361 Moody Road
Los Altos
_______________________________________________________________________________________
603 Glen Alto Drive
Los Altos
_______________________________________________________________________________________
915 Maywood Ct
Los Altos
_______________________________________________________________________________________
940 Lundy Lane
Los Altos
_______________________________________________________________________________________
875 Riverside Drive
Los Altos
_______________________________________________________________________________________
11308 Magdalena Road
Los Altos Hills
_______________________________________________________________________________________
14140 Donelson Place
Los Altos Hills
_______________________________________________________________________________________
14160 Donelson Place
Los Altos Hills
_______________________________________________________________________________________
26541 Purissima Road
Los Altos Hills
_______________________________________________________________________________________
12271 Hilltop Drive
Los Altos Hills
_______________________________________________________________________________________
12100 Old Snakey Road
Los Altos Hills
_______________________________________________________________________________________
317 Princeton Road
Menlo Park
_______________________________________________________________________________________
1204 Sharon Park Drive
Menlo Park
_______________________________________________________________________________________
508 Pope Street
Menlo Park
_______________________________________________________________________________________
175 Elliott Drive
Menlo Park
_______________________________________________________________________________________
719 Hermosa Way
Menlo Park
_______________________________________________________________________________________
766 Luce Court
Mountain View
_______________________________________________________________________________________
3439 Woodstock Drive
Mountain View
_______________________________________________________________________________________
179 Owens Court
Mountain View
_______________________________________________________________________________________
154 Flynn Ave
Mountain View
_______________________________________________________________________________________
505 Cypress Pt. Dr. #293
Mountain View
_______________________________________________________________________________________
295 Hans Avenue
Mountain View
_______________________________________________________________________________________
938 Clark Avenue #5
Mountain View
_______________________________________________________________________________________
929 Marilyn Avenue
Mountain View
_______________________________________________________________________________________
1983 San Luis Drive
Mountain View
_______________________________________________________________________________________
10281 Phar Lap Drive
Cupertino
_______________________________________________________________________________________
732 Flannery Street
Santa Clara
_______________________________________________________________________________________
19664 Charters Avenue
Saratoga
_______________________________________________________________________________________
26050 Leonard Road
Saratoga
_______________________________________________________________________________________
19874 Park Drive
Saratoga
_______________________________________________________________________________________
15930 Rose Avenue
Los Gatos
_______________________________________________________________________________________
15321 Robin Anne Lane
Monte Sereno
_______________________________________________________________________________________
321 Alexander Avenue
Redwood City
_______________________________________________________________________________________
693 Castle Hill Road
Redwood City
_______________________________________________________________________________________
310 Rutherford Drive
Redwood City
_______________________________________________________________________________________
399 Ashford Avenue
San Carlos
_______________________________________________________________________________________
_______________________________________________________________________________________
_______________________________________________________________________________________
This information is deemed reliable, but is not guaranteed
_______________________________________________________________________________________
_______________________________________________________________________________________
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Brand new

(continued from page 33)

Veronica Weber

noted that — although the recession
has affected the real-estate market
as a whole — the local new-home
market has held up relatively well.
This, Biorn said, is because the newhome market is primarily driven by
the land available for redevelopment. The Midpeninsula’s limited
supply and high income means high
demand.
Altaire, which consists of 103
townhomes and condos, has been
on the market since December
2008. These homes range in size
from 778 square feet to 1,958 square
feet, with one to four bedrooms each
and prices ranging from $650,000
to $700,000. Of the 103 residences,
74 have been sold, at a rate of approximately six to eight per month
since 2008.
For new-home buyers, the main
attractions of Altaire are the Palo
Alto location and school district,
Parker said. In addition, Altaire
is adjacent to the Oshman Family
Jewish Community Center, which
provides fitness, entertainment and
cultural activities.
Parker said Palo Alto’s limited
room for new construction creates
higher demand among the customer
base.
This segment of new-home buyers
in the Midpeninsula has a distinct
profile. According to Parker, typical
customers are young couples, usually in their early 30s, who are first-

Regis Homes’ Altaire, located in South Palo Alto near the new Oshman Family Jewish Community Center, features 103 townhomes and condos,
with 74 already sold.
time home buyers. Gary Pike, also
of Regis Homes, added that many
of the buyers are Asian. They tend
to be well-educated and either have

small children or are planning to
start a family, thus the quality of the
nearby schools is a big attraction.
For these customers, convenience

and peace of mind draw them to the
new-home market, Parker said.
“People like new homes because
there’s guaranteed to be no prob-

lems. All systems and electrical
appliances are new, so there are no
surprises,” Parker said. “Also, new
(continued on page 38)

Experience the difference:
Work with a Professional
who cares about you.
Unparalleled Service and Experience
Nobody sells more Real Estate than RE/MAX.

Penelope Huang
Broker-Owner, GRI, CRS

®

RE/MAX

DISTINCTIVE PROPERTIES

650.281.0828
Penelope.Huang@remax.net
DRE#01023392
Each Ofﬁce Independently Owned and Operated

Serving the Local Communities of Menlo Park, Palo Alto, Atherton, Woodside and Portola Valley

Now Open in Downtown Menlo Park
648 Santa Cruz Avenue
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Celeste’s PRIME PROPERTIES
30 ANTONIO COURT, PORTOLA VALLEY
n

n

250 ALAMOS ROAD, PORTOLA VALLEY

One-level remodeled
home on ﬂat acre with
Windy Hill Views
4 beds, 3.5 baths

n

Stunning modern
minimalist with views

n

3 beds, 3.5 baths

n

Approx. 3.9 acres

Reduced to $2,649,000

20 STADLER DRIVE, WOODSIDE
n

Beautifully remodeled
kitchen and master bath

n
n

Reduced to $3,995,000

11 VALLEY OAK, PORTOLA VALLEY RANCH
n

Spacious, remodeled
home on approx. ½ acre

3 beds, 2.5 baths

n

4 beds, 3 baths

Approx 1.5 ﬂat sunny acres

n

Association pool & tennis

Reduced to $1,498,000

10 BUCK MEADOW, PORTOLA VALLEY
n

n

Offered at $2,349,000

147 LOS TRANCOS CIRCLE, PORTOLA VALLEY

Gorgeous 5-year-old
Tuscan Home
5 beds, 5.5 baths

n

Sophisticated style with
views on approx. .48 acre

n

4 beds, 3 baths

Offered at $4,395,000

Reduced to $1,129,000

Co-listed with Diane Rothe

5933 ALPINE ROAD, PORTOLA VALLEY
n

n

35 RANCH ROAD, WOODSIDE

Contemporary on
12.5 acres with
fabulous views
4 beds, 4 baths

n

Remodeled on almost
1.5 acres with views
toward the Bay

n

4 beds, 2.5 baths

Reduced to $2,048,000

Sold This Year
by celeste

Ladera, Portola Valley (represented buyer)
Central Portola Valley (represented seller)
Portola Valley Ranch (represented buyer)
Ladera, Portola Valley (represented buyer)
Portola Valley Ranch (represented seller)
Los Altos (represented seller)
San Carlos (represented buyer)
Los Trancos Woods, Portola Valley (represented seller)

Celeste Henzel
Previews Property Specialist

n

Offered at $1,399,000

International President’s Premier

Top 1% Internationally

Woodside (represented buyer)
Los Trancos, Portola Valley (represented seller)
Central Portola Valley (represented seller)
Professorville, Palo Alto (represented buyer)
Skywood Acres, Woodside (represented seller)
Portola Valley Ranch (represented buyer & seller)
Portola Valley Ranch (represented buyer)
Emerald Hills, Redwood City (represented seller)

650.529.8568

n

chenzel@camoves.com

www.chenzel.com
DRE# 00630247

Information deemed reliable,
but not guaranteed.
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OPENING DOORS
FOR OVER 39 YEARS ...

A

s a Realtor, I use my 39 years of
experience to demystify the process
of buying and selling real estate – helping
you get more of what you want and
enhancing your quality of life.
I provide each of my clients the highest
quality of service using the most current
tools and techniques available. My
approach is to be thorough and diligent,
bringing all my experience and negotiating
skills to the table in representing your
needs. I consistently serve my clients’ best
interests now and into their future...

ARVADA DARNELL
Top 1% Worldwide

650.752.0709
adarnell@cbnorcal.com

www.ArvadaDarnell.com
DRE#00414315

Brand new

(continued from page 36)

homes come with a builder’s warrantee, so customers aren’t on their own, and sometimes they
can customize the appliances and furnishing of
the new home.”
Robert Freed of SummerHill Homes — a
developer building a block of Palo Alto residences called Redwood Gate — added that
new home buyers in the area are attracted to
modern floor plans and the easy commute to
other areas of Silicon Valley.
Redwood Gate is comprised of 45 homes and
a park on 3.9 acres of land previously owned by
the Elks Lodge, on the edge of the Charleston
Meadows neighborhood. According to Freed,
these are a combination of single-family homes
and attached duplex homes, both of which have
three to four bedrooms each. They range in size
from 1,769 to 2,300 square feet, with prices
starting at $1.3 million. SummerHill has sold
32 of the 45 homes at Redwood Gate, although
only 23 have been fully completed.
Freed said that there are fewer homes on the
market than in the past, due to limited space.
“In areas like Palo Alto, where there are
substantial existing residential homes and little
land for development, the number of existing
homes for sale will always be higher than the
new homes for sale,” Freed said.
Pike, of Regis, said that new homes have retained their approximate 20 percent premium
over resale, though Freed added that the exact
premium varies.
“There is still a premium for new homes;
however the premium is largely driven by location,” Freed said. “It is common for buyers
to be in the market for longer before making a
decision. In the past, buyers wanted new exclusively. Now when they are looking for new, they
want the new home to be in prime locations
with good schools in good neighborhoods.”

Aside from Altaire, Regis has also built the
brand-new Gables End townhomes in Mountain
View. These homes also debuted on the market in 2008, although they cost about $100,000
less than their Palo Alto counterparts. Gables
End consists of 108 homes, of which 105 have
been sold. They are all two- to four-bedroom
residences with two-car garages, ranging from
approximately 1,250 to 1,950 square feet.
“Gables End is good for its location,” Parker
said. “It’s right on the Palo Alto and Mountain
View border, less than a mile from the Google
campus, so it has the good attributes of Palo
Alto with a lower price.”
In the Sylvan Park neighborhood of Mountain View, another new-home option is Mondrian, a condo development built by Shea
Homes. Margaret Salazar of Shea Homes said
that Mondrian — whose residences fall into
the same price range as Gables End — offers
four different floor plans, ranging from a threebedroom, 1,410-square-foot plan to a threebedroom, 1,591-square-foot plan. All have
attached two-car garages. Mondrian has 151
of these homes, of which 52 have been sold,
Salazar said.
In Menlo Park, Arizona-based developer
Taylor Morrison has six new homes available
in the Linfield Oaks area, called Morgan Lane.
All of these are three-bedroom and four-bedroom single-family homes, ranging from 1,506
square feet to 1,951 square feet. Prices start
around $1.1 million.
Despite the limited amount of land available, Parker is optimistic about the future of the
new-home market, as developers finish current
projects and seek new areas.
“The Peninsula has strong employment and
income and limited space. This combination
of high income, good employment and lack of
supply will keep the market strong,” he said. N

W

ith more than $1 billion in residential real estate transactions, Bonnie
Biorn achieves results that speak for themselves. But it’s the extra personal
efforts, her intimate knowledge of the pulse of the market, and her extensive
networking that has shaped her reputation in high-end residential sales. Bonnie
builds her business around her clients’ objectives – making her personalized service
a direct reflection of the families and individuals she serves in the Bay area’s most
desirable neighborhoods. Her client’s interests are always of the highest priority
and regard. With a unique marketing strategy for every transaction, Bonnie and her
team provide a distinct advantage in the robust, highly competitive markets of San
Mateo and Santa Clara counties. Visit Bonnie’s website at www.BonnieBiorn.com to
view all of her listings and for more information on the local real estate market.
FOR SALE:
210 Golden Oak, Portola Valley - $6,995,000
60 Gloria Circle, Menlo Park - $2,595,000
SOLD:
747 Webster, Palo Alto - $1,950,000
745 Webster, Palo Alto - $2,450,000

Bonnie
Biorn

Coldwell Banker

(650) 888-0846

Bonnie.Biorn@cbnorcal.com
BonnieBiorn.com

DRE#01085834
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Veronica Weber

HOMEOWNERS CANCEL PROJECTS AND
OPT FOR CHEAPER ALTERNATIVES

Susan Davis of Spectrum Fine Homes stands in her Mountain
View office, near framed photos of projects her company has
worked on. She says about half of her fellow designers and
contractors have gone out of business during the recession.

by Robin Migdol
eneral contractors, interior designers and architects may be
the first people you call when
you have a home-improvement project
in the works. But, when money’s tight,
renovating your kitchen or adding that
extra bedroom to your house are also
likely the first expenses to get the axe.
Local home improvement professionals and business owners report drastically reduced revenues and a drop-off
in business, thanks to a tough economic
climate that has hit the housing industry
particularly hard.
“It’s been horrible. Among my colleagues in design and contractors that
have been in business over 20 years,
more than 50 percent are out of business,” said Susan Davis, owner of Spectrum Fine Homes, a design, build and
renovation firm based in Mountain
View. “Our revenue has been cut in half.
We’ve tried restructuring and doing everything short of laying people off.”
In a study conducted by the Home
Improvement Research Institute, consumer spending on home improvement
fell 0.6 percent and product sales fell
8.3 percent in 2009. Though the study
predicts an approximately 2 percent rise
in spending in the next year, revenues
aren’t expected to reach 2008 levels until 2012.
Davis and others in the general contracting and design business attribute
the decline in revenue to a variety of
sources. Chris Donatelli, a general contractor based in San Jose, said he believes people are hesitant to take risks
and borrow money in order to complete
a larger project.
“There’s a fear of, ‘Am I going to have
another job?’ People are less willing to
take risks,” Donatelli said. “They’re using their own money. Our job scope used
to be $250,000, now it’s $50,000.”
Donatelli said his work has been
dominated by smaller maintenance jobs

(

Veronica Weber

Pamela Pennington, of Pamela Pennington Studios, Palo Alto, sits in a Menlo Park client’s
home. Although the remodel is nearly complete, replacing furniture has been temporarily put
on hold.
Page 40 I Fall Real Estate Special Section

such as fixing screens, doors and windows and cleaning gutters and filters.
He’s added a handyman service to his
business to accommodate smaller requests from past clients, but has noticed
reluctance by homeowners to even complete these projects, which will eventually cost them more money.
“People are deferring maintenance
on their homes, which may eventually
catch up with them,” he said. “They
should have taken care of these things
before, and now it is more expensive.”
Davis said that clients are opting for
less expensive materials and choosing
contractors and builders who charge
less, which could result in jobs not done
correctly.
“We’ve had to undo work because
people didn’t know what they were
doing and were using cheap supplies.
They’re looking for the cheapest price
rather than service or quality,” she said.
“You get what you pay for.”
Pamela Pennington, founder and CEO
of Pamela Pennington Studios, a fullservice design practice in Palo Alto,
said she didn’t begin to feel the effects
of the troubled economy until early this
year, when long-term projects began
wrapping up and new jobs did not come
in.
“On the first of the year, it just
dropped off the cliff. New jobs weren’t
coming in, (potential clients) were saying ‘We’re not going to go forward,’
work that we thought we would have
didn’t materialize,” Pennington said.
Pennington said that wealthier clients
with money to spend are still going forward with projects, but cautiously.
“People are picking and choosing.
They still want quality, but they’re doing
less,” she said. “If they would normally
have done three baths, now they’ll only
do one. They’ll wait on accessorizing
and furnishings. They’re willing to not
complete it until they can catch up.”
(continued on page 44)

Fall Real Estate Special Section I Page 41

Representing Buyers And Sellers In These Areas . . . And Beyond

CLASSIC

WOODSIDE
 Approximately 3.5 level acres
 Premier central Woodside location
 Remodeled 4-bedroom main residence
 1-bedroom cottage plus studio and gym
 Pool, spa, tennis court, and 4-stall barn
 Landscaping by Andrea Cochran
2 0+'%'-"&
Price upon request

Born and raised in
Portola Valley and now
residing in Woodside with
children in local schools, Erika
is committed to the community
and the business of real estate.
Her expertise is second to
none and has earned her
the distinguished ranking as
the #1 agent in her ofﬁce in
2008 and 2009,and in the
top 1% of Coldwell Banker
internationally.

650.740.2970



#1 Agent, Woodside Office - 2008 & 2009



Top 1% Internationally



Top U.S. Realtor – The Wall Street Journal



Previews Property Specialist

edemma@cbnorcal.com
erikademma.com
DRE# 01230766

This information was supplied by Seller and/or other sources. Broker believes this information to be correct but has not veriﬁed this information and assumes no legal responsibility for its accuracy. Buyers should investigate these issues to their own satisfaction.
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Recession

(continued from page 40)

Barbara Boissevain

Designers and contractors have
had to make several changes in
their business practices to stay
afloat and address the needs of
more cost-conscious clients.
“Our advertising and marketing is zero. We had 3,500 square
feet and now we’re down to 1,000
square feet,” Davis said.
Others report negotiating their
rent, reducing staff to part-time
and trimming overhead costs.
But homeowners willing to go
ahead with remodel and renovation projects might find themselves rewarded. Lower demand
for products and services has resulted in bargains on furnishings,
and designers have worked hard
to present the most cost-effective
plans to potential clients.
“We’re careful about our expenditures and are trying to be more
conservative. We’ve tried to be
more efficient,” Pennington said.
“We try to do a lot for what the
proposals are, and accommodate
people’s budgets and say, ‘Here
are areas you can help or do it
yourself.’”
Jeanese Rowell, owner of Jeanese Rowell Design Inc. in Palo
Alto, said that designers now
are committed to finding the
best deals for their clients, and
that competition among them is
fierce.
“It’s very competitive if you’re
going to bid on a job. (Designers)

are putting more effort into everything,” Rowell said. “You have to
know the best way possible (to be)
affordable.”
Rowell said she is inspired by
the ways in which the industry has
come together to survive.
“I go to the World Trade Market twice a year, and people there
have really rallied behind the
times,” she said. “It’s very inspiring.”
Davis and Pennington said the
green building movement has
also enjoyed success in the past
few years as some homeowners
attempt to save money by making their homes more energyefficient.
Though many in the home-improvement industry are not confident that their business will ever
fully recover, some report signs of
improvement. Bob Peterson, principal architect of Peterson Architects Inc. in Palo Alto, said that
while work has been down 50 to
75 percent, he is seeing tentative,
though not reliable, progress.
“We are seeing it looking up.
The number of inquiries in the
last six months is up but it’s been
very mixed,” he said.
Pennington said her business is
“coasting” for now, but isn’t sure
what lies ahead for the industry.
“If companies failed, they failed
early. What’s left can stay the
course,” she said. “We’ll be ready
when things pick up, and we’ll see
what happens on the first of the
year.” N

Chris Donatelli, of Chris Donatelli Builders, San Jose, has found job scope shrinking. He completed this teardown before the economy forced homeowners to pull back.

“Professional standards of practice, understanding the human
element in real estate, hard work and a sense of humor are essential
to a successful transaction. I offer my enthusiasm, experience and
my commitment to the needs of my clients throughout the process
of buying or selling a home. My goal is to build lifelong relationships
based on trust, cooperation and goodwill.”

~ Chairman, Realtor Campaign for Partners in Education ~
~ Spirit of SILVAR Award 2008~
~ Palo Alto Realtor of the Year 2005 ~
~ Senior's Real Estate Specialist ~

Michael Hall
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650.323.1111

650.465.1651
mhall@apr.com

32 Encina Avenue, Atherton

1160 Pine Street #E, Menlo Park

Elyse Barca
4 bedroom, 5.5 bath Single Family Home

Offered at: 2,650,000

Acclaimed Menlo Park schools! Gated drive leads to handsomely updated one level
residence with 4 bedroom 5.5 BA/ofﬁce on 1.4 acres with pool.

650-743-0734
Elyse@ElyseBarca.com
www.ElyseBarca.com
DRE: 01006027

746 Woodside Drive, Woodside

2 bedroom, 2 bath Condo

Offered at: $599,000

New on market! Excellent downtown location close to shops/restaurants. Spacious
updated condo with 2BR/2BA, high ceilings, wood ﬂoors, ﬁreplace

2059 Santa Cruz Avenue, Menlo Park

Anne King
3 bedroom, 3 bath Single Family Home

Offered at: $1,799,000

Enchanting 3bd/3ba home with separate ofﬁce, family room and beautiful remodeled kitchen
and baths surrounded by over an acre of handsome lush gardens and captivating scenery. Minutes to the center of Woodside and Redwood City yet with the feel of a private country retreat!

650-454-8510
www.AnneKingOnline.com
DRE: 00552568

757 De Soto Drive, Palo Alto

Offered at: $1,995,000

Exceptional 4bd/3ba home with separate study built with uncompromising attention to quality
and design. Enhanced by superior craftsmanship and the use of the ﬁnest materials, the spacious and ﬂexible ﬂoor plan offers unmatched balance of style and functionality. You will also
enjoy the luxurious amenities and stunning gardens and appreciate the outstanding schools!

43 Selby Lane, Atherton

Dianne Fisher

SOLD

3 bedroom, 2 bath Single Family Home

4 bedroom, 3 bath Single Family Home

Offered at: $1,525,000

Green Gables Gem!! Eichler charmer with beautiful family room. Great home and property!

650-796-9887
DianneFisher@att.net
DRE: 01150243

3327 Jefferson Avenue, Redwood City

SOLD

3 bedroom, 2 bath Single Family Home

Offered at: $1,850.000

Great 2/3 acre lot in West Atherton.

565 Encina Avenue, Menlo Park

Joe Parsons
2 bedroom, 1 bath
Single Family Home

Offered at: $570,000

Great starter home in excellent condition with air conditioning, hardwood ﬂoors, and
much more!

650-279-8892
JoeParsons@kw.com
www.JoeParsonsRE.com
DRE: 01449421

524 Thain Way, Palo Alto

3 bedroom, 3 bath, + den or 4th bedroom
Single Family Home

Offered at: $1,385,000

Lovely spacious home, Hardwood ﬂoors, new wall to wall carpeting, high ceilings,
lots of amenities, located in private & secluded park like setting.

Menlo Oaks

Marge Draper

Bea Goodman
2 bedroom, 2 bath Condo

650-208-9728
www.BeaGoodman.com
BGoodman@kwmenlo.com
DRE: 00920861

Offered at: $770,000

This is a new price of $770,000 on this great 2 bedroom 2 bath condo with a lovely
Dining Room and Den with 3 spacious Patios and interesting views of lush landscaping and a huge oak tree in your front yard.

Mount Carmel, Redwood City

Offered at: mid-$900,000’s

Stunning remodel/new construction home with spacious, level backyard. Buy now and pick your ﬁnishes!

This home has 2000+ sf and a 8770+ sf lot. There is space for a possible 3rd. bedroom. Amazing storage. Mature plants and fruit trees.

650-465-5680
www.MargeDraper.com
DRE: 01202747

243 Hedge Road, Menlo Park

Wende Schoof

COMING SOON

3 bedroom, 3 bath
Single Family Home

2 bedroom, 2.5 bath w/ separate artist studio Please call for price
Single Family Home

650-504-0219
Wende@WendebytheBay.com
www.WendebytheBay.com
DRE: 01198641

707 Menlo Avenue
Suite 100 Menlo Park, CA 94025

Dianne Fisher
3 bedroom, 1 bath Single Family Home

Offered at: $725,000

Huge 7,600 sq. ft. lot in Suburban Park. Charming artist’s bungalow.

650-796-9887
DianneFisher@att.net
DRE: 01150243

505 Hamilton Avenue
Suite 100 Palo Alto, CA 94301
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Janine Bisharat, left, reclaimed
her space near downtown Palo
Alto with the help of interior
designer Carol Lippert. Hildy
Shandell, below, wants to streamline her Atherton home but keep
the meaningful pieces of art. She
and her ex-husband spotted the
art over the sofa in a Nantucket
window years ago. “We both have
emotional attachment, but I made
it clear it was not going anywhere,” she said.

%FDPSBUJOH
GPS POF

WHEN IT NO LONGER TAKES
TWO TO TANGLE, ER ... TANGO

/

newly divorced and feeling raw,
it’s much more important to be
sensitive to how they feel about
themselves,” Lippert said, adding that spaces aren’t being
used the same way and money
is often a completely different
issue than before.
While her ex-husband opted
to keep the more traditional
living room sofa and most of
their artwork, Bisharat wanted
a cleaner look.
“When you get divorced, you
split your furniture; it left me
with a mishmash. I needed a
chandelier, a new couch ...
“I want to walk in, feel calm,
want my home to reflect me,”
Bisharat said, adding, “I come
home and look at these two
rooms and feel so happy.”
Bisharat chose to keep the
Barbara Berry coffee table and
round side table but opted for
a new couch (with Lippert’s
help), rug, chairs and lighting.
Lippert, who has a master’s
degree in psychology, says that
couples often begin to understand through the divorce process how different they were.
“They wanted to express that
in their residences,” she said,
noting she’s been working with
more divorced women than
men.
She points to Bisharat’s home
as a prime example. “The color
palette is completely different.
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It had been olive and golden
brown; now it’s black, white,
gray, silver, glass and crystal,
a cooler and sharper color palette that reflects more who she
is and colors she likes to wear.
She’s surrounded by colors she
likes to wear.”
Next they looked at the space
itself and how she intended
to use it. As an accountant,
Bisharat often works from
home; her office used to be a
tailor’s shop and is easily seen
from the living room. And she
loves to entertain, so she wanted spaces that flowed well.
But she didn’t have the resources to do everything at
once. Although she’d like to
tear out the old bathroom, she’s
content to nickel-plate the brass
shower rod. And someday the
1970 kitchen tiles will be history, a bathroom will be added
and a wall will be pushed out
to create a family room. Eventually she’d like to turn the
three-car garage into a hangout
for her son.
Bisharat said many people
think of interior decorators
as people who come in and
change the house, intimidating
the homeowner along the way.
“(Carol) can come in and work
with what I had, within a budget, in phases. It could take a
couple of years.”
They weren’t always in total

Veronica Weber

by Carol Blitzer
o more over-sized
crossed wooden fork
and spoon over the
dining-room table. No more
atrocious family “heirlooms”
on the mantel. No more veto
power for the ex-spouse.
After a divorce, when the
dust finally settles, it’s time to
recreate a home — this time
without the give-and-take of
maintaining a harmonious relationship.
Now the harmony comes
from within.
That’s what Janine Bisharat
discovered working with interior designer Carol Lippert on
her home in the Downtown
North neighborhood of Palo
Alto. Bisharat had lived there
for 12 years, since early in the
marriage. She now shares it
with her 11-year-old son, after
the divorce four years ago. His
father moved just a few blocks
away.
In the settlement, she bought
the house from her ex, but he
bought most of the furnishings.
That left her with a lovely 1925
shell, but few resources to redefine, furnish and accessorize
the spaces.
But Bisharat is taking a long
view. Working with Lippert,
she’s furnishing a couple of
rooms at a time.
“When dealing with someone
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agreement. When Lippert suggested
a lighter color for the sofa, Bisharat
hung tough for the dark gray, better for living with a dog and young
son.
“We had to pace what she purchased so it fit her lifestyle. I got a
sense of what appealed with one trip
to showrooms at the Design Center
in San Francisco,” Lippert said.
Her biggest coup was finding a
great Buddha at a sale. “It turned out
to be an antique piece they were selling at a great price. I bought it sight
unseen, stuck it on the piano and it’s
been there ever since,” she added.
Creating a healing space is another of Bisharat’s goals. She was
diagnosed with ulcerative colitis
soon after her marriage and cites her
chronic illness as one of the reasons
for her divorce.
Lippert’s interpretation of that
healing space “was to make an environment, which was not jarring,
something that had peaceful, horizontal lines, and a somewhat Eastern feeling. That’s one reason I used
the Maguire furniture, the soft grey
tones and the antique Buddha.”
Through her work as a forensic account, who documents and tracks assets in high-profile divorces, Bisharat
met a number of high-power, professional women going through divorce.
They’ve begun meeting regularly,
first as a sort of informal divorce
support group, then on a project:
building a website. Called HerEn-

core, the site will be both a resource
and social community for women
going through transitions — divorce,
career changes, medical crises. The
site is in the “alpha” stage, but plans
include local resources ranging from
divorce attorneys to interior-designer
recommendations.
Hildy Shandell, a venture partner at Opus Capital in Menlo Park,
whose divorce was finalized last
June, is part of the planning group.
Although she was married for 27
years and lived in her Atherton home
since December 2001, she acknowledged that she and her ex-husband
didn’t really do much to their 1960ish house while they shared it.
Shandell is busy rebuilding a
home for her two sons, who are 20
and 17.
Her contemporary style has
evolved to minimalist.
“As there’s been more and more
chaos in my life, I find I need the
space around me simpler, sparer. I
love art, am passionate about art,
find great peace in it,” Shandell
said. Today she serves on the board
of the San Jose Museum of Art and
finds walking through the galleries
a source of peace.
Her home changes are still in the
early thinking stages, but she knows
she’d like to simplify her kitchen and
make it more functional for cooking
and entertaining. “I don’t want any
appliance showing. I want it to be a
room,” she said.

Janine Bisharat wanted the spaces in her home to flow more readily and
be more amenable to entertaining. She learned that it’s OK to make the
chandelier off-center.

The laundry room will likely move
closer to the bedroom wing and that
space used as a bulter’s pantry.
And ideally, she’ll open up the
wall between the kitchen and dining/family room.
“I won’t have a lot of furniture. He
would have had a lot more; I keep
trying to reduce — it makes me feel
more peaceful.
“When I redo my bedroom I know
I only want art by women artists. It’s
a sanctuary, beautiful, peaceful. My
kids always end up with me in the
bedroom, plopping on the bed, even
when their friends come over. It’s a
welcoming place,” she added.
That sanctuary will include a
modern four-poster, closets, artwork, plus chaises to read on and a
TV, she said.
As she went through the divorce
process, Shandell acknowledged
how important a home is, as a place
“for our family, my sons and myself.”
“Even if I redo the house, there
will always be space for the kids,”
she said, noting that her older son
doesn’t want her to sell — ever. Ultimately, she said, she will have to buy
out her ex or sell the house, but that’s
some years down the line.
For now, she involves her sons in
house decisions. “Both have ideas,
some not practical,” she said, such
as hanging a glass roof over the living room.
Who would clean the glass? she
asked. N
Associate Editor Carol Blitzer
can be e-mailed at cblitzer@
paweekly.com.

31 Eugenia | Woodside | 5+ bedrooms | 1.4 acres
Las Lomitas Schools
Virtual Tour

www.31Eugenia.com

Offered at: $2,795,000

A new breed in residential real estate
McNair Group is a specialized, real estate sales boutique within Coldwell Banker.
We are a service-oriented and technology-savvy real estate team with unmatched
credentials and a differentiated approach to meeting our clients’ objectives. Our
marketing and transaction systems integrate traditional real estate tools with current
online platforms like Facebook and Twitter. Our multi-channel approach delivers
information, analytics and new listings directly to the places people are consuming
information today. Our mission is to be your lifelong real estate partner providing
comprehensive and unparalleled service in every transaction.

BILLY MCNAIR
B R O K E R A S S O C I AT E | AT T O R N E Y | M B A

Cell: 650.862.3266
Email: billy@mcnairgroup.com
Web: www.mcnairgroup.com
DRE #01343603

Facebook: facebook.com/mcnairgroup

Fall Real Estate Special Section I Page 47

FALL REAL ESTATE 2010

Q

3FOU8BUDI

WHEN THE OWNER SELLS, IS TENANT’S LEASE UP?

by Martin Eichner
About six months ago, I
signed a one-year lease to
rent a duplex unit in a condominium community. Now the
owner tells me he is canceling my
lease because he needs to sell the
unit. Can he do this?
A lease guarantees the existence of the rental relationship for both the landlord
and tenant through the entire term
of the lease period. As a matter of
law, a lease is canceled only by a
few extraordinary events such as
destruction of the premises by an
“act of God.”
A decision by the owner to sell
is not one of these extraordinary
events. If the rental property is sold
during the term of the lease, the
new owner becomes the “successor
in interest,” obligated to continue
to comply with all the terms of the
existing lease unit it expires.
The only exception would be if
the lease contains an explicit escape

Q
A

clause specifying that sale of the
property terminates the lease.
You should check your lease
to see if there is such an escape
clause. Otherwise, the lease can be
canceled due to sale only with your
express permission, which means
you could consider negotiating a
termination agreement in exchange
for some financial or other benefit.
You could also involve your local mediation program to help with
these negotiations, if you should decide to explore that option.

Q

I read a newspaper ad for an
apartment community that
I thought might be a good
living situation for me. But when
I followed up to obtain a rental application, I was told that I was too
young! I have never been told that
before. Refusing to consider me
seems like discrimination based
on my age. Do I have a claim for
discrimination?

A

The answer depends on obtaining some further information about the status of this
specific property. Certain properties
are exempt from the fair housing
laws on age discrimination because
they have been designated as senior
housing.
Specifically, the following properties are exempt: 1) senior citizen
housing complexes designed for
residents that are age 62 years or
older; 2) federal or state programs
and complexes designed to be solely
occupied by seniors; and 3) senior
housing in which 80 percent of the
units have been set aside for at least
one tenant occupying each unit who
is over the age of 55.
If the property that caught your attention is not participating in one of
these programs, your treatment may
have been discriminatory. Your local fair housing agency can look into
whether or not this specific housing
complex is entitled to an exception
from the fair housing laws.

I was recently hired to manage a rental property with
32 units. Given all the current economic uncertainty, I want
to review the financial records of
current residents to decide which
of them are financially stable and
which ones can be expected to have
trouble paying the rent. I want to
be ready in case ownership decides
to increase the rent in the future to
make up for rent reductions they
were forced to offer in the last couple of years.
Based on my knowledge of the
industry, I feel that running a credit
report for each resident will be the
best way to check their ability to
pay in the future, which is why we
always obtain a credit report for
rental applicants. Before I start this
process, I just want to make sure I
won’t be violating any laws if I do
run the credit reports.
We recommend that you
look at alternative methods
to achieve your goal. First,
you will need a written authorization from each tenant to obtain a
report. We do not believe you can
charge a current tenant for the cost
of running the report.
A current tenant is not an applicant covered by Civil Code Section
1950.6(a), the statute that allows
you to charge an applicant for the
cost of a credit report connected to
an application process. Under the
Consumer Credit Reporting Agencies Act, California Civil Code Sections 1785.1-1785.35, if you take any
adverse action based on your review

A

of a tenant’s credit report, Section
1786.40(a) of the Act requires you
to give an immediate written notice
to the tenant. That notice must include the contact information for
the credit reporting agency that
issued the report, a statement that
your action was based in whole or
in part on the credit report, and a
statement telling the tenant that he
or she has a right to a free copy of
the report from the agency within
60 days of your notice. This notice
entitles the tenant to access the report and dispute its accuracy.
Rather than impose these requirements on yourself, you should look
to other sources. A credit report is
only a report of recent general financial activity. You can obtain
much more direct information
about prior relevant financial activity by reviewing the rent payment
histories for your current tenants.
There are no reporting or disclosure
obligations attached to your own internal review.
The rental payment history will
directly indicate a tenant’s level of
reliability in meeting his or her rental obligations. That history should
be more important than their record
of dealing with other types of debt,
such as consumer loans and credit
cards that would be included in a
credit report.

Q

I know I did something stupid but now I am wondering
if you can help me. I have
rented a two-bedroom apartment
in the same apartment complex for

“Local Real Estate Expert providing High Quality Personal Service”

Three New Listings by Savides Real Estate. Open Sunday 1:30-4:30 pm.
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20626 Brookwood Lane

590 Berkeley Ave.

367 Orchard Ave.

SARATOGA

MENLO PARK

SUNNYVALE

Opportunity to build! Tremendous value and
potential in this ﬂat, private 25,900 sf lot in
the desirable Menlo Oaks area of Menlo
Park. Surrounded by multi-million dollar
homes. Renovate and move into the existing
4 Bedroom, 3 Bath house or start new and
build your dream home! Excellent Menlo
Park schools.
Offered at $1,675,000.

Bright, updated 2 Bedroom single
family home with a spacious, sunny
yard and attached garage. Full of charm
with skylights and hardwood ﬂoors
throughout. Quiet street, convenient for
commuting, and walking distance to shops,
restaurants, parks, and train.
Offered at $498,000.

Spacious, charming 3,682 sf home on
expansive 28,500 sf lot. Inviting kitchen
open to large family room, ground ﬂoor
master suite, three car garage, and sunny
patio and pool. This home is ideally situated steps away from a park, a short stroll
to downtown Saratoga, and convenient to
commute routes. Outstanding Saratoga
schools. All this for under $2.5 million.

STEPHANIE
SAVIDES

Principal/Broker
Attorney

650.464.3581
stephanie@savides
realestate.com

www.SavidesRealEstate.com
Page 48 I Fall Real Estate Special Section

DRE 01177101

FALL REAL ESTATE 2010
two years and I am very happy living there. About four months ago, a
co-worker, who I will call “Fred,”
was laid off from our company. I
felt sorry for Fred, so I offered to
let him stay in my apartment until
he could get back on his feet.
Well, four months later he doesn’t
seem to have any motivation to improve his situation. We aren’t getting along and I feel I have lost the
use of my own apartment because
he spends all day lounging around
the living room. Fred promised
to leave several times but then
didn’t.
There is no written agreement
between us and he has never paid
any rent or any other expenses, so
I don’t think he is a tenant. Can I
just call the police to have him removed?
Unfortunately, many housing residents learn the hard
way that a friend, or “special
friend,” or adult family member
who has been allowed to live in a
house or apartment for more than
30 days has established tenant status under California law. There
is no requirement that there be a
written agreement or an agreement
to pay rent, verbal or written, in order to establish tenant status.
The only exception would be a
genuine trespasser, someone living
there without your express or implied permission. Assuming Fred
has become a tenant, you have
become his landlord. You cannot
remove him by calling the police.
You will be required to utilize
the same written notice of ter-

A

mination and unlawful detainer
court process that any landlord is
required to use.
There is more bad news for you.
If your rental agreement limits the
number of adults allowed to reside
in your unit or there is a time limit
on guests staying over, you may
be in violation of your own rental
agreement. If so, you must act to
remove Fred as soon as possible.

Q

I signed a one-year lease to
rent a cottage. The lease has
a provision that my rent has
been lowered by $100 per month in
exchange for my promise to “maintain the front and back yards.” The
provision states that my rent can be
increased if I fail to perform this
maintenance.
I have been careful to comply with this requirement during
the four months I have been living in the cottage. I have mowed
the lawns, watered the plants and
trimmed the bushes. Now the landlord has given me a letter stating
that I have violated this provision
and that he is now going to hire a
professional gardener and charge
me the $100 per month that the
gardener will be charging for his
services.
The lease does not specify the
exact maintenance work I am supposed to perform; it just says that
I will maintain the front and back
yards. Is it legal to charge me for
the gardening service?
This story illustrates the
danger of using language in
rental agreements that does

A

not clearly describe the rights and
responsibilities undertaken by the
party. Obviously, your definition
of “maintenance” does not match
the understanding that the landlord
had in mind when you both signed
the lease.
The way to avoid this dispute
would have been a clear itemization of the types of maintenance
duties you were undertaking as
well as timeframes and some standards for judging performance.
For example, a better agreement would have been that “tenant agrees to mow all lawns once
a week and to trim the grass to a
height of 1/2 inch.”
One solution would be to now sit
down with your landlord to mutually agree to a specific list of duties and standards for complying
with them. Your local mediation
program can help you arrange this
type of meeting.
With the general language currently in the lease, a court would
be forced to make a judgment
about the reasonable intentions of
the parties if you and the landlord
can’t agree on more definite language. The outcome would be difficult to predict in advance.
Meanwhile if the landlord insists on raising your rent to the full
amount by eliminating the discount, you would risk eviction for
failing to pay the full rent if you
don’t pay the full sum. The safer
but more cumbersome alternative
would be to pay the full rent and
file a claim in small claims for a
refund based on your documen-

tation of performing reasonable
maintenance.

Q

I just received a 30-day notice terminating my tenancy.
I am OK with moving, but I
wonder how to count my 30-day
period to make sure I am out of the
apartment on time. A friend told
me that weekends and holidays
don’t count toward the 30 days. Is
that correct?
The rules for counting the
time period of all rental notices are the same, regardless
of whether the specific notice is a
3-day “perform or quit,” or 30- or
60- or 90-day termination. You
do not count the day the notice is
served. You start counting the next
day until the applicable number of
days have passed.
Weekends and holidays are included within the time period, except that the last day for compliance cannot occur on a weekend or
holiday, so the last day is extended
to the next regular business day.
For example, a 3-day notice served
on Dec. 1 expires on Dec. 4, unless
the 4th falls on a Saturday, Sunday
or holiday, in which case it expires
on the next business day. A 30-day
notice served on Dec. 1 expires on
Dec. 31, if the 31st is a business
weekday.
These rules apply when the notice has been personally served,
or when service has been accomplished by “nail and mail,” which
means one copy is posted on the
door of the rental unit and another
copy is placed in the mail on the

A

Magnificent Vineyard Property
PALO ALTO HILLS, CALIFORNIA

A private gated entry leads to this captivating home, located adjacent to the Palo Alto Hills Gold and Country Club.
As you enter into the formal entry, it is instantly clear that this residence, built in 2008, was designed with great respect
for architectural detail and craftsmanship. It consists of four bedroom suites, five full bathrooms, three-half bathrooms,
formal living and dining rooms, family room, gourmet kitchen, media room, game room, elevator and a three-car
garage. The beautifully landscaped property of approximately 58,000 square feet features a vineyard and pool/spa. For
additional information, please visitwww.2950Alexis.com.
Offered at $10,888,000

same day.

Q

I am actually writing about
my brother, who does not live
a traditional lifestyle. He has
lived in a local motel for the last
three months. My brother pays his
rent on time, but every 29 days, the
motel owner makes him move to
a different unit in the motel. Now
the owner is threatening to call the
police to remove him.
The owner says he doesn’t have
to give my brother any advance
notice; he can just call the police
to physically eject him as an “unwanted guest.”
My brother lives on disability
but he always pays his room charge
on time. Does he have any rights
here?
Contrary to the belief of some
motel operators, California
Civil Code Section 1940 provides that a resident living in the
same motel for more than 30 days
becomes a tenant. It sounds like
the motel operator already knows
about this law, which is why he is
moving your brother just prior to
each 30-day period.
The only exception to this tenancy status is when the hotel or motel
is a “full service” facility offering
such amenities as room service
and maid service. We assume this
motel does not offer these services.
Moving your brother from room
to room does not remove his tenant
status. Civil Code Section 1940.1
specifically precludes the motel
operator from requiring a motel

A

(continued on next page)

www.2950Alexis.com

Lyn Jason Cobb

REALTOR®, SRES, CHMS
INTERNATIONAL PRESIDENT’S PREMIER
LYN JASON COBB & ASSOCIATES
INTERNATIONAL PRESIDENT’S PREMIER TEAM

YOUR DREAM HOME SPECIALIST

650.566.5331
Mobile: 650.464.2622
www.CallLyn.com
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(continued from previous page)

occupant to change rooms every 29 days
in order to defeat the protections of Civil
Code 1940.
Assuming your brother has become a
lawful tenant, the motel owner can only
remove him through the same written notice and unlawful detainer process that
would be necessary to evict any other tenant. If the motel operator tries to utilize
the local police for a summary ejection,
your brother should explain these protections to them and if necessary give them a
copy of the civil code sections, just in case
the specific police officers have not been
fully trained on these rules.

E

legant sophistication blends seamlessly with
traditional comfort at this exceptional four-year
old home in the heart of North Los Altos. This thoughtfully designed 3200 sq ft home
featuring 4 bedrooms and 3.5 baths is laid out over a two-level relaxed and open ﬂoor plan with
formal living and dining rooms and a gorgeous chef’s kitchen ﬂowing into a spacious family
room. Hand-selected materials featured in this home include Brazilian mahogany hardwood
ﬂooring, rich knotty alder cabinetry, granite counter tops, tumble marble bathrooms and crisp
double crown moldings throughout. Outside a slate two-level patio and park-like backyard
allow for entertaining and endless relaxation.
With its location just moments to downtown
Yvette Stout
attractions and top-rated schools, this home
Realtor
offers the best of Los Altos living.
DRE#01461495
Direct: (650) 208-4510
Fax: (650) 941-1411
Email: ystout@apr.com
www.yvettestout.com

Offered at $2,795,000

LOS ALTOS ⎮ 167 South San Antonio Rd 650.941.1111

Q

I recently answered an ad for a vacant apartment. I have a pet Chihuahua so I was only interested in
a community with a pet-friendly policy.
When we toured the property, the rental
agent would only show me available units
on the first floor. When I asked about units
on the second and third floor, he told me
that pets were only allowed on the first
floor. Isn’t it discriminatory to restrict pets
to only one part of a building?
Landlords have broad discretion
to allow or prohibit pets in a rental
complex, including the right to limit
tenants with pets to certain units with the
overall community. Landlords can also
impose reasonable rules on pet owners including limiting the size or type or number
of pets allowed without being in violation
of any laws against discrimination.
The answer is different if your pet is
a companion, service or support animal
prescribed by a treating physician. A
service animal performs a task or tasks

A

for the disabled tenant to help the tenant
perform normal living activities. A companion/support animal provides emotional
support for a tenant with a psychological
disability. Under the fair housing laws, a
companion, service or support animal is
not a pet.
A landlord would not be able to limit
the location of a companion, service or
support animal to certain units in the
complex, such as the first floor. If a potential tenant meets the applicant financial
screening criteria, the landlord must allow
the companion, service or support animal
as a reasonable accommodation to the tenant’s disability, if the tenant makes a written reasonable accommodation request.
The formal written reasonable accommodation request should be accompanied
by a support letter from a treating physician. The treating physician does not have
to disclose the actual disability, but must
certify that he/she is a physician, is treating the tenant for an eligible disability, and
that part of that treatment plan includes
the services of either a companion, service or support animal. Landlords cannot
charge a pet deposit for the companion,
service or support animal but can impose
reasonable rules to assure proper supervision of the animal’s activities. N
Martin Eichner edits RentWatch
for Project Sentinel, an organization
founded in 1974 that provides landlord
tenant dispute resolution and fair housing services in Northern California and
administers rental-housing mediation
programs in Palo Alto, Los Altos and
Mountain View. Call 650-856-4062 for
dispute resolution or 650-321-6291 for
fair housing or e-mail mediate4us@
housing.org.

Fabulous Listings by the Buchanan & Bowen Sales Team
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418 Valencia Dr., Los Altos
Offered at $2,198,000

ovely home will delight and surprise! 4 bedrooms/4.5 baths;
each bed with own full bath. Great room with granite
kitchen, family room, ﬁreplace, breakfast nook. Lots of natural light..
Elegant living/dining room. Outdoor kitchen, pool, and spa. 2 car
attached garage AND additional 2-car detached garage. Blocks to
downtown & top schools. 3,547sf living, 13,000sf lot approx.

B

25620 Elena Dr. Los Altos Hills
Offered at $2,495,000

eautiful home on a sprawling ﬂat acre+ in the hills!
5BD/3BA home with captivating views of the
Hills. Landscaped grounds with dining terrace, pool, pool
cabana, lawn and courtyard. Inlaid marble, cherry wood,
picture windows, granite kitchen, tile roof, oversize garage.
Set back from street with circular driveway and no freeway
noise. 2796 sq. ft. living approx.

I

24040 Oak Knoll Circle, Los Altos Hills
Offered at $3,198,000

magine your own villa with a personal vineyard, bay and hill
views, and access to the best of Los Altos. Gorgeous 5 bed/5.5
bath split-level home with dramatic foyer, living room, & library. Chef’s
kitchen and family room, romantic master suite. Stone columns, rich
woods, 3-car garage. Dining gazebo, pool and spa, terrace. 5,149 sq. ft.
living on 2+ acre lot (approx).

59 Bay Tree Lane, Los Altos
Offered at $1,250,000

24500 Voorhees Dr. Los Altos Hills
Offered at $1,898,000

D

B

esirable Creekside Oaks gated
community, tucked into a quiet
cul-de-sac for those desiring a serene lifestyle
while being near the Village. 2BD/2BA end
unit, large living room with ﬁreplace, updated
kitchen, separate DR, den with ofﬁce, and
atrium. Landscaped backyard. Beautiful
complex with lake, 2 pools, and spa. 1,840 sf
living, 2,704 lot approx.

uild your dream home and enjoy
the views! Prime lot ideal for
discerning buyer who desires things to
own speciﬁcations. Limited only by your
imagination! Private road less 1.5 miles to
Village. 1.210 acres with 5,671 MFA and
12,234 MDA. 2 building sites, utilities.
Views of west & east hills.

Stuart Bowen, e-PRO | 650-949-8506
Stuart.Bowen@CBNorcal.com

Jo Buchanan, GRI | 650-947-2219
jbuchanan@cbnorcal.com
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