
www.PaloAltoOnline.com • Palo Alto Weekly • July 17, 2020 • Page 17

Real EstateSUMMER
2 0 2 0

Market reopens with assist  
from Silicon Valley technology
Page 22

A  P U B L I C A T I O N  O F  T H E  A L M A N A C  A N D  P A L O  A L T O  W E E K L Y

Real estate during 
COVID: How industry  
leaders are adapting

Page 32

Entry-level homes  
see multiple bids
Page 26



Page 18 • July 17, 2020 • Palo Alto Weekly • www.PaloAltoOnline.com

Premier California Ranch & Recreational Properties

Terry Hundemer CalBRE#01100594 • Ham Bryan, CalBRE#01928544  
ranches@chickeringco.com  (530) 265-5774

California is home to some of the most spectacular ranch and recreational properties in
the West and we know the landscape well. From the Sierra Nevada to the Pacific Coast,
The Chickering Company has spent over 35 years brokering California ranches, moun-
tain hideaways, coastal retreats, fishing and hunting lodges, and more. 

Visit: www.ChickeringCo.com

Social Distancing
Experts For 
35 Years!

RIVERFRONT RESORT PROPERTY
120 Acres with Two Private Lakes, Miles of Trails, Sport
Courts and More. One Hour from SF Bay Area. Private

or Corporate Retreat. $3.95 Million.

VILLA ON COSUMNES RIVER
40 Acres with Vineyard, Orchards, Spectacular Home,
Luxury Barn with Guest Quarters, Gym, Bocci Court,

and More.  Placerville. $1.695 Million.

RAINBOW SPRING RANCH • SHASTA CO
An Outdoor Lover’s Paradise.  305 Acres and Exclusive 

Frontage on the Famous Fall River. Blue-Ribbon Trout Fish-
ing. Spectacular Turquois Spring. Water Rights. $5 Million.
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1100 Cañada Road, Woodside
4 Bed  4.5 Bath  4,250 SF  3+ Acres  |  3+ Stall Barn & Equestrian Facilities

open carriage house. The home is an entertaining gem featuring a spacious Great Room with 
large stone hearth, big bay windows overlooking the brick terrace and lawn. Custom Midland 

Offered at $8,750,000

Compass is the brand name used for services provided by one or more of the Compass group of subsidiary companies. Compass is a real estate broker licensed by the State of California and abides by Equal Housing 

Sean Foley

sean.foley@compass.com
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Julie Tsai Law

Broker Associate, CRS, SRES

650.799.8888

julie@julietsailaw.com

julietsailaw.com

DRE #01339682

711 Mayview Ave, Palo Alto

814 Altaire Walk, Palo Alto

1320 Flower Ct, Cupertino972 Amarillo Ave, Palo Alto 842 Marshall Dr, Palo Alto3597 South Ct, Palo Alto

18603 Avon Ln, Saratoga3073 Middlefield Rd, #201, 
Palo Alto

700 Upper Vintners Cir,
Fremont

ELEGANT LIVING MOMENTS FROM EVERYTHING! Stately home w/ dramatic entry, gorgeous gathering areas, open kitchen, 

ground-level guest, luxury master. Stroll to schools, parks, & transit. Near Google, Stanford, Mitchell Park & Community Center!

Representing sellers 

8 offers, highest 3 bedrooms unit 

in the community

Representing buyers 

In a multiple-offer situation

Representing sellers 

3 offers, worked with buyers 

who had to sell a home

2019 Wall Street Journal /

Real Trends

Bay Area Leading 100
How are we buying & selling your homes?

SAFELY & SMOOTHLY!

Call us for consultation &

strategic planning for your real estate needs

Representing buyers 

In a multiple-offer situation 

Representing buyer 

Got a good price with 

a preemptive offer

Representing sellers 

Sold with 3 offers3 Bedrooms, 2 Bathrooms

+/-1480 sq.ft.

Representing sellers 

Sold in 5 days with 10 offers

5 Beds 3.5 Baths Living | +/- 2,795  SF Lot | 8,360 SF www.711Mayview.com

$4,350,000JUST LISTED

EXPERIENCES YOU CAN TRUST !
We Had Been Busy During Shelter-in-Place

SOLD

SOLDSOLD SOLDSOLD

SOLDFOR SALE PENDING
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WWW.HUGHCORNISH.COM

HUGH CORNISH

650.619.6461
hcornish@cbnorcal.com
CalRE#00912143

650.400.2933
stephanie.elkins@cbnorcal.com
CalRE#00897565

STEPHANIE ELKINS
VAN LINGE

&  ASSOC IATES

Visit us on Facebook and Instagram

RESIDENTIAL BROKERAGE

Getting RESULTS
for buyers & sellers in

Atherton   |   Menlo Park   |   Portola Valley   |   Woodside

 Even during Shelter-in-Place

Hugh Cornish:

Coldwell Banker Agent, Entire Bay Area and SF Peninsula, 2019 

and #30 Agent Overall Nationwide per The Wall Street Journal, 2020

#1
Stephanie Elkins Van Linge: #1313 Coldwell Banker, Entire Bay Area, 2019

Over $194 Million sold in 2019 and over $120 Million YTD in 2020

Over $2.5 Billion in Career Sales
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Summer Real Estate

L ocal Realtors are combining lim-
ited in-person meetings with virtual 
home tours and other Silicon Valley 

technology — like Zoom and Facebook 
Live video conferencing — to reinvigorate 
a market that was largely shut down during 
the outbreak of the COVID-19 pandemic 
from mid-March until the start of May 
when the industry was allowed to reopen 
as an essential business with limitations.

Realtors interviewed for 
this story say they consider 
the new hybrid industry mod-
el as a positive signal during 
these unusual times, espe-
cially as the summer market 
has started to show signs of a 
bounce back.

Since the spring shutdown, 
interest rates have remained 
low and some homes in the 
local entry-level category — 
ranging from $1.5 million to $3 million — 
have been attracting multiple offers. Tight 
inventory — down 30% in parts of the Mid-
peninsula compared to the same time last 
year, according to some Realtors — has not 
only increased competition, but has helped 
prices hold steady. Prices are even trending 
a few percentage points higher in some of 
the Midpeninsula’s most sought-after cities 
and neighborhoods, Realtors said.

Larger properties on big tracts of land in 
semi-rural areas in Woodside, Portola Val-
ley and Los Altos Hills also are drawing 
more interest these days as increasing num-
bers of people have decided to avoid densely 

populated cities and compact living units in 
the COVID-19 era. Many also are working 
from home more often and are seeking floor 
plans with more space and flexibility.

Leannah Hunt, Realtor with Palo Alto-
based Sereno Group, said the six-week 
lockdown period actually helped transition 
clients into the industry’s new normal of 
conducting business virtually by encour-
aging prospective buyers to use online re-

sources to do initial research 
on properties.

“Business has been fairly 
brisk,” Hunt said.

Hunt and other local Real-
tors are quick to point out that 
face-to-face contact and in-
person meetings have made a 
comeback as initial restrictions 
have been loosened, but a re-
turn to what were considered 
normal practices and activi-

ties before the COVID-19 virus — includ-
ing broker tours and open-ended, all-day 
open houses — are unlikely to return this 
year if a vaccine or other treatments remain 
unavailable.

State and local public health officials have 
decreed that social distancing — people re-
maining at least 6 feet apart — is one of the 
major strategies to combat the virus’ fear-
some contagiousness.

“We have seen a big increase in the pop-
ularity of virtual home tours,” said Paul 
Cardus, executive officer of the Cupertino-
based Silicon Valley Association of Real-
tors. Zoom and Facebook Live have become 

household names during the pandemic, and 
agents are using this technology to convene 
and broadcast their online communications, 
he said. 

Realtors are hosting interactive online 
tours, showing properties and answering 
questions directly from viewers, Cardus 
said.

Despite the emphasis on virtual tours and 
open houses, purchasing a home without 
ever visiting it in person is still unusual — 
but not unheard of, he added.

Denise Welsh, Realtor in the Los Altos of-
fice of Compass Real Estate, said agents are 
a vital link to successfully blending online 
and face-to-face activities in the brave new 

world of 2020 real estate.
“The role of agents is more important than 

ever,” Welsh said. “We are gatekeepers of 
safety for our clients and properties.”

Realtor duties have changed and expand-
ed, she explained. In guidelines developed 
by the California Association of Realtors 
and Occupational and Safety Administra-
tion, Realtors are now responsible for clean-
ing and sanitizing surfaces in properties 
being shown and limiting tours to no more 
than two cohabitating adults at a time.

Home visits are by appointment only. Visi-
tors are discouraged from touching any sur-
faces and doors and windows are kept open 
during tours. Agents must provide hand 

Silicon Valley tech keeps real estate industry afloat
Market reopens with virtual home tours, Zoom meetings, hybrid-style transactions

by David Goll

‘Agents have 
had to be 
adaptive, 
resourceful 
and resilient.’

—Denise Welsh, 
Realtor
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Tight inventory has helped home prices hold steady along the Midpeninsula since the reopening of the market at the start of May.

E
m

b
a

rca
d

e
ro

 M
e

d
ia

 file
 p

h
o

to

With more people working from home because of the pandemic, local Realtors say 
they have seen increased demand for floor plans with more space and flexibility. 



www.PaloAltoOnline.com • Palo Alto Weekly • July 17, 2020 • Page 23

Juliana Lee 
Foundation

JLEE REALTY
650.857.1000

homes@julianalee.com
julianalee.com

Juliana Lee
MBA/LLB

Certified Residential Specialist
DRE# 00851314, DRE# 02103053

4260 El Camino Real, Palo Alto

#1 TEAM IN SILICON VALLEY

Call for Free Market Analysis

Summer Real Estate

sanitizer and face masks to visitors and often 
wear gloves and shoe coverings themselves.

“This is an unprecedented time,” Welsh 
said. “Agents have had to be adaptive, re-
sourceful and resilient.”

Brett Caviness, a Realtor in the Menlo Park 
Compass Real Estate office and member of 
the Silicon Valley Association of Realtors 
board of directors, said the downside to tem-
porarily sidelining traditional open houses 
is that it makes it more difficult for agents to 
generate new business.

“That is the No. 1 way to show people 
who you are as an agent,” he said. “Cur-
rent market limitations — such as the dra-
matic restrictions on home tours and open 
houses — do tend to favor well-established 

agents. I’m concerned those with less ex-
perience will have a tough time during this 
period.”

On the upside, restricting access to a prop-
erty often means visitors are already quali-
fied buyers who are more serious, he added.

Looking forward, Caviness said the usual 
summer market lull is unlikely this year due 

to pent-up demand from the delay in the usu-
ally robust spring market and the fact that 
most people will not be traveling for vaca-
tions this summer.

“The market could remain very busy right 
through Thanksgiving,” he said.

Caviness expressed hopes that at least 
some sellers reluctant to put their homes 
up for sale during the pandemic because of 
health and market concerns will recognize 
industry efforts to increase safety measures 
and tap into that delayed interest from pro-
spective buyers.

Sales have reportedly been brisk from 
Mountain View and Palo Alto to Portola 
Valley. Cardus said a roughly 30% year-
over-year decline in activity between March 

17 and the Memorial Day weekend can 
be largely erased with a vigorous summer 
resurgence.

Caviness said as much as conditions have 
changed from March, the new business 
normal contains at least one recognizable 
vestige from the pre-pandemic days: “We 
are still getting our jobs done, so that hasn’t 
changed.” 

David Goll is a freelance writer. He can 
be emailed at David.w.goll@gmail.com

Single-Family Home Sales  January - June 2020

Number  
of Sales

Median  
Sales Price

Median Days  
on Market

Palo Alto 124 $3,039,000 7

Los Altos 110 $3,185,000 7

Los Altos Hills 35 $4,000,000 10

Mountain View 94 $2,134,000 7

Atherton 27 $7,000,000 10

East Palo Alto 26 $957,500 28

Menlo Park 108 $2,568,500 9

Portola Valley 33 $3,350,000 10

Redwood City 211 $1,660,000 7

Woodside 37 $2,800,000 25

Condominiums/Townhomes  January - June 2020

Number  
of Sales

Median  
Sales Price

Median Days  
on Market

Palo Alto 35 $1,550,000 7

Los Altos 16 $1,637,500 7

Los Altos Hills — — —

Mountain View 89 $1,136,500 6

Atherton — — —

East Palo Alto 4 $851,000 13

Menlo Park 32 $1,330,500 12

Portola Valley — — —

Redwood City 48 $1,077,500 11

Woodside — — —

Information provided by the Silicon Valley Association of Realtors from MLS Listings, Inc. Note: Rural areas do not have significant townhome sales.

About the cover:  
Realtors have turned to virtual open houses 
and other technology to help market homes 
like this one on Maybell Avenue in Palo Alto. 
Photo by Magali Gauthier.

‘We are still getting our 
jobs done, so that hasn’t 
changed.’

—Brett Caviness,  
member, SILVAR board of directors
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$4,500,000 | Woodside FOR SALE
355OldLaHondaRoad.com

$2,995,000 | San Carlos FOR SALE
1418EatonAve.com

$3,995,000 | Woodside PENDING
7Monticello.com

$2,195,000 | Woodside JUST SOLD
1942KingsMountainRd.com

375 Mountain Home Road, Woodside* 
Price not disclosed

410 Golden Oak Drive, Portola Valey 
$8,250,000

600 Moore Road,, Woodside* 
$9,950,000

205 Eleanor Drive, Woodside 
$5,295,000

4253 Jefferson Avenue, Woodside 
$3,495,000

111 Alta Mesa Road, Woodside* 
$2,695,000

115 Otis Avenue, Woodside 
$1,999,500

228 Oakhurst Place, Menlo Park* 
$1,899,000

308 Olive Hill Lane, Woodside* 
Price not disclosed

518 Patrol Road, Woodside 
$3,295,000

1 Odell Place, Atherton* 
$7,295,000
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Compass is the brand name used for services provided by one or more of the Compass group of 
subsidiary companies. Compass is a real estate broker licensed by the State of California and abides by 
Equal Housing Opportunity laws. License Number 01079009. All material presented herein is intended 
for informational purposes only and is compiled from sources deemed reliable but has not been 

is made as to accuracy of any description. All measurements and square footage are approximate. 

650.740.2970  DRE#01230766

erika@erikademma.com
erikademma.com   

Boutique Customized Service with Strong Local and Global Presence

R E A L  E S T A T E  S E R V I C E S

* Represented Buyer        ** List price shown

$8,995,000 | Woodside PENDING
40Foxhill.com

$1,295,000 | Woodside JUST SOLD
157HenrikIbsen.com

$5,495,000 | Portola Valley PENDING
385Westridge.com

Artist Rendering

  by

Some exciting things coming soon!

OVER $ 1 BILLION SOLD   |   #216 NATIONWIDE AND #1 AGENT WOODSIDE PER WALL STREET JOURNAL REAL TRENDS, 2020
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Mid Peninsula Real Estate
Colleen Foraker

Recent Sales and Listings

4250 El Camino Real, Palo Alto #C123

807 Revere Way, Redwood City 

480 Erlin Drive, San Carlos

2209 Hillside Drive, Burlingame

Realtor®

650.380.0085
colleen@colleenforaker.com
DRE 01349099

Under Contract

Listing Coming Soon

571 9th Avenue, Menlo Park 
2 bed | 1 bath | Approx 960 SF home | Approx 5,350 SF lot

Charming home in Palo Alto’s 
Green Gables Neighborhood 
3 bed | 1 bath | Approx 1,100 SF home | Approx 6,300 SF lot

Rankings provided courtesy of Real Trends, The Thousand list of individual agents by total sales volume in 2018. Compass is a real estate broker licensed by the State of California and abides by Equal Housing Opportunity laws. License Number 01527235. All material presented herein is intended for informational 
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Summer Real Estate

F ollowing more 
than a 40% drop 
in real estate ac-

tivities during the first 
phase of the quarantine, 
our local market has 
gradually reopened since 
the start of May. Real 
estate is now deemed 
an essential business, 
but with restrictions: Homes are no longer 
permitted to be open to the general public 
or on a walk-in basis. Multiple measures, 
including signing an entry disclosure, con-
trolling the number of people at each prop-
erty and following social distancing rules, 
also are now required.

After the reopening of the real estate in-
dustry as an essential business, the number 
of new listings jumped 2.2 times between 
May 1 and June 19 compared to the first 
phase of the lockdown period from March 
17 to the end of April. New listings also 
jumped 35% higher compared to the same 
period last year.

So it appears that sellers did not take any 
steps back because of the pandemic and 
the pushed-back spring pipeline drove a V-
shaped recovery: From the start of 2020 to 
June 19, Palo Alto had a total of 285 new 
listings, on par with 282 of the same period 
of 2019.

On the other hand, buyers are not yet 

returning to the market at the same speed, 
even with record-low mortgage interest 
rates. Inventory is piling up as buyers are 
not stepping up as fast as new homes come 
to market. Homes are no longer selling 
within seven to 10 days, but tend to stay 
for two to three weeks at the least. Contin-
gencies are back, especially those related 
to financing, as banks need more time to 
process and many buyers are contemplating 
whether to liquidate their stock options now 
or wait longer.

A less enthusiastic buyer pool also has 
led to soft home prices. The number of of-
fers on entry-level homes priced at around 
$3 million in good locations has come 
down to two to three offers compared to 
five to 10 last year. Homes listed above $5 
million are moving very slowly. From the 
start of 2020, 149 homes have exchanged 
hands, which is a 22% year-over-year de-
cline. The median price of all homes sold 
in Palo Alto since the start of 2020 is $2.74 
million, a 5% decline from the same period 
last year.

However, if we dig into the May 1-June 
19 period, it’s apparent that the median 
price of sold homes has actually declined 
much more. With a median price of $2.73 
million compared to $3.1 million last year, 
home prices have dropped 12% since the 
reopening.

Home prices are soft across all segments. 

Less high-end transactions is another rea-
son for overall lower prices. For the May-to-
June period, there were only three homes in 
Palo Alto that sold above $5 million based 
on the Multiple Listing Services, while eight 
homes sold last year. Overall, since the start 
of 2020, there have been only eight recorded 
transactions above $5 million, compared to 
15 during the same time period last year.

The health and economic crises have 
brought other changes to the local real estate 
market, as well. Some may be short-lived, 
but others will have lasting effects.

The high infection rate of COVID-19 and 
widespread protests have triggered buyers 
to reconsider living in cities. Moreover, the 
elimination of daily commutes in the near 
term as more people work from home has 
shifted some buyers focus from the Penin-
sula to more affordable East Bay cities. For 
buyers who can afford to upgrade, the need 
for additional space has become a priority, 
and moving from Palo Alto to neighboring 
cities like Los Altos and Menlo Park can 

help achieve that, especially if schools are 
not an issue. The desire for more space is 
also reflected in the active high-end rental 
market.

The most significant change of the hous-
ing market in Palo Alto is the lack of buyers 
directly from China due to the trade war. 
The pandemic only further accelerated the 
trend. The over-$5-million segment has been 
the first casualty.

Those old homes in Old Palo Alto and 
Crescent Park used to be the favorite of 
wealthy Chinese buyers who didn’t need 
to move in immediately and could afford 
the time to build new homes.

Those are now having a hard time selling.
We may have entered a more normal mar-

ket when the appreciation of home values 
does not deviate much from inflation. The 
past super cycle in the Palo Alto real estate 
market will be hard to replicate in the fore-
seeable future.

However, the record-high NASDAQ in-
dex price seems to predict the continuous 
leading roles of technology in our lives 
when we eventually get out of the pandem-
ic. Perhaps, itís just a matter of time that the 
demand will catch up with the inventory, 
and the heat of the real estate market will 
ramp up. 

Xin Jiang is a real estate agent with 
Compass in Palo Alto. She can be emailed 
at xin.jiang@compass.com.

Coronavirus crisis, protests, trade wars reshape local market
Entry-level homes see multiple bids, but demand for higher-end homes softens

by Xin Jiang

‘The high infection rate of 
COVID-19 and widespread 
protests have triggered 
buyers to reconsider living 
in cities.’

Real Estate Matters

BUILD YOUR WEST SHORE DREAM HOME 
$5,750,000 | Large lakefront parcel w/private pier, 2 
buoys & approx. 100’ of frontage. Build your dream 
home! Generous coverage available & various 

TAHOMA LAKEFRONT W/PIER & BUOY 
$4,575,000 | Cabin w/detached guest qtrs. in quiet 

buoy, & 70’ of frontage. Substantial coverage avail-
able for redevelopment.

SERENE LOCATION W/PANORAMIC LAKE VIEWS 
$999,000 | 3 bed, 2 bath home with 2-car garage 
& updated kitchen/baths. Quiet location, backing 
to forest, with large sunny lakeview deck. Close to 
Paige Meadows.

DOLLAR POINT HOME W/HOA AMENITIES 
$940,000 | 3 bed, 2 bath home with large sunny 
deck, only short stroll from Dollar Point amenities 
such as beach, pier, pool, tennis & more! Large 
fully-fenced backyard.

ELEGANT LAKEVIEW HOME IN TAHOE CITY 
$3,395,000 | Top quality, 5-bedroom lakeview home 
& guest house, w/fully fenced & landscaped yard. 
Only a short walk to Tahoe City restaurants & marina.

LUXURY BAVARIAN LODGE
$2,495,000 | Built in 2009 as a B&B w/top-quality 

builable lot and is in close proximity to Truckee-

LAKE TAHOE TAHOELAKEHOMES.COM 
MOORETAHOE.COM

THE MOORE TEAM
530.363.0090 | 530.536.0958 | mooreteam@corcorangl.com
BRE: 00690425, 01995832, 02014452
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Compass is the brand name used for services provided by one or more of the Compass group of subsidiary companies. Compass is a real estate broker licensed by the State of California and abides by Equal Housing 

sale or withdrawal may be made without notice. No statement is made as to accuracy of any description. All measurements and square footage are approximate.

Carol Carnevale and Nicole Aron
650.465.5958 | 650.740.7954
carol.carnevale@compass.com | nicole.aron@compass.com
DRE 00946687 | DRE 00952657 | carolandnicole.com

Home is where the heart is ... 

and where the school is.

For successful home selling and buying strategies 
tailored for today’s market, contact us!

Homes sold since March 2020.

Better Together.

2787 Bristol Way, Redwood City
2787bristol.com

290 Gloria Circle, Menlo Park
290gloriacircle.com

1958 Ivy Lane, Palo Alto
1958ivy.com

739 Webster, Palo Alto 
739webster.com

205 Yerba Buena, Los Altos
205yerbabuena.com

1472 Via Vista, San Mateo
1472viavista.com

1120 San Mateo Drive, Menlo Park 960 Menlo Oaks Drive, Menlo Park 
(Represented the buyer)

Wall Street Journal
Nationally Ranked
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A NEW MASTERPIECE ON NEARLY ONE ACRE

VIRTUALLY POSSIBLE and in person

Judy Citron DRE 01825569               650.400.8424                judy@judycitron.com               judycitron.com

M E N L O  P A R K

1394 San Mateo Drive

7
BEDS

6.5
BATHS

39,586 
SQ FT LOT

$15,650,000

1394SanMateo.com
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Delivering exceptional results  |  Data-driven analytics  |  Legendary level of trust  |  Exceeding expectations

#7 
Individual Agent

in the USA

#1 San Francisco Peninsula
#1 Compass Agent California
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Book Your Private Viewing Online at www.Dreyfus.Group

Featured Listings

COMING SOON  ·  1 Thayer Road, Bonny Doon  ·  $20,000,000

1500 Cowper Street, Palo Alto  ·  $22,995,000
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Visit www.Dreyfus.Group for more  ·  Each Office is Independently Owned and Operated.

Noelle Queen

650.427.9211

n.queen@ggsir.com

Lic. #01917593

Michael Dreyfus

650.485.3476

m.dreyfus@ggsir.com

Lic. #01121795

#1 AGENT SILICON VALLEY

Michael Dreyfus, Golden Gate Sotheby’s International Realty

TOP 125 AGENT  
WSJ / Real Trends

408 Eleanor Drive, Woodside  ·  $23,000,000

Additional Current Listings

Italian Villa, Woodside  ·  $23,000,000

447 Westridge Drive, Portola Valley  ·  $10,995,000

569 Maybell Avenue, Palo Alto  ·  $5,295,000

567 Maybell Avenue, Palo Alto  ·  $4,995,000

2050 Green Oaks Way, Pescadero  ·  $7,500,000

Bates Ranch Vineyard, Gilroy  ·  $14,200,000

3540 Springhill Road, Lafayette  ·  $4,250,000

728 La Para Avenue, Palo Alto  ·  $4,995,000

1540 Walnut Drive, Palo Alto  ·  $3,495,000
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Summer Real Estate

Real estate during COVID: How industry leaders are adapting
Virtual tours, sanitizing stations, a desire for flexible floor plans might be here to stay 

by Linda Taaffe, Summer Real Estate editor

W ith real estate up and running as an essential 
business since the start of May, local profes-
sionals have been adapting to an industry 

that may never go completely back to its pre-pandemic 
ways.

The response to COVID-19 is redefining every-
thing from how properties are shown and marketed 

to how loans are processed to what kinds of reno-
vations, floor plans and home features are most 
desirable in a world that has changed the way peo-
ple interact with one another in public and private 
spaces.

A handful of local industry leaders representing 
mortgage lending, construction and residential real 

estate shared their perspectives on how their sectors 
are being re-envisioned, what changes — for better or 
worse — might be here to stay, and why they expect 
the Midpeninsula to make a strong comeback during 
the remainder of the year.

Their interviews have been lightly edited for length 
and clarity.

How has your  job 
changed in the past  
three months? 

It’s gotten much more com-
plex. In addition to the fiduciary 
responsibilities we’ve always 
had as Realtors, we’ve taken on 
the additional responsibility of 
protecting our clients and the 
public from COVID exposure.

The most obvious change 
has been adhering to safety 
guidelines around property 
showings. All properties I list 
or show must meet the guide-
lines established by California 
Association of Realtors and lo-
cal municipalities. This means 
staying on top of regulations 
that change weekly, which has 
proven challenging.

Traditional open houses, for 
example, are not allowed un-
der the current shelter-in-place 
health orders. The law requires 
homes be shown by appoint-
ment only with the number of 
visitors limited to two people 
from the same household.

Some counties have more ro-
bust health requirements than 
what’s required by the state 
association, and in a case of 
conflicting statutes, the more 
restrictive requirements are 
enforced.

What changes do you 
think are here to stay?

Some of the biggest changes 
in the industry have been around 
the marketing of properties.

I think open houses may 

Derk Brill
REALTOR

Derk Brill is a Palo Alto native 
who has ranked among the 
top-producing agents in the 
United States during his 21 
years as a Realtor practicing 
in his hometown. He currently 
works as a Realtor at 
Compass.

How has the way you do 
business changed in the 
past three months?

The fact that most meet-
ings are done remotely rath-
er than in person and that 
there’s a significant amount 
of added effort around ap-
praisals, loan approvals 
and closings have made the 
lending process longer and 
more laborious. Most branch 
banks have been accessible 
by drive-thru or appointment 
only and closings have been 
completed remotely because 
escrow offices are shut down. 
Mistakes are also more com-
mon given the sheer volume 
of transactions and these 
added complexities.

What kind of underwriting 
strategies have you 
implemented in order to 
move forward amid the 
ongoing economic crisis?

The main elements that 
we are focusing on have to 
do with greater due dili-
gence around income and 
employment. Self-employed 
borrowers, in particular, are 
under greater scrutiny since 
their income and employ-
ment are more difficult to 
determine versus a wage 
earner with pay stubs, and 
I predict that this added due 
diligence will remain in ef-
fect long term.

Eric Trailer
MORTGAGE LENDER

Eric Trailer is an experienced 
executive in mortgage lending 
who has worked in the Silicon 
Valley real estate industry 
since 2002. He currently lives 
in Palo Alto and works as a 
mortgage lender at Bank of 
the West.

How has the way you do 
business changed in the 
past three months? 

At our job sites, we now have 
a temperature check-in at the 
front door and hand-washing 
stations. Luckily, many of our 
job sites are big enough that 
our crew can easily stay 6 feet 
apart.  In certain cases, we 
stagger the work of the trade 
specialists so they are not there 
at the same time.  We have sent 
a few subcontractors home 
when their temperatures were 
too high.

What’s your view on the 
construction market right 
now?

There is pent-up interest for 
remodeling as people are in 
their homes 24 hours a day and 
are really seeing what needs to 
be done.

We have seen dozens of 
small projects and mainte-
nance projects come to the 
forefront.  People are interest-
ed in universal design, which 
makes a home safe for all ages 
and physical abilities. No one 
wants to see a loved one go 
into a nursing home. People 
are bringing their adult off-
spring and parents into their 
homes.

What sorts of projects 
are getting done? 

We are seeing requests for 
kitchens, bathrooms, addi-
tions, whole house remodels 

Lisa Sten
RESIDENTIAL DESIGNER 

Lisa Sten is an award-
winning designer and CEO 
of Harrell Remodeling. She 
joined the Palo Alto-based 
residential remodeling 
company’s Design + Build 
Team in 2000. 

Arti Miglani
REALTOR

Arti Miglani has ranked 
among the top 1% of top-
producing Realtors in Silicon 
Valley during her 20-plus 
years as a Realtor practicing 
in the Bay Area. She currently 
works as a Realtor at 
Compass.

What adjustments have 
you had to make in recent 
weeks when showing 
properties?

We now have to follow 
very specific guidelines when 
showing properties: Buyers 
and sellers both must com-
plete a Coronavirus Property 
Entry Advisory Form, which 
explains the risk that a buyer 
is taking when entering into 
a property and the health and 
sanitization guidelines that one 
needs to follow. Additionally, 
anyone living in the property 
that’s for sale must disclose 
whether or not they have been 
exposed to COVID-19. Anyone 
in the home during a property 
showing must wear a mask and 
gloves and has to sanitize be-
fore entering. Clients are not 
permitted to touch anything 
while in the property. If they do 
accidentally touch something, 
we must disinfect it before the 
next showing appointment. 

The California Association of 
Realtors strongly urges us to do 
online showings, but most of our 
clients prefer to visit the property 
before writing an offer. I believe 
these protocols will be strictly 
enforced for at least the next six 
months or until a vaccine for the 
virus becomes available.

What sorts of deals are 
getting done?

Homes priced $4 million 
and under are the most com-
mon deals closing in our area 

How has your job changed 
in the past three months?

Virtual showings and online 
marketing have become even 
more important. There’s also 
more emphasis on client safety. 
I’ve hired a full-time person to 
go to each of my listings four 
times per week to sanitize them.

What sorts of deals are 
getting done?

Generally, buyers have shift-
ed their focus to larger homes 
with more land. For some, they 
have been willing to go farther 
away if that is required by bud-
getary constraints.

How are buyers and 
sellers able to close 
deals under social 
distancing mandates?

Deals have been a little more 
shaky due to buyer nervous-
ness, but they are still closing.

What’s your sense of 
the financial market 
right now and access to 
financing?

Banks are still lending but 
some have increased their re-
quirements, such as the down 
payment.

What are the most 
common questions you’re 
getting from clients?

Many clients are asking for 
live video tours.

Michael Repka
BROKER/GENERAL COUNSEL

Michael Repka has a unique 
background in finance, 
landscape construction 
and tax and real estate law. 
He currently is the chief 
executive officer, managing 
broker and general counsel  
of DeLeon Realty.

(all continued on page 33)
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these days. They are doing well 
because interest rates are as low 
as 2%, which is very favorable 
compared to the pre-pandemic 
world. The trade-off is a larger 
down payment requirement. 
Now, a down payment is about 
25% for owner-occupied homes 
compared to the historical 20%, 
and the down payment for in-
vestment properties is about 
40% compared to 30% previ-
ously.  This hasn’t, however, 
shown to be a deterrent for those 
interested in taking advantage of 
the lower interest rates.

Homes priced under $4 

million are also popular among 
buyers with high liquidity: 
Those who have cashed out their 
stocks due to volatility in the 
stock market are ready to make 
offers.  Additionally, there has 
been an uptick in first-time 
home owners. Many of these 
first-time buyers are people who 
have been living in high rises in 
San Francisco or renting apart-
ments and are now ready to buy 
a single-family home with a 
yard. They are ready to exit the 
high-density, congested areas.

What sorts of deals are 
tough to do?

Deals that have been tough 
to close are homes listed over 

$5 million. While I have seen 
many all-cash sales for these 
types of homes, the frequency 
with which they are closing 
has slowed. People within this 
budget are often looking to pur-
chase their second, larger home 
and are taking their time to do 
so. These buyers can afford to 
take their time as the inventory 
of these homes at any one time 
has doubled since pre-pandemic 
times.

Deals with overseas buyers 
and sellers also have slowed. 
Overseas buyers relocating here 
are unable to make an offer be-
cause they haven’t been able to 
travel to firm up their purchase. 
It also has become challenging 

for overseas buyers and sellers 
to complete Power of Attorney 
documents required to give 
someone the authority to buy or 
sell real estate for them because 
most embassies (where these 
types of documents must be no-
tarized) are indefinitely closed.

How has your company’s 
long-range planning 
changed?

Compass has always wanted to 
incorporate more technology 
and digitization in the sales 
processes, and the pandemic 
has fast-tracked achieving this 
goal. With the office closed over 
the past few months requiring 
agents to work from home, we’ve 

embraced technology now more 
than ever. 

Are there any ways in 
which the pandemic has 
changed the industry for 
the better?

There are a few silver linings 
to the pandemic. It has strength-
ened and better qualified the 
buyer pool. It has introduced 
efficiencies in the sales process 
such as normalizing virtual 
showings, which reduces com-
mute and showing times for both 
clients and agents. Finally, it has 
promoted more sustainable prac-
tices such as eliminating physical 
paperwork for offer letters and 
real estate listing presentations. 

Q&A: Arti Miglani
(continued from page 32)

Summer Real Estate

diminish in the future as the in-
dustry has moved to digital mar-
keting. Fully virtual home tours 
accompanied by floor plans and 
3D walk-throughs are becoming 
common, and I think this trend is 
here to stay.

What’s your sense of the 
financial market right now 
and access to financing?

Financing has definitely tight-
ened since the pandemic started. 

Lenders have increased ratios, 
and financing has become more 
difficult to obtain. Assisting a 
client in sourcing a lender whose 
offerings fit the buyer’s need has 
become an increasingly important 
aspect of my job.

What’s your view on the 
real estate market right 
now? 

The local market has been re-
markably resilient through all 
that has happened in the last 12 
weeks. That’s one of the reasons 
the Midpeninsula has always 
proven to be a sound investment. I 

see this trend continuing through 
the summer as inventory starts 
to open up again. The sales cycle 
over the next three to six months 
will differ from the past. With 
lower sales numbers in the tradi-
tionally active spring market due 
to shelter-in-place mandates, we 
expect the summer and fall peri-
ods to be seasonally stronger than 
normal.

Are there any ways in which 
the pandemic has changed 
the industry for the better?

I think the move toward a more 
structured method of marketing 

homes — open houses by ap-
pointment only, etc. — is a wel-
come byproduct of current times, 
and I believe it will serve buyers 
and sellers better.

The trend had been evolving 
toward a much less personal ex-
perience in everything involved 
in a home sale. It wasn’t uncom-
mon to have 75-100 people, many 
of whom were not prospective 
buyers, come through an open 
house in three hours. This ap-
proach was geared more toward 
marketing the agents than the 
home itself.

With respect to how you go 
about your business, what 
do you want to see happen 
in the next six months?

I’d like to see a considerable 
amount of time devoted to the 
development of best practices in 
serving clients. With mandates 
changing regularly, it has been 
difficult to maintain consisten-
cy throughout the industry. I’d 
like to see ongoing education 
play a more significant role in 
keeping Realtors abreast of the 
latest developments related to 
COVID-19. 

Q&A: Derk Brill
(continued from page 32)

What sorts of financing 
deals are getting done and 
what sorts of deals are 
tough to do?

We continue to offer financ-
ing at the higher levels, such 
as 89.9% financing on primary 
property purchases up to $2.5 

million, and our credit score 
requirements were modestly 
modified for those transac-
tions and for “jumbo” loans in 
general.

The toughest transactions to 
approve are for those borrowers 
who are self-employed or who 
rely heavily on variable income, 
as the income validation is un-
der heightened scrutiny.

How do current 
circumstances compare to 
the dot-com recession? 

The only similarity is the 
massive amount of valuation 
lost in the stock market. In the 
dot-com recession, most of the 
valuation losses were specific 
to the technology sector. This 
time, the entire equities and 
fixed-income markets have suf-
fered from massive uncertainty 

over the pandemic’s impact and 
the sheer certainty of recession 
due to shelter-in-place orders 
nationwide.

What are the most common 
questions you’re getting 
from clients now?

Most clients are wondering if 
they are still qualified to get a 
mortgage. I’ve also seen a larger 
uptick on the cash-out refinance 
request, as many borrowers are 

looking for liquidity and greater 
diversification of equity.

What do you think the home 
finance sector will look  like 
in 12 months?

The home finance sector here 
in the Bay Area is expected to re-
main stable since many of many 
of the jobs that support the bor-
rowers who can afford a home 
purchase are not expected to go 
away. 

Q&A: Eric Trailer
(continued from page 32)

What’s your view on the real 
estate market right now?

It is holding up better than 
I would have imagined. Most 
buyers seem comfortable that 
the market will bounce back 
well. Generally, larger homes 

with bigger lots are doing 
better.

Are there any ways in which 
the pandemic has changed 
the industry for the better?

A lot of buyers are coming 
down from San Francisco. Also, 
narrated video tours are becom-
ing more popular. Plus, Zoom 
has added some operational 

efficiencies between my design-
ers, handymen, stagers and mar-
keting team.

With respect to how you go 
about your business, what 
do you want to see happen 
in the next six months?

We are going to increase 
our social media and online  
marketing. 

Q&A: Michael Repka
(continued from page 32)

and ADUs (accessory dwelling 
units). Homeowners are really 
feeling the struggle if they are 
cramped in their home, have a 
lack of privacy, are isolated in 
one part of the house, need a quiet 
Zoom room/office or have safety 
concerns.

The permit process has changed 
substantially. More of it is getting 
done online, but it can be a huge 
challenge getting through to the 
10-plus cities we are working in 
right now.

What’s your sense of the 
financial market right 
now and its impact on 
construction financing?

The market is strong! We don’t 
have many projects with con-
struction financing.

How do you think the 
pandemic will change 
construction and design 
over the long term? 

I think we are going to see in-
creased pedestrian areas, more 
like Europe. Commercial build-
ings will be repurposed for much-
needed housing. We’ll use more 

materials that are easier to sanitize 
and maintain. At home, front en-
try areas could include “sanitiza-
tion stations”: A sink near the front 
door or a simple shoe bench will be 
a must, and universal design for all 
ages and abilities that focus on hy-
giene – such as touch-free faucets, 
foot-pedal faucets and door open-
ers, will become more common. 

With respect to how you go 
about your business, what 
do you want to see happen 
in the next  six months?

We’d like to see continued col-
laboration and the use of technol-
ogy to speed up the process. 

Q&A: Lisa Sten
(continued from page 32)

•  Select Local Businesses  
for Your Needs

•  Shop at Local Businesses 
Online or Over the Phone 

• Purchase Gift Cards
•  Order Takeout or Delivery 
•  Spread The Word About 

Businesses That Are Open

SHOW SOME  
LOCAL LOVE

Support local businesses and 
help our communities thrive.
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Carolyn 
Aarts 
Keddington
Realtor® 

650.946.8122 
carolyn.keddington@compass.com
DRE 01490400

Compass is a real estate broker licensed by the State of California and abides by Equal Housing Opportunity laws. License Number 01527235. All material presented herein is intended for informational purposes

All measurements and square footage are approximate. 

The greatness of a community 
is most accurately measured 
by the compassionate 
actions of its members. 

 

Through Compass Cares, 100% of our 
transactions lead to a donation back to 
the communities we serve. We turn local 
knowledge into local impact by supporting 
meaningful local causes. 
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For more information and to arrange a private showing of this exceptional estate, please contact:

Spectacular Windy Hill Views on Nearly 12 Acres

Main home, guesthouse, pool, barns, riding ring... your own private compound

Call for more information

Unique Central Portola Valley Estate...
You Can Have It All

HELEN & BRAD MILLER
650.400.3426  |  650.400.1317 
helen.miller@compass.com 
brad.miller@compass.com 

License # 01142061  |  License # 00917768

Among Top Teams in SF Bay Area 
(per The Wall Street Journal rankings)

www.HelenAndBradHomes.com

Rankings provided courtesy of Real Trends, The Thousand list of individual agents by total sales volume in 2018. Compass is a real estate broker licensed by the State of California and abides by Equal Housing 

condition, sale or withdrawal may be made without notice. No statement is made as to accuracy of any description. All measurements and square footage are approximate.  
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807 E. Greenwich Pl, Palo Alto
Virtual and In Person Showings by Appointment Only

Bright, Spacious and Coveted Location...
Desirable Leland Manor Neighborhood of North Palo Alto. This home embodies luxury, 
elegance and more, across 3500 sq ft of living space on a large lot of 11,122 sq.ft. (per City 
of Palo Alto). Stellar Palo Alto schools: Duveneck, Greene Middle and Palo Alto High (Buyers 
to verify availability). Conveniently located close to Junior Museum and Zoo, Downtown, 
libraries, parks, hiking and biking trails, Edgewood Plaza and more. Easy access to Stanford 
University, Silicon Valley Tech hubs, and freeways 280 and 101.

For virtual tour, visit
807EastGreenwich.com

5 bedrooms 
4 baths

Asking $5,495,000

710 Northampton Dr, Palo Alto
Virtual and In Person Showings by Appointment Only

Classic and Timeless Living...
Welcome to this charming home located in desirable Leland Manor neighborhood in North Palo 
Alto. The home offers 4 bedrooms, 3 baths and 2 car oversized garage situated on a 10,800 lot. 
Stellar Palo Alto schools: Duveneck Elementary, Greene Middle and Palo Alto High (buyers to verify 
availability). Conveniently located close to Junior Museum and Zoo, Downtown, libraries, parks, hiking 
and biking trails, Edgewood Plaza and more. Easy access to Stanford University, Silicon Valley Tech 
hubs and freeways 280 and 101.

For virtual tour, visit
710Northampton.com

4 bedrooms
3 baths

Asking $4,995,000

Compass is the brand name used for services provided by one or more of the Compass group of subsidiary companies. Compass is 
a real estate broker licensed by the State of California and abides by Equal Housing Opportunity laws. License Number 01079009. All 
material presented herein is intended for informational purposes only and is compiled from sources deemed reliable but has not been 

description. All measurements and square footage are approximate.

Arti Miglani
DRE #01150085
650.804.6942
www.ArtiMiglani.com
Arti@ArtiMiglani.com
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Summer Real Estate

Browsing by Budget

What can you buy on the Midpeninsula?
Under $2 million Under $4 Million 

Under $4 Million 

Palo Alto 
Address: 293 Bryant St. 

List price: $1.85M

Bedrooms: 2

Bathrooms: 2/1

Interior: 1,320 sq. ft.

Lot size: 668 sq. ft.

Year built: 1968

Description: Updated end-unit townhouse 
at Casa Bryant in downtown Palo Alto with 
100-square-foot space in lower level that can be 
used as a wine cellar, storage or laundry area. 
Formal entry leads to an open living/dining room 
area with sliding glass doors to a garden patio. 
Kitchen features quartz counters and stainless 
steel appliances.

Mountain View
Address: 646 Ehrhorn Ave.

List price: $3.69M

Bedrooms: 4

Bathrooms: 3

Interior: 2,862 sq. ft.

Lot size: 8,458 sq. ft.

Year built: 2020

Description: New two-story Spanish-style home 
with chef-inspired kitchen that includes an island 
with bar seating, walk-in pantry and utility space 
with a desk. The dining room has dual sliding 
doors and overlooks the great room, which 
features a fireplace. Other features include: an 
arched entry door, wood shutters, smooth stucco, 
barrel tile roofing and wrought iron details.
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Menlo Park  
Address: 333 Marmona Drive

List price: $3.89M 

Bedrooms: 4

Bathrooms: 3

Interior: 2,347 sq. ft.

Lot size: 5,005 sq. ft.

Year built: 2020

Description: New two-story farmhouse-style 
home that features charcoal siding, natural 
wood, metal seam roofing and a covered front 
porch. Floor plan includes a great room with a 
fireplace; a gourmet kitchen with a walk-in pantry, 
island with bar seating and an eat-in dining area; 
and a master suite with a pocket door that opens 
into a spa-like bathroom.
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Under $5 Million

Palo Alto
Address: 2065 Park Blvd.

List price: $4.79M

Bedrooms: 5

Bathrooms: 4/1

Interior: 3,009 sq. ft.

Lot size: 7,559 sq. ft.

Year built: 1924

Description: Contemporary-style home with open-
concept kitchen that features a waterfall island, 
European cabinets, Thermador appliances and 
space for entertaining. European Oak flooring 
throughout the home. Master features a walk-
in closet , free-standing tub and Italian tiles. 
Other features include: European oak flooring 
throughout, custom deck, outdoor fireplace and 
close proximity to Peers Park.
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UNDER $2 MILLION

Mountain View 
Address: 364 N. Rengstorff Ave.
List price: $1.69M
Bedrooms: 3     Bathrooms: 2
Interior: 1,340 sq. ft.
Lot size: 5,378 sq. ft.
Year built: 1954
Description: Mid-century modern 
home in the Monta Loma 
neighborhood built by famed 
Mackay Homes during post-war 
era. The floor plan allows for 
lots of sunlight and views of the 
landscaped yard, which is adorned 
with multiple types of plants and 
fruit trees. 

UNDER $4 MILLION

Palo Alto
Address: 327 Cowper St.
List price: $3.68M
Bedrooms: 3     Bathrooms: 3
Interior: 2,298 sq. ft.
Lot size: 4,100 sq. ft.
Year built: 1905
Description: Craftsman-style home 
near downtown with unique details, 
including a window seat perch in 
the front parlor, a large front porch, 
built-in floor-to-ceiling bookcases, 
shutters throughout, vaulted-
ceilings, two en-suite bathrooms 
and a basement.

UNDER $5 MILLION

Atherton
Address: 48 Middlegate St.
List price: $4.94M
Bedrooms: 5     Bathrooms: 3/1
Interior: 3,790 sq. ft.
Lot size: 6,750 sq. ft.
Year built: 2015
Description: Modern Belgian 
Tudor-style Home with gourmet 
kitchen, great room and master 
suite with vaulted ceilings, skylights 
and a walk-in closet. Living room 
and dining room share a see-thru 
fireplace. 

UNDER $6 MILLION

Palo Alto
Address: 262 Rinconada Ave.
List price: $5.98M
Bedrooms: 6     Bathrooms: 4
Interior: 4,325 sq. ft.
Lot size: 7,500 sq. ft.
Year built: 1999
Description: Located in Old Palo 
Alto, this home blends Spanish 
architectural details with a 
contemporary interior. The floor 
plan is ideal for entertaining and 
features a chef’s kitchen with exotic 
wood cabinets, a large island and 
high-end appliances. 

(continued on page 40)
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Summer Real Estate

Browsing by Budget

Woodside
Address: 355 Old La Honda Road 

List price: $5.16M

Bedrooms: 5

Bathrooms: 3

Interior: 3,830 sq. ft.

Lot size: .91 acres

Year built: 1929

Description: Gated two-story home with rustic 
charm and period accents, including redwood- 
paneled walls, antique lighting, Douglas fir floors 
and brass fixtures. Other features include: views 
of San Francisco Bay and the east bay Hills; 
landscaped grounds with English garden, lawns, a 
chicken coop and vegetable and fruit gardens.

Palo Alto
Address: 1039 University Ave.

List price: $9.99M

Bedrooms: 5

Bathrooms: 4/1

Interior: 5,617 sq. ft.

Lot size: 20,000 sq. ft.

Year built: 2003

Description: Turnkey home on a large lot close 
to downtown that reflects a seamless blend 
of technology and stunning design elements, 
including radiant heat throughout and a 
disappearing wall of glass in the great room. 
Other features include: swimming pool, outdoor 
kitchen, dramatic water features and a sound-
resistant front wall.

Atherton
Address: 127 Selby Lane

List price: $7.29M

Bedrooms: 5

Bathrooms: 4/1

Interior: 4,430 sq. ft.

Lot size: .995 acres

Year built: 1986

Description: Two-story traditional-style home 
in excellent condition with great opportunity to 
create a family room that opens to the kitchen 
and add a detached or attached guest house. 
Other features include: swimming pool, pool 
house, bocce ball court, two second-story master 
bedrooms and an office with a fireplace.

Los Altos Hills
Address: 27500 La Vida Real 

List price: $39.99M

Bedrooms: 6

Bathrooms: 7/5

Interior: 20,982 sq. ft.

Lot size: 8.03 acres

Year built: 2010

Description: Property with globally inspired 
architecture that sits on resort-like grounds. 
Features include: indoor pool under retractable 
skylights, 15-seat theater, 3,000-bottle 
capacity wine cellar and comprehensive home 
automation.

Under $6 Million

Under $10 Million

Under $8 Million

Under $40 Million 
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UNDER $8 MILLION

Palo Alto
Address: 2350 Byron St.
List price: $7.99M
Bedrooms: 6
Bathrooms: 5/1
Interior: 6,495 sq. ft.
Lot size: .364 acres
Year built: 1953
Description: Old Palo Alto estate 
with spacious formal rooms that 
open to a private courtyard, 
chef’s kitchen and family room 
combination and an office with 
a private front entrance. Other 
features include: Swimming 
pool, spa, media room.

UNDER $10 MILLION

Atherton
Address: 45 Valley Court
List price: $8.7M
Bedrooms: 4
Bathrooms: 4/1
Interior: 5,800 sq. ft.
Lot size: 6.24 acres
Year built: 1995
Description: Property with lots 
of privacy located at the end 
of a lane with an olive garden 
that features 200+ trees and 
the possibility for equestrian 
use. In addition to the main 
home, the property includes a 
spacious guest house with a full 
kitchen and bath. Other features 
include: intimate patios, a large 
office, a master suite and two 
additional bedroom suites.

UNDER $25 MILLION

Atherton
Address: 338 Walsh Road 
List price: $23.85M
Bedrooms: 6
Bathrooms: 6/3
Interior: 12,323 sq. ft.
Lot size: 1.112 acres
Year built: 2020
Description: Newly built 
contemporary three-level home 
located on a landscaped 1.1-
acre lot surrounded by oak 
trees. Floor plan includes large 
rooms for entertaining and walls 
of windows opening to expansive 
manicured gardens. Other 
features include: two master 
suites, theater, wine room, 
exercise room, a one-bedroom 
guest house, swimming pool, 
outdoor fireplace and elevator.

— Compiled by Linda Taaffe

(continued from page 38)



Derk Brill
 Wall Street Journal “Top Residential Realtors” in America

M: 650.814.0478
Derk@DerkBrill.com
www.DerkBrill.com
License# 01256035

A steady hand in uncertain times… 
with the market changes and uncertainty 
posed by the pandemic, it has never 
been more important to have a trusted 
advisor. Derk has been just that to his 
clients for two decades.

His philosophy of client service differs 
from most top producing agents. He 
offers a hands-on, personal approach 
to the sale of a home. This extends 
from preparation through the close of 
escrow. Rather than handing a client off 
to a series of assistants, Derk manages 
every aspect of the sale including 
property prep, marketing, open houses, 
negotiation, and closing. This provides a 
seamless transaction from beginning to 
end.

The recent merger of Alain Pinel and 
Compass has given us the ability to 
leverage the reputation of the most 
respected local brand in real estate, with 
the marketing strength and technological 
innovation of the nation’s largest 
Brokerage. The sum is unequaled in the 
local market.

If you are considering selling or buying a 
home in the mid-peninsula, contact Derk 
to engage the expertise of a true local.
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A Wall Street Journal Top-Producing Real Estate Team, 2020
Over $2.5 billion in sales since 1998

Tom LeMieux, MBA
650.465.7459

License #01066910

Jennifer Bitter, MBA
650.308.4401

License #01847627
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80 San Mateo Drive
 

 
Gated privacy with pool

$5,200,000  |  80SanMateo.com

1364 Johnson Street
Remodeled Bungalow in Downtown 

 
2 blocks to Santa Cruz Avenue

$2,450,000   1364Johnson.com

349 Walsh Road
 

 
Pool in a very private setting

$5,100,000   349WalshRd.com

2 Sutherland Drive
Prime West Atherton 

$10,750,000   2Sutherland.com

FOR SALE

FOR SALE
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631 Harvard Avenue

$2,950,000  

COMING SOON
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107 Reservoir Road
 

$7,450,000   107Reservoir.com

FOR SALEFOR SALE

FOR SALE

HOME
MORE IMPORTANT

We are available to you now, as always, with safety 

Selling homes during Shelter-in-Place and/or 
helping you plan now for the future.

Offered at Represented Buyer

Sold for Represented Buyer

Sold for Represented Seller

Sold for Represented Seller

Sold for Represented Seller

SOLD DURING 
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37 Nevada Street

 
 

$2,795,000   37Nevada.com

FOR SALE


