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“Elaine makes it her job to get to know her clients on a personal level.  She clearly understands our likes and dislikes, our family goals, and our needs in 
a home.  She always puts people ahead of business...very unusual in the real estate game.  She is highly regarded by other agents, and provides exceptional 
customer service. We wouldn’t consider using another agent, and we would never make a move without Elaine.” 

—MJ C., Menlo Park (buyer and seller)

“Words can’t do justice to what a fabulous realtor Elaine is.  She helped me sell a home, and just recently buy a home.  Elaine is the most organized,  
 

—Karin M., Los Altos Hills (buyer and seller)

“
and not experienced in buying or selling your property, it is imperative that you hire Elaine.  She simply knows exactly what she is doing, understands the 

nationwide for Coldwell Banker; best of the best.”
—David K., Menlo Park (buyer and seller)

“Sometimes they go quickly and sometimes they drag out.  But one thing is a constant - you do a masterful job.” 
—Joel S., Palo Alto (buyer and seller)

ELAINE BERLIN WHITE
Top 1% of Coldwell Banker Agents Worldwide

1377 El Camino Real, Menlo Park 94025
ewhite@cbnorcal.com • www.elainewhite.com
650.566.5323 • 650.465.4663 cell
CalDRE #01182467 www.facebook.com/EBWRealEstate

Whether you’re buying or selling in this competitive market, 
Elaine White is your best advocate. 

Broker Associate, Attorney at Law

PALO ALTO MENLO PARK REDWOOD CITY

BELMONT REDWOOD SHORES

FOSTER CITY

VACATION HOMES

MENLO PARK

SANTA CLARA: Sparkling 3BD/2.5BA  
townhouse with soaring ceilings, attached 2 

-
peting, freshly painted, convenient location.
SAN FRANCISCO: Stunning, totally remodeled 

2 BD penthouse in Russian Hill with  
unbelievable views from every window.

COMING SOON
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Homes, Estates & Investment Properties 
Direct: 650-529-2486 | Cell: 650-207-6005 
SeanFoleyCB@gmail.com 
2969 Woodside Road, Woodside 
Cal BRE 00870112

SEAN FOLEY
YOUR ADVOCATE IN EVERY TRANSACTION!

Spectacular 
3-acre estate 
with Views 

$15,900,000  
Listing Price

1250 Canada Road, Woodside
Call for Price  |  4 Beds  |  6.5 Baths   

Home ±6,886 sf  |  Guest House ±1,364 sf   
Lot ±4.93 acres

Post modern masterpiece designed by  
Ettore Sottsass, founder of the Memphis Group.  

A home built to  challenge your sense  
of convention while still providing an intimate  

and functional dwelling. On 4.93 acres,  
the property includes a working equestrian  
center complete with stables, tack room,  

birthing shed, barn,  riding ring and turnouts. 
Excellent, quiet Woodside location,  

set back off road yet walking distance to town.

Sold
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As an athlete and former coach, Carrie knows how to 
compete, work as a team and most of all, WIN! 

BUYING OR SELLING YOUR HOME?

Let Carrie use her competitive edge to negotiate the 
best results for your real estate needs.

CARRIE DAVIS 
your teammate in real estate

CarrieDavisRealEstate.com
CARRIE DAVIS 
CalRE#01983911

650.269.4768 
Carrie.Davis@cbnorcal.com
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On the cover: New single-family homes in Mountain View are selling briskly, a sign that buyers 
are interested in entering the market and living close to downtown hubs. These homes, on 
futuristic new streets called Pyramid Way, Optic Loop and Matrix Court, are selling for $1.8 
million for a 4-bedroom home.
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650.619.6461

hcornish@cbnorcal.com
CalRE#00912143

www.HughCornish.com

GRAND ESTATE IN SOUGHT-AFTER LINDENWOOD
285 Catalpa Drive, Atherton

Ranked Top 1% Internationally – Coldwell Banker

Ranked #125 Nationally by The Wall Street Journal, 2017

Over $2 Billion in Sales

Providing A
Network of

Reputable
Home-Improvement

Professionals

• 5 bedroom suites, 6 full bathrooms, and 

2 half-baths

• Pool cabaña with full bath and outdoor 

shower

• Approximately 10,745 total square feet

- Main level: 3,775 square feet

- Upper level: 2,625 square feet

- Lower level including garage: 

3,720 square feet

- Storage: 480 square feet

- Pool cabaña: 145 square feet

• Main level: living room, library, formal 

dining room, kitchen, breakfast area, 

family room, junior master bedroom 

suite, formal and informal powder rooms

• Upper level: master bedroom suite, 

three additional bedrooms each with 

en suite bath

• Lower level: recreation room, offi ce/

hobby room, wine room, kitchenette, 

home theatre

• Systems: dumbwaiter elevator, smart-

home wiring, intercom, security, central 

vacuum, backup generator

• Pool, spa, barbecue center, and large 

sport court

• Underground 3-car garage

• Corner lot of approximately .92 acres 

(40,384 square feet)

• Excellent Menlo Park schools

Offered at $9,285,000

For video, fl oor plans, 
additional photos and information, 

visit www.285Catalpa.com

The property information herein is derived from various sources that may include, but not be limited to, county records and the Multiple Listing Service, and it may include approximations. Although the information is believed to be accurate, it is not warranted and you should not rely upon it 
without personal verification. Real estate agents affiliated with Coldwell Banker Residential Brokerage are independent contractor agents and are not employees of the Company. ©2018 Coldwell Banker Residential Brokerage. All Rights Reserved. Coldwell Banker Residential Brokerage fully 
supports the principles of the Fair Housing Act and the Equal Opportunity Act. Owned by a subsidiary of NRT LLC. Coldwell Banker and the Coldwell Banker Logo are registered service marks owned by Coldwell Banker Real Estate LLC.           CalRE #01908304.
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M idpeninsula Realtors express optimism for a 
brisk spring season, but caution that three fac-
tors, inflated prices on some properties, chroni-

cally low inventory in the region and newly enacted re-
strictions on tax deductions, could raise caution signals 
among some buyers.

Their optimism comes from the fact that the Midpenin-
sula and Silicon Vally remain a hot market and a draw for 
many who want to partake of the area’s success as well as 
its quality of life.

“We are seeing nervousness on the part of some buy-
ers,” said Michael Repka, CEO and general counsel of Palo 
Alto’s DeLeon Realty. “The (federal) tax legislation raises 
some concerns. Homes priced aggressively are still do-
ing well, but we do have houses lingering on the market, 
whether it has to do with being overpriced or not well mar-
keted. The high end of the market is a bit jittery, with some 
more reluctant to act.”

Repka said the tax reform package passed by Congress 
late last year caps the deduction for property, sales and 
state individual income taxes at $10,000 and preserves the 
mortgage deduction exclusively for existing mortgages and 
new purchases with loans of no more than $500,000.

“We have seen a significant impact on the mindset of 
buyers,” Repka said. “However, once we explain the details, 

we have found that they are comfortable moving forward.”
David Barca, vice president of the Silicon Valley region 

for Pacific Union International in Menlo Park, said though 
the first quarter of 2018 has seen homes sales “down sig-
nificantly,” he remains optimistic spring sales will turn 
around this year.

“High-end properties priced more realistically are start-
ing to move,” Barca said of homes in the $5 million-and-
above price range. “People see move-up opportunities and 
that can free up lower-priced homes.”

He said it’s still hard to tell whether federal tax reform 
could prolong the early sales slump into the heart of the 
spring season.

“With the average sale in our market being $2 million or 
more, just the annual property tax is $20,000, so less than 
half would now be allowable for a property tax deduction, 
leaving zero dollars for sales and income tax deductions.”

He said the interest deduction remains at $1 million for ex-
isting homes, but is being reduced to $750,000 for new loans.

“In addition, we are seeing a steady stream of interest 
rate increases that are projected to continue this year and 
next, which reduces the buying power of people needing a 
loan to purchase,” Barca said.

However, one bellwether of things to come is often 
the ancillary activities associated with home-selling and 

buying. When Barca talks with local real estate agents, 
property inspectors and others getting houses ready for the 
market, everyone is busy.

“The season could start later this year than last spring, 
but I still anticipate it will be very strong,” he said. “A lot of 
homes are being prepared for market. Our agents are busy, 
smiling and enthusiastic, so signs are good for spring.”

Spring is the busiest time of the year and 2018 does 
not look to be any different than previous robust seasons, 
echoed Karen Trolan, assistant manager and broker associ-
ate for Alain Pinel Realtors, past president of the Silicon 
Valley Association of Realtors. 

“Spring is always our best market and I expect it to be a 
great one this year,” Trolan said. “There’s lots of pent-up 
demand for housing. It’s a very strong market and even 
more demand at lower price points. Everything indicates a 
very strong market. Home values continue to rise.”

In the popular price range of $1 million to $3 million, 
expect competition among prospective buyers to be intense, 
she said.

“Depending on the price, the location and the condition 
of the house, you can see from 45 to 50 offers on a single 
property,” Trolan said. “It’s rare to get that many, but it 
does happen.”

She concurs realistic pricing is crucial to homes selling 
quickly, as is property being updated and remodeled, and 
in condition to move into quickly without having to make 
repairs or do any renovation. 

Barca said low inventory will contribute to some “fren-
zied buyer activity” similar to last year, which saw homes 
in both Palo Alto and Menlo Park selling for more than $1 
million over their asking prices. The availability of houses 
is so tight and prices so high, Barca said he frequently hears 
agents lament, “I have nothing to show these folks” for buy-
ers from out of state moving here for jobs.

He predicts sales volume this spring should equal spring 
a year ago. He projects a likely price increase of 4 percent 
this year, or “a normal range of appreciation.” With 30-
year fixed-rate mortgage interest rates approaching the 4.5 

(continued on page 10)

In Mountain 
View, homes in 

Pulte Homes’ 
newest Radius 

development 
have been 

selling briskly 
and at premium 

prices. The 
attraction of 

the tightly built 
new single-

family homes 
and townhouses 

is partly their 
close proximity 
to a downtown 

and to many 
Silicon Valley 

employers.

Realtors say 
buyers  
putting aside 
jitters to dive 
into market
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Derk Brill’s success in the Mid-
Peninsula real estate market is no secret. 
Born and raised in Palo Alto with family 
roots in the area dating back to the 1920’s, 
he has a thorough and intimate knowledge 
of the community, and the personalities 
that shape it. His experience and expertise 
have enabled Derk to attain the status of 
top producing agent in the Palo Alto office, 
as well as being among the elite agents in 
the United States.

Derk’s philosophy of client service differs 
significantly from most top producing 
agents. He offers a hands-on, personal 
approach to the sale of a home. This extends 
from the preparation process through 
the close of escrow. Rather than handing 
a client off to a series of assistants, Derk 
manages every aspect of the sale including 
property prep, marketing, open houses, 
negotiation, and closing. This provides a 
seamless transaction from beginning to 
end.

Alain Pinel Realtors’ partnership with 
Luxury Portfolio International ensures that 
in addition to local and national marketing, 
Derk’s clients benefit from extensive 
international exposure through a large 
network of brokerages throughout the 
world.

If you are considering selling or buying a 
home in the mid-peninsula, contact Derk 
to leverage the expertise of a true local. 

DERK BRILL
e-Pro, Certified Relocation Specialist

M: 650.814.0478
dbrill@apr.com
www.DerkBrill.com
License# 01256035
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Colleen Foraker
650.380.0085
colleen@colleenforaker.com
colleenforaker.com
License No. 01349099

Downtown Menlo Park
640 Oak Grove Ave, Menlo Park

650.847.1141

GoldenGateSIR.com
Each Office is Independently Owned and Operated.

Bucolic Portola Valley Ranch Home Nestled in Natural Beauty
12 Ohlone Street, Portola Valley

Offered at $3,795,000  |  5 Beds  |  4.5 Baths  |  Home ±4,905 sf  |  Lot ±22,627 sf

69 Flood Circle, Atherton  ·  Offered at $6,395,000

SALE PENDING

FOR SALE

SALE PENDING

SOLDSOLD

8 Maywood Lane, Menlo Park  ·  Offered at $3,995,000 2290 South Court, Palo Alto  ·  Offered at $2,998,000

175 Fawn Lane, Portola Valley  ·  Offered at $4,295,000
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percent mark this spring, he said affordability will be be-
come an even bigger issue for entry-level buyers, who often 
use loans to help pay for homes rather than all-cash deals.

“Even for those approved for a loan, calculations can 
change with incremental increases in interest rates,” Barca 
said. “For those approved for a $1 million home a year ago, 
that could drop to $900,000 or $800,000 this year. Sixty 
percent of our market is buying with loans.”

Mountain View is one place price-conscious Midpen-
insula buyers have been flocking to recently. Radius de-
velopment’s 200 homes in the city’s South Whisman area 
are rapidly selling out. Various models of the tri-level row 
houses, which range in size from 1,355 square feet to 2,158 
square feet, range in price from just under $1.4 million to 
nearly $1.9 million — the hottest, most in-demand price 
category on the Midpeninsula.

And, Mountain View officials are trying to dramatically 
improve the region’s housing inventory by recently approv-
ing the construction of nearly 10,000 new housing units in 
the North Bayshore district. It was a move supported by 
Google, headquartered in the city.

Obviously, buyers will have to wait a while for those 
units to hit the market, but DeLeon Realty’s Repka said 
despite tight inventory right now, he expects more homes to 
be put up for sale this spring than any of the previous three 
years. Many sellers are interested in moving out of state 
to be closer to family, Repka said, while others are flee-
ing to nearby, lower-cost states like Nevada, Oregon and 
Washington, neither of which have personal income taxes.

That could lead to a “less aggressive market with flat-
ter prices,” Repka said. Among those vying to buy those 
houses, especially at the high end, are a mixture of local 
and international buyers, he said, as well as those moving 
from other states. Prospective buyers from China, India, 
Russia and the Middle East are more likely to be buying 
locally to live here, not snapping up multiple properties 
as an investment common several years ago, Repka said.

Agreeing with Trolan, Repka said “turnkey” houses 
that have been updated and upgraded are in demand. Both 
agreed that buyers continue to seek shorter commutes in a 
congested region and more urban locations within walking 
distance of amenities and public transportation. 

Because this is causing higher prices in urban neighbor-
hoods, Repka said more suburban and semi-rural cities like 
Los Altos Hills, Woodside and Portola Valley are drawing 
more interest from prospective buyers again.

“These communities do not appreciate as quickly as 
homes that are closer to towns,” he said. “As a result they 
represent a relative value.”

Barca said the only semi-rural community where he is 
seeing a “market surge” is Woodside, where the median 
price has decreased 9 percent in the past year. Prices are 
increasing in Portola Valley, he said. 

David Goll is a freelance writer for the Weekly. He can 
be emailed at david.w.goll@gmail.com

Midpeninsula 
cities are starting 
to look for sites 
in old industrial 
areas and 
parking lots to fit 
housing like this 
Mountain View 
development, 
which was built 
in a former 
industrial area.

DeLeon Realty CEO Michael Repka said semi-rural 
cities like Portola Valley and Woodside, where this 
home is located, are starting to draw more interest from 
buyers who might see more value there as the frenzy for 
homes in urban areas heats up.

January - December 2017 
Single-Family Home Sales

Number of Sales Median Sales Price
Median Days  

on Market
Palo Alto 355 $2,950,000 8

Los Altos 331 $3,020,000 9

Los Altos Hills 94 $3,881,000 14

Mountain View 236 $1,989,944 8

Atherton 81 $4,750,000 19

East Palo Alto 123 $838,888 11

Menlo Park 305 $2,280,000 11

Portola Valley 76 $2,999,500 11

Woodside 67 $2,400,000 33

January - December 2017 
Condominiums/Townhomes 

Number of Sales Median Sales Price
Median Days  

on Market
Palo Alto 90 $1,510,000 9

Los Altos 48 $1,565,000 9

Los Altos Hills — — —

Mountain View 318 $1,152,500 8

Atherton — — —

East Palo Alto 15 $672,000 9

Menlo Park 83 $1,350,000 17

Portola Valley — — —

Woodside — — —

Information provided by the Silicon Valley Association of Realtors from MLS Listings, Inc.
Note: Rural areas do not have significant townhome sales.

Spring Forward
(continued from page 6)

2018  |  SPRING REAL ESTATE
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Contemporary Craftsman-Style Home in the 
Heart of Allied Arts

• 5 bedroom, 4.5 baths with wraparound covered porch

• Vaulted ceilings, hardwood floors, and radiant heat

• Three levels with generous recreation room in the basement

• Open concept with formal and informal living and dining 
areas

• Elegant sunlit rear yard with patio, privacy, and seating 
areas

• Within blocks to downtown Palo Alto and Menlo Park

• Excellent Menlo Park schools

Menlo ParkComing Soon

650 Lowell Avenue, Palo Alto

Gracious Old Palo Alto Gem in Prime Location
• Completely renovated and expanded in 2007

• 5 bedrooms, 6.5 baths plus dedicated office, wine cellar, 
media room, and recreation room

• Newer sustainable systems and infrastructure with steel 
beam seismic reinforcement, new wiring, plumbing, 
insulation, and network and audio infrastructure

• Open-concept kitchen, family, and breakfast room

• Professionally landscaped grounds with pool and spa, 
vast lawn, patio; pool house with kitchenette and bath

• Premier Old Palo Alto location 

• Excellent Palo Alto schools 

Elegant, Gracious Estate Bordering Golf Course

• Two levels with five bedrooms and five baths

• Premier location bordering golf course on 1.11 acres

• Huge open-concept family room, casual dining area, 
remodeled chef’s kitchen

• Dedicated study with full bath PLUS main-level guest suite 
with private entry

• Beautiful estate grounds with sparkling pool, fruit trees, 
privacy, and rose collection

• Excellent Menlo Park schools

497 Walsh Road, AthertonBy Appointment Only

By Appointment Only

A FRESH APPROACH JUDY CITRON • 650.543.1206
Judy@JudyCitron.com • JudyCitron.com

License # 01825569

#39 Agent in the United States (per The Wall Street Journal, 2017)

Square footage, acreage, and other information herein, has been received from one or more of a variety of different sources.  Such information has not been verified by Alain Pinel Realtors®. 
If important to buyers, buyers should conduct their own investigation. ©Marketing Designs, Inc. 650.802.0888  marketingdesigns.net
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sothebysrealty.com

compass.com

pacificunion.com

apr.com

interorealestate.com

deleonrealty.com

0 500,000 1,000,000 1,500,000 2,000,000 2,500,000 3,000,000

4,575

3,664

6,956

9,108

75,268

1,717,330

38,124

52,338

86,954

91,080

342,126

2,862,216

Average Monthly Visits
SOTHEBYSREALTY.COM VS. LOCAL COMPETITORS

INTERNATIONAL VISITS

ALL VISITS

sothebysrealty.com

christiesrealestate.com

luxuryportfolio.com

luxuryrealestate.com

coldwellbankerluxury.com*

0 500,000 1,000,000 1,500,000 2,000,000 2,500,000 3,000,000

9,290

104,473

105,843

366,659

1,717,330

42,227

213,211

230,093

564,091

2,862,216

Average Monthly Visits

GoldenGateSIR.com

SOTHEBYSREALTY.COM VS. GLOBAL LUXURY BRANDS

PALO ALTO: 728 EMERSON STREET · 650.644.3474

LOS ALTOS: 195 S. SAN ANTONIO ROAD · 650.941.4300 

MENLO PARK: 640 OAK GROVE AVENUE · 650.847.1141

WOODSIDE: (COMING SOON)

SILICON
VALLEY

OFFICES

SEE THE DIFFERENCE:

Data source: SimilarWeb.com, All visits for Jan - Dec 2017. International Visits are approximate, based on % of visits outside U.S. according to SimilarWeb.com. 
*coldwellbankerluxury.com data from April - Dec 2017 only (no data available prior to April 2017). Photo by Eric Didier on Unsplash.

All offices are independently owned and operated.

INTERNATIONAL VISITS

ALL VISITS

GLOBAL REACH LOCAL DEPTH
No other real estate company can match the combination of deeply engaged local agents with the 

connectedness of a truly global network. When we sell your home, you can be assured that it is getting 

maximum exposure to the right audiences, meaning a better price and smoother process for you. 

And our connections mean we can help you with real estate matters in Palo Alto, Petaluma, or Paris.
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“Made it possible for us to 
not only sell our home but 
simultaneously purchase our 
dream home in which both 
transactions had to close on 
the same day.” 
—Doris and Scott A

“Professionalism, dedication, 
and hard work made the  
experience of purchasing  
a home an easy and  
enjoyable one.” 
—Rich and Julie C.

“[We] felt so at ease just the 
personal touch you both add 
to your relationships with 
your clients.” 
—Rebecca A

“We have you to thank for 
your good relationships with 
brokers, kindness and persua-
sion that we got this house. I 
will be forever grateful”  
—Cynthia M.

You’ve built up EQUITY, 
where will it take YOU?

Ricky Flores
408.565.5626

rflores@apr.com
CalBRE #02027985

Margot Lockwood
650.400.2528

homes@margotlockwood.com
CalBRE #01017519

It is a seller’s market. Very little supply and exponential  
demand means it could be your time to sell.

Why choose us?  
Ask our clients… 

www.margotandricky.com
margotandrickyhomes

Menlo Park
Sold for $1,265,000

Woodside
Sold Off-Market $2,250,000

Emerald Hills
Sold Off-Market for $2,200,000

San Carlos
Listing Sold for $1,755,000 

Off-Market

Woodside
Listing Sold for $2,925,000

Belmont
Sold Off-Market for 

$2,400,000

Redwood City
Sold for $1,450,000

Woodside 
Coming Soon

Redwood City 
Coming Soon
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M ost homebuyers find 
their real estate 
agents by past 

experience or word of 
mouth, according to 
Midpeninsula real es-
tate professionals.

About 98 percent 
of homes in San Ma-
teo and Santa Clara 
counties are sold by 
a real estate agent, 
according to the Sili-
con Valley Association 
of Realtors. In this re-
gion, around 89 percent of 
buyers use an agent, which mir-
rors the national trend, according to the 
association.

“You can’t go wrong buying a house in 
Silicon Valley these days; it’s like gold,” 
said Bill Moody, the association’s 2018 
president. “It would be really difficult to 
buy without an agent at this point because 
of complex contracts.”

Agents help to understand the buying 
process, along with homes’ features and 
faults, he said.

So how are buyers and sellers along the 
Peninsula finding their agents?

The majority of buyers and sellers work 
with agents they already know from a past 
transaction or from community interac-
tions, said Chris Isaacson, branch manager 
for Coldwell Banker offices in in Menlo 
Park, Portola Valley and Woodside. 

“For most people (buying a 
home) is a  really significant 

life event — it’s not some-
thing you’re just going 

to go online and shop 
around for,” he said. 
“It’s not just compe-
tency of agent, but 
how well you con-
nect with them ... 
People tend to think, 
‘people my friends 

might like working 
with are people I’d like 

working with.’”
Nationally, 64 percent of 

sellers who used an agent found 
their agents through friend or family refer-
rals, according to March 2018 data from 
the National Association of Realtors. About 
25 percent used an agent they worked with 
to buy or sell a home in the past.

Online matching is growing too, Isaac-
son said. For example, real-estate website 
Trulia will route buyers and sellers look-
ing for property in certain areas to a local 
agent. Online real estate platform  Zillow 
is also where “most of the eyeballs are 
going.”

Old-school approaches can work as well. 
Many Bay Area agents still use newspaper 
and shopping-cart ads as well as direct 
mail to keep their names out there, said 
Isaacson. 

Some Midpeninsula sellers want to work 
with agents willing to help maintain the 

history of their home when they are ready 
to sell.

Marcus Alley, a research scientist at the 
Stanford School of Medicine’s Radiologi-
cal Sciences Laboratory, is one of them. 

Alley met his agent agent Monique Lom-
bardelli of Modern Homes Realty a year 
before he put his 3-bedroom house on Ra-
mona Circle on the market. Lombardelli 
helped sell a home for Alley’s friend  and 
Alley knew she would wait for a buyer who 
would preserve the home’s midcentury 
modern Eichler style.

“A part of Palo Alto that’s so interesting 
is the Eichler developments,” said Alley, 
who sold his home in December 2016. “It’s 
nice she knows the context of how they 
were built, was communicative, always 
knew what was going on and was very up 
front about negotiation process.”

Lombardelli made the sale work even 
with minimal investment in remodeling, 
Alley added. 

Others, including people moving to the 
Bay Area from elsewhere, are using con-
nections to find the right agent.

Kenneth Dupree and his family moved 
from Kansas City, Mo. into a home in Palo 
Alto’s Greendell neighborhood in Novem-
ber 2016. 

A family friend recommended an agent 
and Dupree ended up working with a dif-
ferent agent but from the same real estate 
company. Dupree wanted an agent who 
knew the schools well. He might have for-
gone working with an agent if it wasn’t a 
long distance move, he said.

“Having an agent helped tenfold,” he 
said. “We came out and stayed for a month 
just to look. Seeing as we were only here 
for a month, and really didn’t know the 
area, (having an agent) helped tremen-
dously.” 

Angela Swartz is a freelance writer for 
the Palo Alto Weekly. She can be emailed 
at angelaswartz531@gmail.com 

Good Realtors are key  
in  home dealmak ing

Midpeninsula 
homebuyers  

rely on agents to 
find their homes

by Angela Swartz

Chris Isaacson, a branch manager at Coldwell Banker, said most home buyers and 
sellers work with agents they already know from a past transaction.
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Ken Dupree and his wife, Zhongyu Zhou, 
relied on their real estate agent to navigate the 
process of buying their home long distance.
Weekly file photo
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JEAN  ISAACSON 
Presents  

Outstanding Country Properties

Call or visit website: 
jeanisaacson.com 
2969 Woodside Rd. 

Woodside, CA 

Jean Isaacson 
650.387.8427 
jean@jeanisaacson.com 
Lic. #00542342 

135 Russell Avenue, Portola Valley 

New listing! Light and airy modern home on  
a sunny, all usable 10,000 sf lot, just across 
the street from the Hayfields hiking trails.  
Open design with stunning views to the south. 
2700 sf, 5 br 3.5 ba, spacious family room. 
$2,300,000

900 Wayside Road, Portola Valley 

Breathtaking views over Jasper Ridge, 
San Francisco Bay and Silicon Valley. 
Gated 1 acre, backing on open space. 
Just 5 minutes off Portola Road. 
4370 sf, 5 br 3.5 ba, and 1,000 sf garage. 
$3,395,000 

10691 La Honda Road, Woodside 

Elegant country home on 1.5 acres midway 
between Sand Hill Rd / 280 and San Gregorio 
Beach. Sunny setting with separate guest 
quarters, a barn and a creek. 
4500 sf, 6 br 4.5 ba, huge game room. 
$2,200,000 

See all of these properties at jeanisaacson.com 
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Thanks to clients and friends, it’s been another busy 
season, serving Buyers, Sellers, and the Community.

If your thoughts are turning to buying or selling real estate this Spring or in the near future,

I would be happy to meet with you and start making plans for your success.

Nancy Goldcamp

Direct: (650) 400-5800
nancy@nancygoldcamp.com

Lic # 00787851

www.nancygoldcamp.com

Palo Alto
Represented Seller

Menlo Park
Represented Seller

Palo Alto
Representing Seller

Atherton
Represented Seller

SOLD

SOLD
COMIN

G

SOON

p

Menlo Park
Represented Seller

SOLD

SOLD

Represented SellerRepresented Seller Representing SellerRepresenting Seller

Palo Alto 
Represented Seller

Menlo Park 
Represented Seller

SOLD

SOLD

COMING SOON!

Greer Road, Palo Alto
Much-loved, and beautifully updated one-owner Eichler home 

awaits a new owner.  Designed for outdoor enjoyment, a front court yard, 

side patio and wide rear yard with pool are ready for summer fun. 

A well-designed, remodeled kitchen opens to the family room and both 

bathrooms have been updated. Lot size is approximately 7,150 sq. ft. 

Grounds beautifully landscaped.

CALL YOUR AGENT FOR PRICE AND VIEWING.

GREER ROAD

FLOOR PLAN

Support Avenidas expansion
Leave your mark 

www.Avenidas.org
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SOLD

SOLD

OUTSTANDING

155 BARDET ROAD  
WOODSIDE

$3,595,000 | 155Bardet.com

FABULOUS

30 CIERVOS ROAD 
PORTOLA VALLEY

$2,195,000 | 30Ciervos.com

FOR SALE

SOLD

FOR SALE

FOR SALE FOR SALE

FOR SALE

rdet.com

650.740.2970
edemma@cbnorcal.com

erikademma.com

Top 1% Nationwide
Over $1 Billion Sold
Top US Realtor, The Wall Street Journal
#1 Agent, Coldwell Banker–Woodside

CalRE#01230766

The property information herein is derived from various sources that may include, but not be limited to, county records and the Multiple Listing Service, and it may include approximations. Although 
the information is believed to be accurate, it is not warranted and you should not rely upon it without personal verification. Real estate agents affiliated with Coldwell Banker Residential Brokerage 
are independent contractor agents and are not employees of the Company. ©2018 Coldwell Banker Residential Brokerage. All Rights Reserved. Coldwell Banker Residential Brokerage fully supports 
the principles of the Fair Housing Act and the Equal Opportunity Act. Owned by a subsidiary of NRT LLC. Coldwell Banker and the Coldwell Banker Logo are registered service marks owned by 
Coldwell Banker Real Estate LLC. CalRE #01908304.

STUNNING PROPERTIES – REPRESENTED BY ERIKA

EXTRAORDINARY

3970 WOODSIDE ROAD 
WOODSIDE

$7,995,000 | 3970WoodsideRoad.com

EXCEPTIONAL

27 PRESTON ROAD 
WOODSIDE

$5,995,000 | 27PrestonRd.com

5-STAR LIVING

155 KINGS MOUNTAIN ROAD 
WOODSIDE

$14,995,000 | 155KingsMountain.com

ENCHANTING

302 LELAND AVENUE 
MENLO PARK

$3,595,000 | 302Leland.com

FOR SALE

REMARKABLE

307 OLIVE HILL LANE, WOODSIDE 

$9,995,000 | 307OliveHill.com
Co-listed with Hugh Cornish

SOLD

STUNNING

618 MANZANITA WAY 
WOODSIDE

$6,795,000

SOLD

GORGEOUS

743 WEST CALIFORNIA WAY 
WOODSIDE

$2,245,000 | 743WestCalifornia.com

SOLD

CONTEMPORARY

29 EUGENIA LANE  
WOODSIDE

$4,595,000 | 29Eugenia.com

NEW CONSTRUCTION

WOODSIDE 
Price upon request

WoodsideNewConstruction.com

AMAZING

301 RANCH ROAD WEST 
PESCADERO

$6,995,000 | 301RanchRoadWest.com

Boutique Customized Service with 
Strong Local and Global Presence
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I t’s all about cleaning. And pol-
ishing. And painting.

Getting a home ready to sell 
and be viewed and toured by lots 
of potential buyers takes wisdom in 
judging a market properly and nego-
tiating a deal, but it also takes simple 
elbow grease.

Coldwell Banker real estate agent 
Lyn Jason Cobb said there are many 
steps to make sure a home’s value is 
maximized, but the minimum is “to 
present their home as cleanly as pos-
sible. The minimum is to clean, clean, 
clean. Floors, windows, every nook 
and cranny both inside and out.”

Cobb’s colleague, Erika Demma, 
who mainly focuses on Woodside, 
agrees and goes as far as to do some 
of the cleaning herself. 

“Usually Realtors will hand peo-
ple a list (of vendors and service 
people). I am full service,” Demma 
said. Number one, she said, is she 
always stages every home she sells. 
Including gardens. 

“That first impression is so impor-
tant,” she said. 

Demma has her own cadre of ven-
dors, cleaners, carpenters and other 
service people she calls upon for all 
the work. She pays for all staging 

herself as part of her service to 
clients.

“The bottom line is the house has 
to be priced correctly,” she said. Be-
yond that, “You want people to pic-
ture themselves there.” So for exam-
ple, if one wall in the home is red, it’s 
often hard for the prospective buyer 
to see through that. 

One house she is getting ready to 
put on the market has a green room 
and a dark blue one. “No,” she said, 
“We’re going to paint that.”

Some homes just need touch-up 
paint on the outside, fresh flowers 
and mulch. She nearly always has 
the interiors painted.

“When you walk into a house (you 
want to think) this house looks really 
well maintained and ready to move 
in. (Buyers these days) just want to 
move in and unpack,”she said.

Leslie Woods of the Sereno Group 
in Palo Alto always has hardwood 
floors refinished and replaces car-
pets, updates light fixtures and gets 
“handyman fixes” taken care of so 
that the homes shine. Again, she has 
homes professionally cleaned.

Demma said even if a home is 
recently remodeled she will always 
do “fluffing,” as she calls it, a word 

to describe making the home look 
fresh. A “fluff,” buying fresh pil-
lows, flowers and such, can cost as 
little as $1,000 she said. But painting 
an interior of a small home is usu-
ally about $3,000. Staging can cost 
anywhere from $5,000 to $20,000 
depending on the condition of the 
home. There are also monthly furni-
ture-rental fees.

“My job is to take the work away 
from (the seller), Demma said, to take 
that daunting (task) away from them.

It isn’t beneath her to sweep a floor 
or two, or even make a bed, she said, 
before stagers come to ready a home.

Sometimes, a home is “in between 
a teardown and ready to move in. I 
wouldn’t say get a new kitchen. A lot 
of times you can paint out cabinets ... 
paint a front door.”

But the bottom line is “staging and 
fluffing make a huge difference”

One recent home she successfully 
sold was cleaned, staged and fluffed. 

“You felt like you were walking 
into a new home, but it was built in 
1984.” 

Elizabeth Lorenz is the Home and 
Real Estate Editor at the Weekly. 
She can be emailed at elorenz@
embarcaderopublishing.com.

Getting a home ready  
to sell requires lots and 

lots of polish
by Elizabeth Lorenz
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More Information:   www.chickeringco.com / (530) 265-5774

Terry Hundemer, Broker  CalBRE#01100594 
Ham Bryan, Agent  CalBRE#01928544

The Chickering Company, Inc. • ranches@chickeringco.com

California Ranch & Recreational Properties

Five-Bedroom Custom Home, 716 Acres,
Large Reservoir, Plus Two Houses, Barns,
More. Sierra Foothills. $4.985 Million.

Italian-Style Villa on Cosumnes River. 
40 Acres with Vineyard, Orchards, and

More. Placerville. $2.6 Million.

Spectacular Five-Bedroom Lodge on 
Completely Private Lake with 210 Acres.

Near Truckee.  $4.9 Million.
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GULLIXS
GULLIXSON.COM provides up-to-date information on Peninsula listings...i

REPRESENTING

ATHERTON

HILLSBOROUGH

LOS ALTOS

LOS ALTOS HILLS

MENLO PARK  

PALO ALTO  

PORTOLA VALLEY

WOODSIDE
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SON.com

MARY GULLIXSON
650.888.0860

mary@apr.com
LICENSE# 00373961

BRENT GULLIXSON
650.888.4898

brent@gullixson.com
LICENSE# 01329216

ncluding exclusive off market listings. Available 24/7. Accessed Internationally.

MARY & BRENT are ranked the #14 Team in the Nation in  
The Wall Street Journal report of the  

Top Residential Real Estate Professionals   
(published June 23, 2017).

#1 MARKET SHARE IN ATHERTON
(for the previous 13 years per MLS Listings, Closed Sales Volume)
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T ricia Dolkas moved to Downtown North 30 
years ago as a student at Stanford and is lucky 
enough to have married and even raised her 

children there. 
She was drawn to the “many different things” the 

neighborhood has to offer, including its proximity 
to University Avenue, and its history as one of the 
oldest neighborhoods in Palo Alto.

Downtown North is located between between 
San Francisquito Creek and University Avenue, and 
Alma Street and Middlefield Road. It was originally 
Palo Alto’s first working class neighborhood, ac-
cording to Dolkas. In the more recent past, it was a 
popular neighborhood for graduate students since 
it’s so close to Stanford University. Today, however, 
Downtown North is largely comprised of families 
and young working professionals.

Dolkas and her husband, who raised their now 
college-aged kids in the neighborhood, live near 
Johnson Park on Everett Avenue. Growing up in 
Downtown North shaped her children’s childhoods, 
Dolkas said. 

“I was part of the group of neighbors that helped 
the city when they built (Johnson) Park, which was 
in ‘84 or ‘86,” Dolkas said. “The kids very much 
identify with the park, which is right across the 
street and growing up that was a really cool thing 
for them.”

Elaine Uang, who has lived in Downtown North 
for the last six-and-a-half years with her husband 
and two young daughters, moved to the neighbor-
hood from downtown Mountain View, which “didn’t 
have the same atmosphere,” she said. 

“I love that everything is so close. We can just 
walk out if we need to run an errand, and some-
times for special occasions we can go get breakfast 

and come back in time for work and school,” Uang 
said, adding that her daughters “have a good sense 
of where everything is” as a result.

Uang and her husband bought their house so they 
could be close to downtown Palo Alto, she said, 
noting that her family’s favorite places to frequent 
on University Avenue include Cafe Venetia and the 
Stanford Theater. 

Uang, an architect who bikes to work on High 
Street each morning, said another one of the rea-
sons her family moved to Downtown North was that 
“the bike infrastructure” in Palo Alto “was better 
than anywhere else at the time,” but that it could use 

Neighborhood Snapshot

walking
Within

distance
Palo Alto’s Downtown 

North draws people  
who want a  

vibrant community

by Sarah Klearman

DOWNTOWN NORTH FACTS
Location: Between San Francisquito Creek  
and University Avenue, Alma Street and  
Middlefield Road
Child care and Preschools Discovery Children’s 
House Montessori, 437 Webster St.;  
Downtown Children’s Center, 555 Waverley St.;  
First School, 625 Hamilton Ave.
Fire Station: No. 1, 301 Alma St.
Library: Downtown branch, 270 Forest Ave.
Parks: Cogswell Plaza, Lytton Avenue between 
Ramona and Bryant Streets; El Camino Park, 100 
El Camino Real; El Palo Alto Park, Alma Street at 
El Camino Real; Hopkins Creekside Park, Palo Alto 
Avenue from El Camino Road to Middlefield Road; 
Johnson Park, Everett Avenue and Waverley Street
Post Office: Hamilton, 380 Hamilton Ave.
Public Schools: Addison Elementary School, 
Jordan Middle School, Palo Alto High School
Shopping: University Avenue, Stanford Shopping 
Center

(continued on page 25)

Downtown North was Palo Alto’s first working-
class neighborhood but now is filled with young 
families and working professionals.
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Why do so many sellers and 
buyers choose Elyse?

650 743 0734
Elyse@ElyseBarca.com

License #01006027

Client Endorsement 
We interviewed several 
agents, but Elyse’s 
communication skills, superb 
organization and attention 
to detail put her above 
the others. What clinched 
the decision was Elyse’s 
reputation. Clearly with her 
intelligence, dedication and 
many years of experience, 
Elyse is as good as they get 
and we felt blessed to have 
her working for us. We never 
experienced the anxiety 
and terror that so many 
friends talk of and remember 
our time of househunting 
with Elyse as a wonderful 
adventure with a great 
ending.    
C.C. - Menlo Park

Client Endorsement 
In Elyse, we found a 
gold mind! She is sharp 
and compassionate and 
she definitely knows her 
business. She was our 
cheerleader when we needed 
encouragement, our library 
when we needed information 
and our therapist during the 
transition.  
P.K. - Atherton

SOLD                     ATHERTON

SOLD                 MENLO PARK

SOLD                     ATHERTON

SOLD          REDWOOD CITY

SOLD             MENLO PARK

SOLD         EMERALD HILLS

SOLD             MENLO PARK

SOLD                    PALO ALTO

SOLD                    PALO ALTO

SOLD          PORTOLA VALLEY

Credentials Matter.
But true success is always 
measured by the client.

be
elysebarca
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“For more than 60 years, Midtown Realty has been assisting its 
neighbors and friends with one of the most important purchases 
in their life… their home! At Midtown Realty, we are dedicated to 
working with people, not clients. We sell homes, not houses and Palo 
Alto is our home, not a branch office. Year after year people trust us 
to help with their most important investment, their home. You too 
can count on us for all your real estate needs. Give us a call today.” 

Midtown Realty, Inc.  
Real Results, Real Estate

2775 Middlefield Rd, Palo Alto • Phone: (650) 321-1596  Fax: (650) 328-1809
See our local listings online at — www.midtownpaloalto.com    BRE# 1900986

REAL RESULTS, REAL ESTATE

S I N C E  1 9 5 8

S I N C E  1 9 5 8

SOLD

SOLD

SOLD

 
Your Neighborhood  

Midtown Realty Team 

Tim Foy
Owner/Broker

Jane Volpe
Realtor/MBA

Joann Weber
Realtor/Senior 

Property Manager

Chris Taylor
Realtor

Molly Foy Rich
Realtor

Ryan Eltherington
Realtor

Robert I. Steinberg
Realtor

Rosemary Prince
Realtor/Property 

Manager

SungHee Clemenson
Realtor

Lisa Knox
Realtor

Katie Tseng
Office Manager
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some updating.
“I would love for the city to prioritize 

bike infrastructure and make it safer to use 
it as a transport option,” she said. “Living 
here should allow us to go about our daily 
lives in a healthier way and a greener way.”

Peak-hour commute traffic that runs 
through the neighborhood has long been an 
issue for its residents. The city put in traffic 
controls and implemented a parking per-
mit program to mitigate the effects of both 
rush-hour traffic and non-resident workers 
parking in the neighborhood. The traffic 
controls “have been a positive change,” 
said Dolkas, who described the previous 
traffic conditions as “very dangerous.”

Neilson Buchanan, a 25-year resident of 
Downtown North, said before the parking 
permits were implemented, “commercial 
parking flowed in like a tide: coming in in 
the morning, and going out at night.” 

In Buchanan’s time living in the neigh-
borhood, where his daughter also lives with 
her husband and their two sons, Palo Alto 
has remained largely the same, a hub of 
people and business. Buchanan moved there 
because, in some ways, it reminded him 
of Greenwich Village in New York, near 
where he had been stationed in the Navy. He 
liked the mix of homes and businesses, he 
said, but sees the need for a diversification 
of retail and restaurants, perhaps replacing 
some of the large corporate businesses and 
banks on University Avenue.

“There aren’t people living here to sup-
port retail and other services,” he said. 
“You can’t run, for example, a Moroccan 
kitchen with native chefs paying Manhat-
tan-level prices to live nearby.”

Uang also expressed a desire to see a 
wider range of eateries on University Av-
enue, but said in general, “the neighbor-
hood is really great,” and that there have 
been a couple new establishments that have 
“popped up in the last year.” 

Though Downtown North is one of 
Palo Alto’s most popular neighborhoods, 
there is a fair amount of turnover among 
residents, which Uang attributes to hous-
ing costs.

“There is some amount of transience, 

because families are unable to buy in and 
become a deeper part of the community 
here,” she said. “I would love it if there 
were ways that people like early childhood 
educators and librarians and nurses (could 
find affordable housing options here).”

She pointed to the cost of living in the 
neighborhood as a potential deterrent, and 
said she sometimes receives inquiries re-
garding affordable housing in Downtown 
North. However, the existing commu-
nity is full of “people who are fantastic, 

intelligent and really nice.
“We have great parks, a great walkable 

neighborhood, and a lot of really interest-
ing people who still live here,” she said. 
“On the whole, new families that I meet 
on the playground are happy and excited 
to be here. They see the amazing wealth of 
resources and opportunities and fun things 
to do, and that’s what makes the neighbor-
hood great.” 

Sarah Klearman is a former intern at 
the Palo Alto Weekly.

Tricia Dolkas, 
snuggling with 
one of her 
chickens, was a 
Stanford student 
when she moved 
to Downtown 
North. She has 
seen a lot of 
change there, 
but it is still one 
of Palo Alto’s 
most popular 
neighborhoods 
because of 
its proximity 
to downtown 
and Stanford 
University. That 
popularity has 
driven home 
prices higher, 
making it difficult 
for many families 
to afford.

Downtown North
(continued from page 22)
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Amomg the various homes and apartment complexes is this duplex on Tasso Street.
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PALO ALTO

Gorgeous Mediterranean villa estate with bay views. 
Just completed in summer of 2017. One of the finest 
in Palo Alto.

Julie Tsai Law
650.799.8888

julie@julietsialaw.com
Lic.# 01339682

LOS ALTOS HILLS
Elegant French chateau with bay and western hill view. 
Excellent Los Altos schools.

Julie Tsai Law
650.799.8888

julie@julietsialaw.com
Lic.# 01339682

PALO ALTO
Striking modern oasis in the heart of Crescent Park 
on a 15,000+ lot. Soaring ceilings, vast open concept 
design by renowned architect.

Judy Citron
650.543.1206

judy@judycitron.com
Lic# 01825569

1155 TRINITY DRIVE MENLO PARK 
$6,788,000

Marybeth Dorst
650.245.8890

mdorst@apr.com
Lic# 01345542

LOS ALTOS HILLS
Gorgeous home with views. Palo Alto Schools. Sold off 
market.

Julie Tsai Law
650.799.8888

julie@julietsialaw.com
Lic.# 01339682

MENLO PARK
Rarely available in coveted Allied Arts, craftsman style 
home built in 2006, 5 bd /4.5 ba. Stunning finishes and 
landscaping.

Judy Citron
650.543.1206

judy@judycitron.com
Lic# 01825569

MENLO PARK
Sold with 8 offers. Charming duplex in the heart of 
Menlo Park.

LOS ALTOS HILLS
Rare opportunity close to Town of Los Altos Hills with 
Palo Alto schools. 

Julie Tsai Law
650.799.8888

julie@julietsailaw.com
Lic.# 01339682

MENLO PARK | 1550 El Camino Real, Suite 100  650.462.1111

SOLD SOLD

COMING SOON
JUST SOLD

SOLD
COMING SOON

JUST SOLD
SOLD

Monica Corman
650.462.5971

mcorman@apr.com
Lic.# 01111473

Mandy Montoya
650.823.8212

mmontoya@apr.com
Lic.# 01911643
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PALO ALTO
Fantastic executive home on prime Palo Alto Midtown 
cul-de-sac. Blocks to Midtown shops.

Julie Tsai Law
650.799.8888

julie@julietsailaw.com
Lic.# 01339682

PALO ALTO
Charming home in North Palo Alto Duveneck 
neighborhood.

Julie Tsai Law
650.799.8888

julie@julietsialaw.com
Lic.# 01339682

MENLO PARK
Beautiful 15 years new home in prime Menlo Park 
neighborhood. Close to Stanford.

Julie Tsai Law
650.799.8888

julie@julietsialaw.com
Lic.# 01339682

PALO ALTO

Remodeled home in convenient Midtown location. 
Close to El Carmelo Elementary School.

Julie Tsai Law
650.799.8888

julie@julietsialaw.com
Lic.# 01339682

MENLO PARK 
Iconic mid-century modern architecture in Lorelei 
Manor. Excellent Menlo Park schools.

Julie Tsai Law
650.799.8888

julie@julietsialaw.com
Lic.# 01339682

MENLO PARK

Large lot in Willows neighborhood. Top Menlo Park 
schools.

Julie Tsai Law
650.799.8888

julie@julietsialaw.com
Lic.# 01339682

940 ROSE AVENUE REDWOOD CITY    
$1,850,000

Fourplex – Sold well over list price of $1,850,000 with 
16 offers!

Marybeth Dorst
650.245.8890

mdorst@apr.com
Lic# 01345542

555 BYRON AVE, #304 PALO ALTO    
Gorgeous corner condominium in the elegant Hamilton 
building for adults 55+. Unparalleled luxury amenities. 
Abundant natural light.

MENLO PARK | 1550 El Camino Real, Suite 100  650.462.1111

SOLD SOLD

SOLD SOLD

SOLD SOLD

Monica Corman
650.462.5971

mcorman@apr.com
Lic.# 01111473

Mandy Montoya
650.823.8212

mmontoya@apr.com
Lic.# 01911643

SOLD
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What can you buy  
on the Midpeninsula?

by Elizabeth Lorenz

It is getting harder and harder to find a home 
on the Midpeninsula for less than $1 million 
unless it’s a condominium. For under $3 mil-

lion, it’s possible to get a fairly small home on a 
medium-sized lot in a city like Los Altos. On the 
luxury end, fully appointed homes in Palo Alto 
and Los Altos Hills with six bedrooms, chef’s 
kitchens and custom-built elements will cost 
above $7 million.

 Many buyers would rather live in a small but 
new home near a downtown than a larger one 
farther away. Hence, homes near city centers are 
going for multiple bids and upwards of $1 million 
even for a 1- or 2-bedroom condo.
 Here is a small snapshot of what’s going on us-
ing photos and brief descriptions. For more de-
tail, see our 2018 real estate trend story by free-
lance writer David Goll on page 6.

Browsing by Budget

Under $1 million Under $2 million
MORE UNDER $1 MILLION
EAST PALO ALTO
Address: 579 Weeks St.
List price: $775,000
Bedrooms: 2
Bathrooms: 1
Interior: 720 sf
Lot size: 6,499 sf
Year built: 1949
Description: Single-family home

MOUNTAIN VIEW
Address: 433 Sylvan Ave. SPC 65
List price: $395,000
Bedrooms: 3
Bathrooms: 2
Interior: 1,525 sf
Year built: 2017
Description: Mobile home
MENLO PARK
Address: 470 6th Ave.
List price: $800,000
Bedrooms: 3
Bathrooms: 1
Interior: 950 sf
Lot size: 5,998 sf
Year built: 1941
Description: Single-family home

UNDER $2 MILLION
EAST PALO ALTO
Address: 2206 Lincoln St.
List price: $1,900,000
Bedrooms: 7 
Bathrooms: 5
Interior: 2,910 sf
Lot size: .25 acre
Year built: 1920
Description: Single-family home

MOUNTAIN VIEW
Address: 1541 Fordham Way
List price: $1,949,000
Bedrooms: 4
Bathrooms: 2
Interior: 2,055 sf
Lot size: 8,420 sf
Year built: 1954
Description: Single-family home

PALO ALTO
Address: 185 Forest Ave. Apt. 2A
List price: $2,000,000
Bedrooms: 2 
Bathrooms: 2 
Interior: 1,285 sf
Year built: 1981
Description: Condominium

Menlo Park
Address: 2140 Santa Cruz Ave., Apt. D108
List price: $855,000
Bedrooms: 2
Bathrooms: 2
Interior: 945 sf
Year built: 1978
Walk score: 57 (somewhat walkable)
Light and bright condominium in Sharon 
Heights. First-floor end unit with view of pool, 
gazebo and grass area. Complex includes 
pool, spa, exercise room and common room.

Mountain View
Address: 1910 Mount Vernon Court, Apt. 12
List price: $798,000
Bedrooms: 2
Bathrooms: 1
Interior: 960 sf
Lot size: 1,323 sf
Year built: 1963
Walk score: 59 (somewhat walkable)
Updated top-floor condo. Living room with 
wood-burning fireplace and sliding glass 
doors to a large, private balcony. Remodeled 
kitchen with new quartz countertops. Two 
bedrooms, each have carpet and wardrobe 
closets. Community pool and tennis court.

Menlo Park
Address: 561 6th Ave.
List price: $1,599,000
Bedrooms: 3
Bathrooms: 2
Interior: 1,488 sf
Lot size: 5,601 sf
Year built: 1924
Walk score: 81 (very walkable)
Renovated modern farmhouse. Hardwood 
floors and reclaimed fixtures. The kitchen 
has new stainless steel appliances, quartz 
countertops and marble subway tile. Natural 
light cascades throughout the home.

Mountain View
Address: 685 Ehrhorn Ave.
List price: $1,990,000 
Bedrooms: 2
Bathrooms: 1
Interior: 671 sf
Lot size: 6,198 sf
Year built: 1940
Walk score: 73 (very walkable)
This two-bedroom home has hardwood 
floors.
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PALO ALTO // LOS ALTOS // SARATOGA // LOS GATOS // LOS GATOS NORTHPOINT
WILLOW GLEN // WESTSIDE SANTA CRUZ // SANTA CRUZ // APTOS

WWW.SERENOGROUP.COM

OUR NEW HOME.  
OUR CONTINUING COMMITMENT.

 
 

 

467 FIRST STREET
LOS ALTOS, CA 94022
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kathleenpasin@serenogroup.com  |  www.kathleenpasin.com  |  (650) 450-1912  |  CalBRE # 01396779

Kathleen is a Palo Alto 
native and proud to live 
and work in this local 
community.  She has 

successfully helped buyers 
and sellers in this local 

market for over 15 years.

10 TRUDY LANE, MENLO PARK
3 bedrooms  •  2 bathrooms

2085 SHARON ROAD, MENLO PARK
5 bedrooms  •  5.5 bathrooms

178 EL DORADO AVENUE, PALO ALTO
2 bedrooms  •  1 bathrooms

3981 SUTHERLAND DRIVE, PALO ALTO*
4 bedrooms  •  2 bathrooms

175 GLORIA CIRCLE, MENLO PARK*
5 bedrooms  •  3 bathrooms

714 SOUTHVIEW WAY, WOODSIDE*
2 bedrooms  •  1 bathrooms

SOLD

SOLD

SOLD

SOLD

SOLD

SOLD

KATHLEEN’S RECENT SALES

* Represented Buyer
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Leannah & Laurel’s

Leannah & Laurel

(650) 475-2030 
lhunt@serenogroup.com
CalBRE# 01009791  

(650) 475-2035 
laurel@serenogroup.com

CalBRE# 01747147

www.LeannahandLaurel.com

4 6 0  WA S H I N G TO N  AV E N U E , PA L O  A LTO 
Prime Old Palo Alto Location / Listed for $7,498,000

Represented both Seller & Buyer

6 1 3  M A R I O N  P L AC E , PA L O  A LTO 
Rare Cul-de-Sac Location in Midtown / Listed for $2,998,000

Represented Buyer

1 3 5 3 1  B U R K E  ROA D, L O S  A LTO S  H I L L S 
New Construction Close to Downtown Los Altos / Listed for $5,498,000

Represented Buyer

A FE W OF

R ECENT SALES
I NCLU DE

YO U R PER FEC T  PA RT N ER S  FOR M I D - PEN I N SU L A R E A L  E S TATE
BOTH L E A N N A H &  L AU R EL  A R E  R ES I DEN TS  OF  PA LO A LTO

C A L L  TH E  TE A M W HO L I V ES ,  WOR K S  A N D U N DER S TA N DS YO U R N E IG H BOR HOOD.

Proven professional & community leadership. Unmatched knowledge of mid-peninsula neighborhoods.  
Exceptional, personal service. A track record of outstanding results.

• Leannah & Laurel are experienced with International Clients. Leannah 

• Leannah is a Director of the National Association of Realtors and a 
 

• Laurel was born and raised in Palo Alto and is a graduate of Palo Alto 

• 

• 
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Browsing by Budget

UNDER $3 MILLION
PALO ALTO
Address: 881 San Jude Ave.
List price: $2,498,000
Bedrooms: 2 
Bathrooms: 1
Interior: 1,050 sf
Lot size: 7,013 sf
Year built: 1946
Description: Single-family home

WOODSIDE
Address: 7 Palm Circle Road
List price: $2,339,000
Bedrooms: 2
Bathrooms: 2.5
Interior: 1,460 sf
Lot size: .45 acre
Year built: 1934
Description: Single-family home

LOS ALTOS
Address: 1720 Holt Ave.
List price: $2,598,000
Bedrooms: 4
Bathrooms: 3
Interior: 2,203 sf
Lot size: 9,435 sf
Year built: 1953
Description: Single-family home

UNDER $5 MILLION
LOS ALTOS
Address: 1601 Crestview Drive
List price: $3,695,000
Bedrooms: 5 
Bathrooms: 4 
Interior: 2,733 sf
Lot size: 7,753 sf
Year built: 2017
Description: Single-family home

MENLO PARK
Address: 514 Palmer Lane
List price: $4,195,000
Bedrooms: 5
Bathrooms: 5.5
Interior: 4,206 sf
Lot size: .28 acre
Year built: 2018
Description: Single-family home

PORTOLA VALLEY
Address: 100 Alamos Road
List price: $4,900,000
Bedrooms: 3
Bathrooms: 2
Interior: 3,600 sf
Lot size: 2.5 acres
Year built: 1953
Description: Single-family home

Under $3 million

Los Altos
Address: 123 West Portola Ave.
List price: $2,198,000
Bedrooms: 3 
Bathrooms: 2 
Interior: 1,324 sf
Lot size: 6,381 sf
Year built: 1930
Walk score: 63 (somewhat walkable)
Updated North Los Altos cottage. Spacious 
living room with wide picture window and gas-
log fireplace. Bright kitchen with natural wood 
cabinetry topped with Corian countertops. Yard 
includes a deck with bench seating, a lawn, 
vegetable beds and mature landscaping. 

Los Altos
Address: 1189 S. Springer Road
List price: $2,798,000
Bedrooms: 3
Bathrooms: 3
Interior: 1,686 sf
Lot size: .31 acre
Year built: 1953
Walk score: 52 (somewhat walkable)
Marble entry and hardwood floors throughout 
main house. Living room has redwood 
cathedral ceiling. Kitchen has Brazilian 
granite and stainless-steel appliances. 
Attached two-car garage with circular 
driveway. Master bedroom with en-suite bath 
with marble flooring. Backyard has mature 
landscaping, exotic trees and organic fruits. 

Under $5 million

Los Altos
Address: 980 Golden Way

List price: $4,988,000

Bedrooms: 4 

Bathrooms: 4.5

Interior: 3,580 sf

Lot: .29 acre

Year built: 2017

Walk score: 45 (car dependent)

New modern French chateau slated to be 
finished in May. Formal living room and 
library, great room with walls of glass that 
open onto a covered patio for indoor/outdoor 
entertaining. Chef’s kitchen equipped with 
breakfast nook and walk-in pantry. Formal 
entry with high ceilings. Master suite with 
large walk-in closet.

Menlo Park
Address: 1080 Klamath Drive

List price: $4,895,000

Bedrooms: 4

Bathrooms: 4

Interior: 4,243 sf

Lot size: .36 acre

Year built: 2006

Walk score: 29 (car dependent)

This Sharon Heights home has high-end 
finishes throughout. The gourmet kitchen 
opens to a spacious family room with 
fireplace and high ceilings. The main level 
master suite has dual closets and private 
master bath. Downstairs secondary family 
room opens to landscaped backyard with 
sweeping views of the western hills.

2018  |  SPRING REAL ESTATE
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Juliana Lee Education Foundation
OUR MISSION

The Juliana Lee Education Foundation was created to support local schools and believes education has the power  

to expand opportunities and transform lives. We hope to inspire others to get involved and support our communities.

IF YOU WOULD LIKE TO HELP AND MAKE A DONATION
Please make checks payable to: Juliana Lee Foundation

Send to: Juliana Lee Foundation - 505 Hamilton Ave, Ste 100, Palo Alto, CA 94301 
For more information please email: JulianaLeeFoundation@gmail.com

TOGETHER, WE PROSPER.

Since 2013, the Foundation has provided grants to the following programs / projects
•  Palo Alto Partners in Education
•  Hoover Elementary School
•  Terman Middle School
•  Ohlone Elementary School
•  Gunn High School
•  JLS Middle School
•  Palo Alto Chinese School
•  Palo Alto High School 
•  East Palo Alto Kids Foundation
•  Barron Elementary School
•  Palo Verde Elementary School

•  Palo Alto Art Center Foundation
•  Rotary Club 5170
•  New Hope Chinese Cancer Care Foundation
•  Palo Alto High SportsBoosters
•  Tzu Chi Foundation
•  Keller Williams care
•  Logos Baptist Church
•  Alta Vista Home and School Club
•  iSing
•  Menlo Park Atherton Education Foundation
•  Mountain View Los Altos Education Foundation
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Browsing by Budget

UNDER $10 MILLION
ATHERTON
Address: 20 Linda Vista Ave.
List price: $9,995,000
Interior: 2,460 sf
Lot size: 1.04 acres
Year built: 1956
Description: Lot/Land

PALO ALTO
Address: 1441 Edgewood Drive
List price: $9,750,000
Bedrooms: 4
Bathrooms: 4.5
Interior: 5,675 sf
Lot size: .5 acre
Year built: 1968
Description: Single-family home

LOS ALTOS HILLS
Address: 26401 Eshner Court
List price: $9,988,000
Bedrooms: 6
Bathrooms: 6 full, 2 half
Interior: 7,850 sf
Lot size: 1.34 acres
Year built: 2011
Description: Single-family home

UNDER $20 MILLION
PALO ALTO
Address: 4174 Oak Hill Ave.
List price: $13,998,000
Bedrooms: 5
Bathrooms: 5
Interior: 7,413 sf
Lot size: 1.03 acres
Year built: 2015
Description: Single-family home

ATHERTON
Address: 60 Monte Vista Ave.
List price: $17,500,000
Bedrooms: 5
Bathrooms: 6 full, 2 half
Interior: 11,491 sf
Lot size: 1.01 acres
Year built: 2007
Description: Single-family home

ATHERTON
Address: 113 Atherton Ave.
List price: $17,800,000
Bedrooms: 5
Bathrooms: 6.5
Interior: 11,000 sf
Lot size: 1 acre
Year built: 2009
Description: Single-family home

Under $10 million Under $20 million

Los Altos Hills
Address: 12501 Zappettini Court
List price: $9,750,000
Bedrooms: 6
Bathrooms: 7.5
Interior: 8,625 sf
Lot size: 1.18 acres
Year built: 2017
Walk score: 6 (car dependent)
New construction with three levels including 
six bedroom suites and 7.5 baths. Office, 
home theater, wine cellar, bar and fitness 
center plumbed for sauna. Attached 3-car 
garage with electric-vehicle charger. Large 
front yard with mature pine trees and 
manicured grounds.

Palo Alto
Address: 333 Santa Rita Ave.
List price: $7,995,000
Bedrooms: 6
Bathrooms: 4
Interior: 4,444 sf
Lot: 8,407 sf
Year built: 1997
Walk score: 68 (somewhat walkable)
This custom-built home is at the heart of Old 
Palo Alto. The formal living and dining rooms 
flow into the chef’s kitchen and adjoining 
open family room. Main-level bedroom and 
formal office/den with rich millwork. Lower 
level offers second family room/media room 
and two bedrooms with full bath. Master suite 
has raised ceilings and balcony. The backyard 
offers a patio with outdoor gas fire pit. 
Additional amenities include two fireplaces, 
backup power generator, solar water heater 
and electric-car charger. 

Atherton
Address: 369 Fletcher Drive
List price: $17,488,000
Bedrooms 7
Bathrooms: 8 full, 3 half
Interior: 11,787 sf
Lot size: 1.07 acres
Year built: 2017
Walk score: 2 (car dependent)
This new home has a light-filled open design. 
Finishes include natural stone and custom-
stained white oak floors as well as light 
fixtures in champagne bronze. The central 
staircase is an artisan-crafted sculpture of 
walnut and glass. The three-level floor plan 
is thoughtfully arranged with bedroom suites 
on every level. Amenities for movie and wine 
aficionados, fitness, and recreation indoors 
and out as well as space for seven cars.

Portola Valley
Address: 127 Pinon Drive
List price: $16,988,000
Bedrooms: 3 in main house, 2 in guesthouse
Bathrooms: 3 full, 3 half in main house; 2 in 
guesthouse
Interior: 6,800 sf
Lot size: 17.9 acres
Year built: 2001
Walk score: 0 (car dependent)
This home designed by Michael Moyer has 
views of the Santa Cruz Mountains. The interior 
is clad with walnut and French limestone. 
Highlights include a tri-stop elevator, a wine 
cellar, and a palatial master retreat. A floating 
staircase leads to gardens offering waterfalls, 
a spa, and the guesthouse. Protected open 
space surrounds the two parcels of nearly 18 
acres that form this property.

2018  |  SPRING REAL ESTATE
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Offered $3,750,000 www.145Gloria.com

The desirable Vintage Oaks neighborhood is the setting for this beautiful meticulously 
maintained and renovated 4 bedroom/3.5 bath home.

garden, and architectural details including handsome crown molding, wainscoting and 
window seats.

Vintage Oaks is a friendly neighborhood characterized by tree-lined streets and beautiful 

to both downtown Menlo Park and Palo Alto.

 
by the Wall Street Journal

C :: 650-465-5958

Stay Connected!

Carol Carnevale Nicole Aron

State-of-the-art real estate,  
State-of-the-heart relationships!
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?
Q I recently moved to the United States 

from Mexico. Soon after I moved to 
my current apartment, another ten-

ant in the building began insulting me, us-
ing ethnic slurs and telling me that I should 
“go home and stop stealing jobs from real 
Americans.” I tried to just ignore her, but 
one night I caught her vandalizing my car 
with an ethnic slur. I finally told my prop-
erty manager what was going on and asked 
for her help. She said that she could not do 
anything about the situation because the 
argument was between tenants, and if we 
couldn’t work it out she would evict both of 
us. I am frustrated that my property manager 
isn’t helping, and I’m scared that the other 
tenant will do something even worse. What 
can I do?

A Based on your description, your 
neighbor may be targeting you 
based on your national origin. If a 

housing provider, such as a property man-
ager, is on notice of unlawful discrimina-
tion occurring on the property, fair housing 
laws require a response. This is true even 
when the discrimination is only between 
tenants. 

Different situations call for different re-
sponses. Sometimes a property manager may 
require both tenants to attend mediation so 
that they can talk and figure out a solution 
to the conflict. Other times, like here, more 
serious action may be required. Because the 
other tenant damaged your property, the prop-
erty manager may determine the other tenant 
violated her lease terms and presents a dan-
ger to others on the property. At a minimum, 
though, the property manager must investi-
gate your claim and take whatever measures 
are necessary to stop the harassment, up to 
and including evicting the other tenant. The 
property manager cannot just ignore the situ-
ation or expect you to “work it out” with the 
other tenant.

If your property manager does not re-
spond to the situation appropriately, she 
could be in violation of the fair housing 
laws, and may have the right to file a com-
plaint against her. You may also have the 
right to file a complaint against your neigh-
bor. You can contact your nearest fair hous-
ing agency to discuss your options, or con-
tact Project Sentinel at info@housing.org or 
visit www.housing.org.

Do I have to put 
up with harassment  

from a neighbor
Fair housing laws apply  

when other tenant damages property
edited by Molly Current

Rent Watch

Market Watch

Multifamily and mixed-use buildings for sale
F rom Menlo Park to Mountain View and beyond, cities are approv-

ing multifamily housing projects large and small. Many are not 

past the blueprint stage while others are nearly sold out.

In Menlo Park, Facebook’s proposed Willow Village of 1,500 housing 

units is just talk right now. In Mountain View, homes in two develop-

ments are selling for over $1 million each. Palo Alto is looking at its 

own affordable housing plan and locations to build, from old industrial 

buildings to parking garages.

Name of Project: Mayfield California 
Address: 1501 California Ave., Palo Alto 
Project description: Two condominium buildings, a fitness building, a community building 
and 68 new homes. Condo Building 1 contains 58 units and Condo Building 2 contains 
54 new units.  Of the 68 single-family dwellings, there are 10 duplexes. Phase 1, 2, and 
3 consisting of 28 houses, are complete. Phase 4, which includes six houses, is having 
rough inspections on all trades and exterior finishes installed.  Completion of Phase 4 was 
expected in March. Phase 5 has started framing on new foundations. Phase 6 foundations 
are under construction, and 7 is roughly graded. 
Developer: Stanford University
Cost: Not available

Name of Project 1101 West
Address: 1101 West El Camino Real, Mountain View
Project description: Four-story building with 52 for-sale residences including six 
studios, 18 one-bedroom, 17 two-bedroom and 11 three-bedroom units. Sitting on an 
approximately 1-acre site, the infill development includes an elegant lobby, landscaped 
courtyard with barbecues and a fire pit, a bike pavilion with secure bike storage and 
workshop, a pet-friendly area and electrical vehicle charging stations available for every 
homeowner. 
Developer: Regis Homes Bay Area
Cost: Units are selling for more than $1 million in spring 2018.

—Elizabeth Lorenz

Molly Current

• Interactive maps
• Homes for sale
• Open house dates and times
• Virtual tours and photos
• Prior sales info
• Neighborhood guides
• Area real estate links 
• and so much more.

Our comprehensive online guide 
to the Midpeninsula real estate 
market has all the resources 
a home buyer, agent or local 
resident could ever want and it’s 
all in one easy-to-use, local site!

Explore area real estate through your favorite local website:
TheAlmanacOnline.com 

MountainViewOnline.com 
PaloAltoOnline.com 

And click on “real estate” in the navigation bar.

Agents: 
You’ll want to explore our unique online advertising opportunities.  

PaloAltoOnline.com TheAlmanacOnline.com MountainViewOnline.com

Are you staying current with the  
changing real estate market conditions?

 
destination that lets you  
fully explore: 
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Welcome to the Midpeninsula.
Now stay connected.

Palo Alto Weekly, Palo Alto Online and The Almanac  
are the most valued and trusted source  

of local news in the area.
Let our award-winning team of journalists keep you connected  

to life on the Midpeninsula with breaking news,  
arts & entertainment, sports and Town Square

PaloAltoOnline.com AlmanacNews.com
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590 MILITARY WAY, PALO ALTO
5BR/3.5BA | 3,594 sf | 8,873 sf Lot

Sold for $3,600,000

12321 GIGLI COURT, LOS ALTOS HILLS
5BR/4BA | 4,061 sf | 44,297 sf Lot

Sold for $4,500,000

203 HAIGHT STREET, MENLO PARK
2BR/1BA | 890 sf | 7,550 sf Lot

Sold for $1,805,000

115 GLORIA CIRCLE, MENLO PARK
6 BR/3BA | 4,180 sf | 10,332 sf lot

Sold for $4,525,000
Represented Buyer

1430 BEAR GULCH ROAD, WOODSIDE
4BR/4|2BA | 4,200 sf | 5.1 acre Lot

Sold for $2,900,000

324 ARDEN ROAD, MENLO PARK
3BR/2BA | 2,254 sf 

491 sf Pool House | 10,600 sf Lot
Sold for $4,000,000

GoldenGateSIR.com  ·  Each Office is Independently Owned and Operated.

Omar Kinaan, REALTOR®

650.776.2828
omar@kinaan.com
License No. 01723115

For more info, visit KINAAN.COM

United Extraordinary People in Extraordinary Mid-Peninsula and Silicon Valley Properties.

13830 PAGE MILL ROAD, LOS ALTOS HILLS
Incredible 5 Acre Estate with Endless Possibilities  |  Listed for $16,000,000

Co-Listed with Gary Campi and Gloria Young

JUST LISTED
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147 Stockbridge Avenue, Atherton
New construction; 6 bedrooms, 6 full  

and 2 half-baths; approx. 13,064 sq. ft.;  
guest house, pool, and spa; approx. 1.1 acres

OFFERED AT $15,500,000

680 Cotton Street, Menlo Park
On one of the most sought-after streets in 

central Menlo Park; rare almost half-acre lot;  
4 bedrooms, 3 full and 2 half-baths 

OFFERED AT $7,500,000

369 Fletcher Drive, Atherton
New contemporary estate; 7 bedroom suites,  

3 half-baths, approx. 11,800 sq. ft.; library, 
theatre, approx. 1.06 acres

OFFERED AT $17,488,000

485 Eleanor Drive, Woodside
Modern farmhouse; 4 bedrooms, 3.5 baths;  
solar-powered electricity; pool house, pool,  

spa; approx. .8 acres

OFFERED AT $5,195,000

1715 Bay Laurel Drive, Menlo Park
Premier street; 4 bedrooms, 2 offices,  

and 4.5 baths; theatre/recreation room;  
fitness studio; gorgeous grounds

OFFERED AT $6,195,000

3432 Greer Road, Palo Alto
Modern chic Eichler designed for the 

quintessential indoor/outdoor California 
lifestyle; 3 bedrooms, office, and 2 baths

OFFERED AT $2,298,000

22 Rittenhouse Avenue, Atherton
Extensively remodeled, 3 bedrooms, 2.5 baths; 
pool, dining cabaña, 1-bedroom guest house; 

approx. one-third acre

OFFERED AT $3,288,000

1080 Lemon Street, Menlo Park
Sophisticated remodel; 2 bedrooms, office,  

2.5 baths; approx. 2.276 sq. ft.;  
over one-quarter acre

OFFERED AT $2,950,000

156 Loucks Avenue, Los Altos
Desirable North Los Altos, expanded and 

remodeled; 4 bedrooms, 3 baths; flexible-use 
acessory unit; Los Altos schools

OFFERED AT $2,998,000


