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Fretting About Buying 
or Selling Real Estate?

Take a hint from a few of our clients this year:
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Brigid 
Van Randall

Realtor 
Previews Property Specialist

Coldwell Banker
(650)566-5348 - direct

(408)221-3175 - cell
www.DILTZandVANRANDALL.com

Don Diltz
Real Estate Broker

Stanford, M.B.A.

International President’s Premier

Coldwell Banker

(650)464-5555 - cell

www.DILTZandVANRANDALL.com

Blog: www.MidPenRE.com

Certifi ed Negotiation Specialist Palo Alto University Rotary Master Home 

Mention this ad  – 

and close or refer a transaction that 

closes before December 31, 2010 

and we will contribute 

$1,000 
from our commission to the 

charitable organization of your choice.

Our First Home in Cuesta Park
“Thank you for the hours and hours of searching every 
weekend, for even making it fun for our kids, and for 
being our friend.  You took great care of us and our boys 
and we love our new house.”

Rabbi Mychal Copeland, Hillel at Stanford
 Dr. Kirsti Copeland, Academic Advisor, Stanford

Downsizing from Sunset in Menlo Park to Webster in Palo Alto
“5 Offers in this market!  Sold over our asking price!  
Thanks for your dedicated hand-holding throughout the process.  
I’m recommending you to everyone.  Plus, our whole family 
extends their thanks for your work in the community.”

Mitzi Henderson
 Past National President, PFLAG

After 28 Years on Elsinore in Palo Alto
“In this market, the house sold in fi ve days for an all-cash 
offer well over the asking price.  That almost seems like a 
miracle.” (Class Notes, Stanford GSB Magazine) 

George Dies
 Meredith Mills

◆

◆

◆

◆

SOLD

SOLD

SOLD

Marketing Specialist Baylands Frontrunners Certifi ed Mediator Founder, 

All California Referrals Network ePower Pro-Certified Faculty, 

Stanford Continuing Studies Program Certifi ed EcoBroker Chair, PMEC 

Seniors Real Estate Specialist U.S. Peace Corps Alum Customer Service 

Certifi ed Maryknoll Missioners Alum Previews Property Specialist U.H. 

College of Tropical Agriculture Alum Fair Housing Certifi ed Stanford 

Graduate School of Business Alum REOMAC Certifi ed Stanford Alumni 

Consulting Team Broker Price Opinion Certified Property Valuator 

U.C. Berkeley Alum Apartment Properties Marketing Certifi ed U.C. San Diego Alum
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*No slogan needed

 650-400-1001

950 University Ave., Palo Alto
Available

66 Acacia Dr., Atherton
Available

Miles McCormick
N u m b e r  O n e  Te a m  o u t  o f  7 3 , 0 0 0  K e l l e r  Wi l l i a m s  a g e n t s

 - S e l e c t  2 0 0 9  Tra n s a c t i o n s -

H o m e s O f Th e Pe n i n s u l a . co m
 - Ave ra g i n g  ove r  9 , 0 0 0  v i s i t s  p e r  m o n t h -

1030 Hamilton Ave., Palo Alto
Available

319 Concord Dr., Menlo Park
Available

SOLD PRIVATELY OFF MLS - 
Seller Representation

925 Forest Ave., Palo Alto
SOLD - Buyer Representation

480 Panchita Way, Los Altos
SOLD - Seller Representation

561 Center Dr., Palo Alto
SOLD - Buyer Representation

195 Heather Lane, Palo Alto
SOLD - Buyer & Seller Representation

832 Waverley St., Palo Alto
SOLD - Buyer Representation

2021 Webster St., Palo Alto
SOLD - Seller Representation

76 McCormick Lane, Atherton
SOLD - Buyer Representation

The Wall Street Journal ‘s 
2008 Real Estate Top 100

Old Palo Alto 
Trophy Estate

25538 Adobe Lane, Los Altos Hills
SOLD - Buyer Representation

Fall Real Estate Special Section I  Page 3



FALL REAL ESTATE 2009

apr.com  |   PALO ALTO  578 University Avenue  650.323.1111

107 O'Connor St, Menlo Park

211 Byron St, Palo Alto

Beautifully and extensively 
remodeled and upgraded in 
2001, this comfortable two 

story family home in The Willows 
is a unique combination of style 
and substance. Features include 
energy saving amenities and 
systems including solar electric, 
tankless water heater and dual 
paned windows. Large patio and 
lap pool.

Offered at $1,195,000

650.465.1651 | mhall@apr.com 
www.Michael HallHomes.com

“ I have bought and sold four times with Michael, and 
wouldn’t think of using anyone else. Michael is professional, 
patient, thorough, and goes the extra mile for his clients. He 
also has a wonderful network of service providers to help 
with the myriad things you need when buying or selling a 
home. I highly recommend him.”       – C.R.

Michael Hall

SOLD!

Sink or swim?
Downturn in home sales make buyers look 
longer before they leap I Page 6

Fall 2009 snapshot  
of the market
What do you get for close to the median 
price? I Page 13

Homebuyers, investors seek 
East Palo Alto properties
Low prices driving interest to own, rent out 
single-family homes I Page 22

Where man’s best friend  
is still welcome
Retirement communities involve seniors — 
and their pets
Page 26

After self-fulfilling 
prophecies become fact
Local real estate market is poised for strong 
recovery I Page 28

Fall Real Estate 2009
A publication of The Almanac and Palo Alto Weekly

Editor: Carol Blitzer
Designer: Diane Haas
On the cover: This 5-bedroom, 3.5-bath home 
at 1119 Hopkins Ave., Palo Alto, is Victorian on 
the outside, but contemporary on the inside. 
Asking price is $3.48 million. Photo by Don 
Feria.

Cyberstaging boosts the real 
estate market
How to catch the eyes of home buyers
Page 33

New option for senior housing
Moldaw Family Residences offer home + community
Page 41

Aiming beyond gold — to platinum
Balancing aesthetics with healthy choices while 
earning points for going green I Page 46

RentWatch
Do housing laws apply for random rentals? I Page 48
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Barry Lane Atherton Woodside Burlingame

Menlo Park Redwood City Portola Valley

Woodside Woodside Portola Valley

Woodside Woodside

Santa Clara Palo Alto Menlo Park

Menlo Park Atherton Menlo Park -

Redwood City Redwood City Woodside 

Foster City Atherton Palo Alto 

Los Altos Palo Alto Menlo Park

Menlo Park Woodside San Carlos -

Portola Valley Menlo Park Los 

Altos Saratoga Saratoga San Carlos -

 Santa Clara Sunnyvale Menlo Park -

Ladera Menlo Park Menlo Park Los 

Altos Santa Clara Menlo Park Menlo 

Park Menlo Park Menlo Park  Barry Lane Atherton 

Woodside Burlingame Menlo Park

Redwood City Portola Valley Woodside

Woodside Portola Valley

Woodside Woodside Santa Clara

Palo Alto Menlo Park Menlo Park

Atherton Menlo Park Redwood City

Redwood City Woodside Foster 

City Atherton Palo Alto Los Altos 

 Palo Alto Menlo Park Menlo Park 

Woodside San Carlos Portola 

Valley Menlo Park Los Altos Sara-

toga Saratoga San Carlos  Santa Clara

YOUR ADVOCATE IN EVERY REAL ESTATE TRANSACTIONYOUR ADVOCATE IN EVERY REAL ESTATE TRANSACTION

SEAN  FOLEY 
Homes, Estates and Investment Properties

Specializing in Woodside, Portola Valley, Menlo Park, Atherton, Redwood City and Palo Alto

DIRECT: 650.329.6631 CELL: 650.207.6005
Sean@SeanFoley.com

SEAN  FOLEY 
Homes, Estates and Investment Properties

Specializing in Woodside, Portola Valley, Menlo Park, Atherton, Redwood City and Palo Alto

DIRECT: 650.329.6631 CELL: 650.207.6005
Sean@SeanFoley.com
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DOWNTURN IN HOME SALES MAKE BUYERS  
LOOK LONGER BEFORE THEY LEAP

by Carol Blitzer

rospective homebuyers are starting to dip their 
toes in murky real estate waters, but few ap-
pear to be willing to take the leap into the pool 

— yet.
Since the stock market melt-down of nearly a year 

ago, local real estate has been struggling to stay afloat, 
with slowed-down sales, even with lower prices. 

Median prices for the first six months of the year 
have sunk. Palo Alto and Portola Valley have fallen 
11 percent over two years, while nearby Menlo Park 
and Mountain View have dipped 19 and 18 percent 
respectively.

The only exceptions are Los Altos Hills, which rose 
9 percent, and East Palo Alto, which fell precipitously 
by 62 percent (See chart).

Contributing to buyer wariness is uncertainty about 
qualifying for loans and a reluctance by sellers to rec-
ognize a downward-changing market. While Realtors 
expect higher-end properties to take longer to sell, even 
entry-level homes aren’t flying off the shelves.

What might have been enticing in the more competi-
tive market just a couple of years ago, sits. And sits. 
And sits.

David Kucera of Santa Clara Properties is handling 
an entry-level Palo Alto listing: a 987-square-foot, two-
bedroom, one-bath home on Embarcadero listed for 
$749,000.

After three months, the price has been lowered 
twice. “We’ve held open houses about 80 percent of the 
weekends. Traffic was a little slow in June-July. Buyers 
are interested, but there are no offers,” he said.

Some of the lower-end properties are just odd ducks: 
That home on Embarcadero lies rather close to the 
Highway 101 onramp. Another on Park Boulevard 
backs onto the railroad tracks. In mid-September there 
were no offers, but plenty of expressed interest for the 
two-bedroom, two-bath home.

“The price ($797,000) is very attractive to people 
who want to get into Palo Alto. ... The house is small, 
but the lot is pretty good size,” Cindy Hung of Intero 
Real Estate Services, Cupertino, said.

In Mountain View, the least expensive house on the 
market in early September was a two-bedroom, one-
and-a-half-bath home on Jackson Street. At $389,000, 
Realtor Diane Schmitz from the Sereno Group, Los 
Altos, described it as a “teardown, really land-value 
only. The house is uninhabitable.”

In this case there’s a second lot behind, also suitable 
for building, she said, but more people want the front 
parcel. “They thought they could live in it. ... It’s a 
great property for somebody who wants to build — 
faces Jackson Park, two blocks from downtown, near 
Caltrain, light rail.”

Sharon Lambert of Campi Properties, Los Altos, has 
been hoping to close an entry-level sale in Mountain 
View for months. First listed at $575,000, the price 
was lowered to $450,000 and was offered as a short 
sale, where the bank must agree to accept less than the 
amount of the mortgage. Two offers were sent on to 
Bank of America. 

“It’s been sitting at the bank for approval for about 
100 days,” Lambert said; it was due to go to a negotia-
tor on Sept. 11. A few days before that, the bank called 
to say paperwork was missing, so she re-submitted it. 
Then the bank decided to send out another appraiser.

“I call every week. It’s nuts, it’s crazy. ... If we don’t 
get approval, I’m done with the property,” she said, 
adding that most agents won’t work on short sales. 

Schmitz eagerly anticipates the usual surge in in-
ventory after Labor Day. “Buyers are a little bit more 

Veronica W
eber

Veronica W
eber

(continued onpage 10)

In Menlo Park, this house at 4 Robert S Drive, offered at $6 million in September, was top of the market.

At the low end of the market, this home at 1382 Hollyburne Ave. in Menlo Park was offered at $250,000 in September. 
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25 sharon court, menlo park
O F F E R E D  AT :  $ 1 , 298 ,000

SHARON HEIGHTS

62 De Bell Drive, aTHERTON 
O F F E R E D  AT :  $3 , 19 8 ,000

L I N D E N W O O D

23 biltmore, menlo park
 O F F E R E D  AT :  $ 1 ,468 ,000

AVAILABLE

SHARON HEIGHTS

©2007 Coldwell Banker Real Estate LLC. Coldwell Banker® is a registered trademark licensed to Coldwell Banker Real Estate LLC. An Equal Opportunity Company.  Equal Housing Opportunity. Owned and Operated by NRT LLC.

Nathalie de Saint Andrieu

Properties Recently Listed and Sold by
Nathalie de Saint Andrieu

(650) 804-9696
Nathalie.SA@camoves.com

Top 1% 
Coldwell Banker
 Internaionally

W W W . N A T H A L I E S A . C O M

1371 orange ave., menlo park
O F F E R E D  AT :  $ 1 , 798 ,000 

OPEN SUNDAY

WEST MENLO

L I N D E N W O O D

140 hanna. menlo park 
O F F E R E D  AT :  $2 ,470 ,000

V I N TA G E  O A K S

SOLD IN 2 WEEKS

MULTIPLE OFFERS

Menlo park
O F F E R E D  AT :  $3 , 198 ,000

A L L I E D  A R T S

COMING SOON

SOLD

MULTIPLE OFFERS

SOLD

Fall Real Estate Special Section I  Page 7
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CELESTE’S PR IME PROPERTIES

Celeste Henzel
Previews Property Specialist     n     International President’s Premier

Top 1% Internationally

650.529.8568     n     chenzel@camoves.com
www.chenzel.com

199 BROOKSIDE DRIVE 
PORTOLA VALLEY

3 or 4 bedrooms + apartment

Traditional design on gorgeous lot

Just reduced to $1,649,000

10 BUCK MEADOW 
PORTOLA VALLEY

4 years old with 5 bedrooms, 5.5 baths

Approx. 2.19 acres with pool and spa 

Offered at $4,495,000
Co-listed with Diane Rothe

210 WAYSIDE ROAD 
PORTOLA VALLEY

Fabulous quality on lower Wayside
4 bedrooms and 3.5 baths + office

Approx. 1 acre with deck and patios

Offered at $1,997,000

for Sale

830 LOS TRANCOS ROAD 
PORTOLA VALLEY

Within Palo Alto city limits
Approx 9.4 acres with pool and spa

Fabulous views

Offered at $5,695,000

5500 ALPINE ROAD 
PORTOLA VALLEY

3 bedrooms and 3 baths + office + 
art studio + room for horses

Approx. 4.9 creekside acres with pool

Offered at $2,750,000

PORTOLA VALLEY SALES 
IN 2009 BY CELESTE

345 Golden Oak Drive  . . . . . .SOLD . . . . Represented Seller
55 Golden Oak Drive  . . . . . . .SOLD . . . . Represented Seller
60 Hayfi elds Road . . . . . . . . . .SOLD . . . . Represented Seller
14 Franciscan Ridge . . . . . . . . .SOLD . . . . Represented Seller
45 Alhambra Court . . . . . . . . .SOLD . . . . Represented Seller
921 La Mesa Drive . . . . . . . . . .SOLD . . . . Represented Seller
50 Joaquin Road  . . . . . . . . . . .SOLD . . . . Represented Seller
1168 Los Trancos Road . . . . . .SOLD . . . . Represented Seller
1195 Los Trancos Road . . . . . .SOLD . . . . Represented Seller
5 Quail  . . . . . . . . . . . . . . . . . .SOLD . . . . Represented Buyer

8 BUCK MEADOW
PORTOLA VALLEY

7-year-old custom home with approx. 
5,991 sq. ft. plus renovated historic barn

Offered at $4,895,000
Co-listed with Diane Rothe

PENDING SALE

REDUCED PRICE

City

% 
change 
in two 
years

% 
change
in two 
years

Atherton $2,400,000 $4,150,000 $3,400,000 -29% 24 35 45 -47%

Woodside $1,502,500 $3,245,000 $2,060,000 -27% 18 30 44 -59%

Los Altos Hills $2,852,500 $2,675,000 $2,607,500 9% 23 37 64 -64%

Portola Valley $1,697,500 $2,190,000 $1,910,000 -11% 21 33 41 -49%

Los Altos $1,470,000 $1,785,000 $1,710,000 -14% 102 144 183 -44%

Palo Alto $1,355,000 $1,575,000 $1,520,000 -11% 164 189 261 -37%

Menlo Park $1,049,000 $1,543,000 $1,295,000 -19% 152 164 233 -35%

Mountain View $872,500 $1,008,000 $1,060,000 -18% 96 115 119 -19%

Redwood City $648,000 $885,000 $875,000 -26% 192 233 279 -31%

East Palo Alto $242,000 $350,000 $641,500 -62% 117 43 54 116%

*Information provided by the Silicon Valley Association of REALTORS® from MLSListings Inc.

Single-family home

Median Price January -June # Sales January-June

2009 2008 2009 2008 20072007
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MENLO PARK
REPRESENTED THE SELLER - MULTIPLE OFFERS

MENLO PARK
 REPRESENTED THE SELLER

ATHERTON
REPRESENTED THE BUYER

REDWOOD SHORES
REPRESENTED THE SELLER - MULTIPLE OFFERS

PALO ALTO
 REPRESENTED THE SELLER

MOUNTAIN VIEW
 REPRESENTED THE BUYER

FOSTER CITY
REPRESENTED THE SELLER - MULTIPLE OFFERS

MENLO PARK
REPRESENTED THE SELLER - MULTIPLE OFFERS

MENLO PARK
REPRESENTED THE SELLER - MULTIPLE OFFERS

REDWOOD CITY
REPRESENTED THE SELLER - MULTIPLE OFFERS

LOS ALTOS
REPRESENTED THE SELLER - MULTIPLE OFFERS

PALO ALTO
REPRESENTED THE BUYER - MULTIPLE OFFERS

MOUNTAIN VIEW
REPRESENTED THE BUYER - MULTIPLE OFFERS

Sold

Sold

Sold

Sold

Sold

Sold

Sold

Sold

Sold

Sold

Sold

Sold Sold

Elaine Berlin White 
Real Estate Broker 
Attorney at Law 
650.566.5323
ewhite@cbnorcal.com
www.ProRealEstateTeam.com

Elaine — 
Thank you for the professional treatment and approach 
to your responsibilities. Your judgment, attention to details 
and high standards were a signifi cant contributor to the 
success of this transaction.  Seller —
   Simon Bloch

{ }

A  S A M P L E  O F  E L A I N E ’ S  2 0 0 9  AC T I V I T Y

MARKETS CHANGE... 
 INTEREST RATES CHANGE... 
  RELATIONSHIPS CHANGE... 
   JOBS CHANGE... 

But one thing never changes ... MY COMMITMENT 
to make every home sale or purchase a smooth and seamless experience. 
I take care of the dozens of details that require thoughtful organization, 

smart negotiation and painstaking attention. 

MENLO PARK
REPRESENTS THE SELLER

FALL REAL ESTATE 2009

S
haw

n Fender
S

haw
n Fender

M
ichelle Le

Veronica W
eber

At the high end of Palo Alto’s market is 2281 Byron St., which was offered at $6 million in 
early September.

Entry level in Palo Alto was represented by this 1947 home at 1110 Embarcadero Road,  
offered at $749,000 in early September.

In Mountain View, 970 Gest Drive is at the high end of the market, offered for $1.8 million  
in September.

This home at 831 Jackson St., offered at $389,000 in September, represents entry level in 
Mountain View.

Fall Real Estate Special Section I  Page 9
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Exclusive Broker

RICH ROLLINS  rollinsmp@sbcglobal.net

Stanford Professionals in Real Estate (SPIRE)

(650) 327-0375
Stanford ’74

ROLLINS REALTY & MANAGEMENT, Est. 1955

Spectacular knoll top redwood & glass contemporary!

A true work of art nestled among mature oaks and lush gardens.  With breathtaking 

 nity pool. 

New
 on 

th
e m

ar
ket!

455 Golden Oak Drive Portola Valley   Downtown North Palo Alto

Palo Alto

skylight and wondrous views.

 oor to ceiling 
windows capturing panoramic valley views.

capturing tree shaded garden and valley vistas.  
 ow with 

vaulted redwood ceilings and wine storage.

 ce.

A rare offering.
$3,795,000

www.455GoldenOakDrive.com

Exc

RIC
650
Sta

 oors.

sundeck.

appliances.

and master bedroom.

porch.

$1,695,000

$1,795,000

www.318HawthorneAv.com

www.321BryantCourt.com

New
 on 

th
e m

ar
ket!

hesitant; they’re worried, there’s a 
lot going on in the world right now,” 
she said, adding that she’s been very 
busy this year. 

At the opposite end of the mar-
ket, which traditionally sells at a 
more leisurely pace, house sales are 
happening, but at that slower rate, 
Realtors agree. While prices have 
dropped in Atherton, Woodside and 
Portola Valley, only half the number 
of houses were sold in the first half 

of 2009 (See chart).
Realtor Bonnie Biorn, with Cold-

well Banker, Menlo Park, who is 
handling an Old Palo Alto home 
on Waverley Street, notes, “This 
year has been extremely different. 
The economy creates a lot of uncer-
tainty. When they (homebuyers) are 
uncertain, they tend to hold off and 
wait to see what will happen before 
making a major move.

“We’re really seeing this with a 
lot of the builders’ houses.”

While new construction has sold 
quickly in the past, today those 

homes wait, just as the older homes 
do.

“A lot of it is just confidence. 
We’ll need to see better economic 
news before people are willing to 
step up,” she said.

The four-bedroom, four-plus-bath 
house was originally offered at $6.4 
million. “It’s 99 percent new. They 
kept the architectural detail and fla-
vor,” she said, and marketing began 
before construction was complete.

Still, even with well-attended 
open houses, “no one has stepped 
up to make an offer,” even at the re-

duced price of $5 million.
“I don’t think it’s the price as 

much as finding someone who re-
ally loves it and wants to live in a 
highly desirable neighborhood,” 
Biorn said.

“If it had been on the market be-
fore October (2008), it would have 
sold; people are just not jumping up 
right now,” she added.

Mountain View’s high end is clos-
er to Palo Alto’s median.

A home at 970 Gest Drive was of-
fered for $1.85 million in September. 
After four weeks and open houses 

with lots of traffic, there were no of-
fers, according to Michael Kelley, a 
Realtor with Kinetic Properties, Los 
Altos.

“This home, if it were in a Los 
Altos ZIP code, would already have 
been sold,” he said. While the Gest 
property has attracted lookers, Kel-
ley notes that the price is high and 
the property is big for Mountain 
View. “The home works well, but 
it’s a little out of character for the 
neighborhood,” he added.

Kelley has been seeing challenges 
with the jumbo financing market — 
difficult to obtain, stricter criteria — 
that has “thinned the market. Even 
people capable of making payments 
do not qualify in today’s market, or 
loans that they would qualify for are 
no longer available,” he said.

Sometimes sellers simply miss 
their opportunity by clinging to 
what they thought was a fair price 
— in a changing market.

Soli Saatchi, of Alain Pinel Real-
tors, Los Altos, thought she had sold 
a high-end Mountain View home a 
few months ago, which is listed for 
$1.73 million. “It’s a very different 
house than all the others. It has the 
biggest lot, a gorgeous guest house. 
It’s almost two homes,” she said, 
but an offer fell through at the last 
minute.

Kathy Bridgman, with Alain Pinel 
Realtors, Los Altos, has been work-
ing on selling a high-end Mountain 
View home on Milton Court for 
more than six months. 

Although the sellers got multiple 
offers, “extremely close” to the 

Sink or swim?
(continued from page 6)

Price range   Palo Alto      Menlo Park Mountain View

2009 2008 2009 2008 2009 2008
Below $400,000  0  0 13 12 1  0
$400-$699,000  0  0  9 19 14 4
$700-$999,000 12  8 21 17 28 44
$1M-$1.99M 84 39 49 35 35 25
$2-$2.99M 14 20 20 20  0 1
$3-$3.99M 10  8  5  3  0 1
$4M or more  5  8  1  6  0 1
Total on market: 125 83 118 112 78 76

Source: MLS Listings

Houses on the market in September

Page 10 I Fall Real Estate Special Section
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original asking price of $1.9 mil-
lion, they turned them down, think-
ing multiple offers should translate 
to “over asking.”

“Then the market just dropped. 
No one was looking at houses be-
cause of the lending situation and 
stock market,” Bridgman said.

The house ultimately sold at close 
to the new price — $1.7 million — 
in September.

“They got an all-cash offer and 
they took it, because we don’t know 
how many years it’ll take to get up 
to the original asking price. It was a 
fair offer,” she added. 

Bridgman is optimistic about the 
current market: “Houses are selling 
and prices are fair asking prices; 
we’ve adjusted to the 20 percent 
drop.”

She says buyers still fear that if 
they buy now, they might lose mon-
ey, but “with lack of inventory and 
interest rates down, we’re seeing a 
lot more houses sold, especially in 
good areas with good schools.”

Before, open houses brought look-
ers rather than buyers, but they were 
accumulating knowledge.

“(The market is) getting better: 
That’s the good news. ...It was cra-
zy when it was going up so fast, but 
at least it wasn’t as painful coming 
down.”

Not every property sits.
Lyn Jason Cobb was considering 

offers in early September for a four-
bedroom, $6 million Menlo Park 
property on Roberts S Drive. Built 
in 1948, Cobb said, “It’s original 
owners, in a phenomenal location, 

extremely well-built, a unique prop-
erty in a unique location.”

And Miles McCormick, a Real-
tor with Keller Williams, Palo Alto, 
had a slightly different take on the 
high-end market: Much of it is not 
reflected in Multiple Listings — 
an online listing site maintained 
by REInfolink and updated every 
15 minutes — but is done through 
private sales. He estimates that in 
the over-$5 million range, private 
sales outweigh MLS sales by three 
to one.

“If it is a true trophy house, many 
sellers don’t want to go on the mar-
ket (publicly). Between broker’s 
tour, one open house, you could 

have 800 to 1,000 people coming 
through in a week. They don’t want 
to be exposed to that — and don’t 
need to.”

Instead, these homes are sold 
by Realtors networking with each 
other.

Given the sales not recorded 
publicly, McCormick challenges 
the prices collected by the Silicon 
Valley Association of Realtors (SIL-
VAR). “There’s not enough data to 
show whether prices are going up 
or down, because of private sales,” 
he said.

Instead, he suggests looking at 
what’s happened historically to neg-
atively impact the economy in the 

past. Although the rest of the coun-
try may have been hit hard, during 
the savings and loan crisis in the 
early ‘90s, there was little impact in 
the Palo Alto market.

Likewise when the NASDAQ fell 
apart in 2000, he said. “Many from 
out of the area said Palo Alto would 
drop substantially in price because 
lots of venture capital and tech peo-
ple were owning in town. That never 
happened.

“We’re not completely isolated 
from the rest of the world, but we’re 
relatively well cocooned.”

In addition, he added, “Histori-
cally, we’ve not been a terribly lev-
eraged community. Lots of people 

pay cash” or get smaller loans in 
proportion to the purchase price. 

“Many are not in financial pres-
sure to sell, unlike many other areas 
in the country.”

“This is a very emotional market. 
... People are buying their ‘dream 
home’ — though no one gets it in 
Palo Alto — and have to be very 
emotionally connected to it, feel the 
timing is right for them and their 
family.” 

Associate Editor Carol Blitzer 
can be e-mailed at cblitzer@
paweekly.com.
READ MORE ONLINE
For more Home and Real Estate news, visit 
www.paloaltoonline.com/real_estate.

City
Change 
in two 
years

Change 
in two 
years

Menlo Park $693,000 $990,000 $840,000 -18% 21 41 51 -59%
Los Altos $762,500 $874,500 $860,000 -11% 18 22 21 -14%
Palo Alto $745,000 $869,000 $726,575 3% 41 59 64 -36%
Mountain View $548,500 $609,000 $605,000 -9% 110 145 191 -42%
Redwood City $345,000 $522,652 $599,200 -42% 23 21 34 -32%
East Palo Alto $214,000 $440,000 $458,000 -53% 3 4 12 -75%
Atherton n/a n/a $524,000 n/a 0 0 1 n/a

Condominium Home Sales

*Information provided by the Silicon Valley Association of REALTORS® from MLSListings Inc.

Median price January-June # Homes Sold January-June

2009 20092008 20082007 2007
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306 Walsh Road, Atherton

OPEN SUNDAY

OPEN SAT & SUN

NEW LISTING

OPEN SUNDAY

SOLD

4 bedrooms, 4 baths  Offered at $2,988,000
Gated Atherton estate property. Beautifully remodeled with  
spacious rooms, ideal guest suite, and separate office. Pool and  
expansive grounds. Award-winning Las Lomitas schools.

3 bedrooms, 2.5 baths Offered at $1,475,000
Old World charm meets modern conveniences in these  
3 newhomes in the heart of downtown Menlo Park.   
Superb craftsmanship and high end appointments throughout.

2 Bedrooms/1 Bath  Offered at $849,000
Generously-sized, updated,  10,000+ square foot lot;  
perfect blend of country ambiance with in-town convenience.  
www.1345EdgewoodRoad.com

3 bedrooms,2.5 baths   Offered at $620,000
Light-filled Whisman Station beauty with high ceilings. Family 
room/kitchen, dining room plus private gated garden. Attached 2 car 
garage. Close to parks, pool, downtown MV. Best buy!

6 Bedrooms, 4 Baths Offered at $3,895,000
Unique English Country home surrounded by charming,  
colorful gardens, sprawling lawns and a cobblestone courtyard,  
guarded by a large carriage gate entry for privacy, on .48 acre.

OPEN SAT & SUN

OPEN SAT & SUN

AVAILABLE

SALE PENDING

SOLD

4 Bedrooms, 3 Baths  Offered at $2,198.000
Great home set upon an approx. 23,000+/- sq ft park like ground  
in North Palo Alto. Approx. 3378+/- sq ft living.  
Enjoy indoor & outdoor living to its best.

4 bedrooms, 3.5 baths Offered at $1,195,000
Brand new home in Linfield Oaks has an open floor plan and
beautiful finishes throughout and is located in a charming new com-
munity. Walk to downtown Menlo Park and Palo Alto.

2 bedrooms, 2 baths Offered at  $689,000
Urban living at its best! Just a block from University Ave.  
with all the shops, restaurants, and entertainment. Great for down-
size, 1st. time buyers, or you! Excellent PA Schools.

4 bedrooms, 3.5 baths Offered at  $1,699,000
Charming 8 year-new Tudor style home in desirable North Los Altos.  
Approx. 2,822 sf of living space (per county assessor).  
Walk to the outstanding Los Altos schools.

Originally 3 Bed/3Baths Offered at $1,325,000
Fabulous views of the Western Mountains and sprawling lawns.  
Unique “Stand alone Condo”. One level. Sep Dining Room.  
Lge Family Kitchen. Spacious Living Room with fireplace.

1001, 1009, 1017 Santa Cruz Ave. Menlo Park

1345 Edgewood Road, Redwood City

145 Irene Court, Mountain View

1275 Santa Cruz Avenue, Menlo Park

1565 Edgewood Drive, Palo Alto

234 Morgan Lane, Menlo Park

635 Lytton Avenue, Palo Alto

850 Carmel Avenue, Los Altos

1025 Lassen Drive, Menlo Park

Elyse Barca
650.743.0734

Elyse@ElyseBarca.com
dre# 01006027

Lila Bina/Nella Hattori
650.454.8533
650.454.8590

lbina@kwrpa.com
nhattori@kwrpa.com

dre# 00883992 / 01273624

Annette And Valerie 
650-454-8550 

http://www.AnnetteAndValerie.com/
dre# 01223247

Annette And Valerie 
650-454-8550 

http://www.AnnetteAndValerie.com/
dre# 01223247

Wende Schoof
650-504-0219

homes@wendeschoof.com
dre# 01198641

Marge Draper
650-465-5680 

mdraper@kwrpa.com
www.MargeDraper.com

dre# 01202747

Elyse Barca
650.743.0734

Elyse@ElyseBarca.com
dre# 01006027

Stephanie Savides
650-464-3581

Stephanie.Savides@gmail.com
www.StephanieSavides.com

Jeanne Kirkland
650-207-2506

ieannekirkland@hotmail.com
dre#  00329348

Jeanne Kirkland
650-207-2506

ieannekirkland@hotmail.com
dre# 00329348

505 Hamilton Avenue, Suite 100
Palo Alto, CA 94301

707 Menlo Avenue, Suite 100
Menlo PArk, CA 94025
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221 Laurel Street, MENLO PARK

REPRESENTED BUYERS

REPRESENTED SELLERS

SOLD

OPEN SUNDAY

OPEN SATURDAY & SUNDAY

Listed for $1,299,950 Sold for $1,165,000
Charming Linfield Oaks home on large lot.  
Walking distance to Burgess Park, downtown, and Caltrain. 

Offered for $1,137,000  Sold for $1,110,000                      
45 DOM!  Stunning 4bd/2bath. Extensive remodel ’07.  
Master Suite/Bath/50 year roof addition in ’08.  
View at www.1033 Oakland.com

4 bedroom, 2 baths  SOLD AT $1,100,000
Beautifully remodeled Eichler in San Mateo Highlands.   
Open floor plan, granite kitchen, great room, lush gardens

3 bedroom, 2 baths Offered at  $799,000
Serene country home, new windows. Outstanding Los Altos schools.

3 bedroom, 2.5 baths Offered at  $495,000
Spacious end-unit townhome with outstanding  
floor plan. 2 master suites.

1033 Oakland Avenue, MENLO PARK

2052 New Brunswick Drive, San Mateo

300 Monroe Drive, Mountain View

3270 St Ignatius Place,  Santa Clara

Karen Thut (Meg)
650-954-8642

KThut@kwmenlo.com
www.karenthut.com

dre# 01339212

Karen Thut (Meg)
650-954-8642

KThut@kwmenlo.com
www.karenthut.com

dre# 01339212

Kathy Krize
650-814-1434

homes@kathykrize.com
www.KathyKrize.com

dre# 01298176

Juliana Lee
650-857-1000

www.JulianaLee.com
dre# 00851314

Juliana Lee
650-857-1000

www.JulianaLee.com
dre# 00851314

505 Hamilton Avenue 
Suite 100

Palo Alto, CA 94301

707 Menlo Avenue 
Suite 100

Menlo PArk, CA 94025

FALL REAL ESTATE 2009

by Carol Blitzer
Here’s a quick view of samples of the market in early September. Each home was offered at 

close to the median price for that community.

WHAT YOU CAN GET FOR CLOSE TO THE MEDIAN PRICE  
IN LOCAL CITIES

PALO ALTO
Address: 116 Santa Rita Ave.
List price: $1,350,000
Bedrooms: 3
Bathrooms: 2
Interior: 1,610 sq. ft.
Lot size: 5,625 sq. ft. 
Date built: 1921
The words “affordable” and “Old Palo Alto” are seldom spoken in the same sentence, but this 

updated and expanded bungalow offers both. Amenities include a formal dining room, partial 
basement and an office — and easy access to Caltrain, shopping and parks.

LOS ALTOS 
Address: 1482 Ravenswood Drive
List price: $1,499,000
Bedrooms: 4
Bathrooms: 2
Interior: 1,899 sq. ft.
Lot size: 0.28 acre 
Date built: 1956
Amenities rule in this South Los Altos rancher, from the surround-sound speakers to the 

modern European lighting. From the master bedroom, one can walk out to the professionally 
landscaped yard, which features an organic fruit and vegetable garden with raised beds, drip 
irrigation and low-voltage lighting.

Ve
ro

ni
ca

 W
eb

er
S

ha
w

n 
Fe

nd
er

Fall Real Estate Special Section I  Page 13



FALL REAL ESTATE 2009

Mary Jo  McCarthy
Offi ce: 650-319.1275 
Cell: 650.400.6364
MMCC ARTHY @ C ASHIN.COM
M ARYJOMCC ARTHY.COM

*Information provided and square footage has not been verifi ed by agent or 

Cashin Company. If square footage is important to buyer, buyer should verify.

Offered for $1,695,000
Virtual tour is available at www.44Holbrook.com

(per MetroScan)

(Buyer to verify) 

44 Holbrook Lane, Atherton

Open Sunday 1:30pm-4:30pm

CAPTIVATING ATHERTON CRAFTSMAN STYLE HOME

OUR NEIGHBORHOODS
is coming!

For many reasons, the Midpeninsula area 
has been the most sought-after address to 
call home. Communities like Palo Alto, Menlo 
Park, Atherton, Portola Valley, Woodside, 
Los Altos and Mountain View have lead the 
increase in this desirability by maintain-
ing some of the best school districts in the 
nation, superior community services and 
infrastructure, and located in the center of 
innovation that feeds the world.

The Almanac, the Palo Alto Weekly and the 
Mountain View Voice each publish a book 
showcasing the many neighborhoods unique 
to their own communities. Each neighborhood 
is featured in an article 
capturing its particular qualities and resources, a map of the neighborhood, schools and parks and much 
more. We can confi dently say there is nothing quite like it in terms of the valuable and useful content Our 
Neighborhoods publications offer. Due to the unparalleled content, it also enjoys a long shelf life.

Call Kathryn, Neal or Rosemary to book your ad today
(650) 326-8210

Coming to homes Dec. 30 and 31, 2009

450 Cambridge Avenue  |  Palo Alto  |  650.326.8210

TheAlmanac.com MountainViewOnline.com PaloAltoOnline.com

FACTS
CHILD CARE & PRESCHOOLS: The Playschool, Holbrook-Palmer Park, 150 Watkins Ave., Atherton

FIRE STATION: 300 Middlefield Road, Menlo Park
NEIGHBORHOOD ASSOCIATION: Lindenwood Homes Association, Philip Lively, president, 650-328-7660

PARK: Holbrook-Palmer Park, 150 Watkins Ave., Atherton
PUBLIC SCHOOLS: Menlo 

Park City Elementary School District — Laurel School, 95 Edge Road, Atherton; Encinal School, 195 Encinal Ave., Menlo Park; Hillview Middle School, 1100 Elder Ave., Menlo Park 
Sequoia Union High School District — Menlo Atherton High School, 555 Middlefield Road, Atherton

SHOPPING: 
Downtown 
Menlo Park
MEDIAN 2008 HOME PRICE: $3,605,000 ($2,450,000-

FACTS
FIRE STATION: 3322 Alameda de las Pulgas, Menlo Park
PUBLIC SCHOOLS: 
Las Lomitas School District — Las Lomitas School, 
299 Alameda 
de las Pulgas, Atherton; La Entrada School, 2200 Sharon 

Road, Menlo Park 
Sequoia Union High 
School District — Woodside High School, 
199 Churchill Ave., Woodside
SHOPPING: Woodside Road, Woodside
MEDIAN 2008 HOME PRICE: $5,325,000 ($4,250,000-$6,400,000)

When the “Silver King of the Comstock Lode,” James C. Flood, used part of his reported $18-million fortune to purchase 600 acres off Middlefield Road, he built Linden Towers, a 44-room, three story home. He adorned his 1878 estate house with towers, gables and cupolas and furnished with exotic treasures from around the world. Fittingly, all the plumbing fixtures were sterling silver.
Between 1937 and 1955, the area now known as Lindenwood was developed after the death of Flood’s son. But Flood’s presence still presides over the neighborhood.

Many of the artifacts from the estate, which was torn down in 1934 — fountains, statues, street lights — still exist, in some cases, on private properties. “The town has an ordinance requiring owners to obtain a conditional use permit if they want to take action on any item listed in the town register,” says Philip Lively, a board member of the Lindenwood Homes Association.

Lindenwood has retained its private estate atmosphere because it is totally enclosed. There are two gates on Middlefield Road and one on Frederick Avenue. Lindenwood’s lanes, avenues and roads twist and meander. James Avenue, the “Main Street,” is one of its few straight streets.
“It’s like living in an arboretum,” Irene DeVivo says. She and her husband Douglas built their home 19 years ago and raised their children there. “It’s very safe because anyone coming in to do harm would probably get lost,” she says, referring to the maze-like configuration.

“I know at least five people who grew up here and want to raise their kids here,” she adds. 
One such person is Carol Collins, who moved back to Lindenwood with her husband Evan 13 years ago. Now her modern, light-filled home is filled with the energy of three daugters.

— Susan Golovin

Lulu Frye loves her Sutherland Drive property. “It reminds me of home in Tennessee,” she says, in describing the view of the hills. “You can see the weather and the fog coming over.”The west side of Alameda de las Pulgas, between Walsh Road and Stockbridge Avenue, has a more natural and less manicured feel than the rest of the city. Deer are a common sight as you wend your way into the oak-studded hills. In the upper areas you can even hear coyotes, mountain lions and owls at night. However, many of the large properties are gated and qualify as “estates.” 
In the 14 years the Fryes have lived in the neighborhood they have seen major changes. “There have been at least seven big construction projects on our cul-de-sac,” she says, “and about a third of the homes have been replaced.” 

“The houses being built are more thoughtful, not just mega-boxes, but homes with character and personality,” Atherton Avenue resident Bren Leisure says. “They’re kind of refreshing in their diversity.”

“There are a lot of natural underground springs and ponds in the area,” she says. Her family discovered water on their property when they remodeled — such a common experience in the community that Atherton now has rules that make owners responsible for containing run-off.
Although there are no general get-togethers and block parties, Ms. Frye describes the tenor of her neighborhood as “very cordial and kind.” 

Any downside to living in the hills? 
“It’s hard to go out for a bike ride,” Ms. Frye says. “And for some reason the electricity almost always goes out when there’s a storm.” Also, Ms. Leisure points out that you have to be careful of people driving too fast on blind curves. However, both would agree that these are small prices to pay for living in such a beautiful environment.

—Susan Golovin

Veronica Weber

LINDENWOOD DOWNTOWN
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CHARLESTON MEADOWS
CRESCENT PARK

EVERGREEN PARK OLD PALO ALTO

OUR NEIGHBORHOODS

PROFILES, MAPS AND VITAL  FACTS  OF  FEATURED NEIGHBORHOODS IN  THE  COMMUNITY

Pa loA l toOn l ine .com

P A L O  A L T O

MOUNTAIN VIEW 
Address: 300 Monroe Drive
List price: $875,000
Bedrooms: 3
Bathrooms: 2
Interior: 1,071 sq. ft.
Lot size: 5,330 sq. ft. 
Date built: 1948
Just a block from Monroe Park, kids attend Los Altos schools from this neighborhood tucked 

between Palo Alto and Los Altos. Behind the picket fence is a large, newly sodded front yard, 
with a backyard roomy enough for barbecuing. Home amenities include hardwood floors, large, 
double-paned windows and a living-room fireplace.

MENLO PARK 
Address: 3118 Alameda de las Pulgas
List price: $1,029,000
Bedrooms: 3
Bathrooms: 1.5
Interior: 1,346 sq. ft.
Lot size: 5,472 sq. ft. 
Date built: 1955
Within walking distance of Las Lomitas schools, this one-story ranch-style home sports an 

updated kitchen, new landscaping, refinished hardwood floors, dual-pane picture windows and 
skylights. The two-car garage contains a half bath. Thinking of adding on? Plans are available 
for a master-bathroom addition.
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T A K E  A  C L O S E R  L O O K . . .

19 BELLEAU AVENUE
www.19Bel leau.com

$2,295,000

AT H E R T O N

AT H E R T O N

306 WALSH ROAD
www.306WalshRoad.com

$2,988,000

M O U N TA I N  V I E W

145 IRENE COURT
www.145IreneCourt .com

$620,000
ELYSE
B A R C A

TOP 1% OF OVER 75,000
KELLER WILLIAMS AGENTS

650.743.0734
Elyse@ElyseBarca.com

www.ElyseBarca.com
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#14 Biltmore Lane

JENNIFER POLLOCK
650.867.0609

jpollock@cbnorcal.com
&

DEANNA POLLOCK TARR
650.752.0833

dtarr@cbnorcal.com
 

Call us: We’ll help get you  
where you want to go...

"LOCAL GIRLS MAKE GOOD"

48 years combined local  
real estate experience

101! years combined local residence

Page 18 I Fall Real Estate Special Section
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apr.com     |       MENLO PARK      |      1550 El Camino Real     |      650.462.1111

3 7 9  S TO C K B R I D G E  AV E N U E , AT H E RTO N

PAT BRISCOE
Cell  650.303.8173
Direct 650.543.1171
pbriscoe@apr.com
DRE# 00426169

RANDY EYLER
Cell  650.740.9747
Direct 650.543.1196
reyler@apr.com
www.randyeyler.com
DRE# 00869614

Alain Pinel does not guarantee or warrant the accuracy of lot size, square 
footage, or other information concerning the features or the condition of the 
property provided by the seller or obtained from public records or other sources, 
and the Buyer is advised to independently verify the accuracy of that information 
through personal inspection and appropriate professionals. Some items of 
personal property attached to the walls, shown in photos, or represented in text 
are not included in the sale of the property. 

Information deemed reliable, but not guaranteed.

&EYLER  BRISCOE
EDUCATED

Stanford University, MBA

EXPERIENCED

Real estate agent since 1984

PROVEN TRACK RECORD 

Top producing Alain Pinel agent specializing 
in fine homes on the mid-Peninsula

www.379Stockbridge.com      Offered at $4,850,000      

EAST PALO ALTO 
Address: 1584 Ursula Way
List price: $249,000
Bedrooms: 3
Bathrooms: 2
Interior: 1,150 sq. ft.
Lot size: 5,115 sq. ft. 
Date built: 1956
Near University Avenue and Jack Farrell Park, this home is a hop, skip and a jump to the 

Dumbarton Bridge. Amenities include a two-car garage, double-paned windows and a fenced 
yard.

PORTOLA VALLEY
Address: 180 Durazno Way
List price: $1,648,000
Bedrooms: 4
Bathrooms: 4+
Interior: 2,800 sq. ft.
Lot size: 0.24 acre 
Date built: 1955
Two master suites are located upstairs, with an additional two bedrooms and baths downstairs, and with plenty 

of public spaces as well. The Ladera location offers convenient hiking/biking and recreational facilities, and 
access to shopping and the Las Lomitas School District.

REDWOOD CITY
Address: 952 Junipero Ave.
List price: $649,000
Bedrooms: 3
Bathrooms: 2
Interior: 1,280 sq. ft.
Lot size: 5,700 sq. ft.
Date built: 1955
On a cul-de-sac not far from Red Morton Community Center, this west Redwood City home 

features both a formal dining room and an open kitchen, as well as a two-car garage, covered 
patio and a bonus room.
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FALL REAL ESTATE 2009

 Montclaire Place 
LOS ALTOS

Offered at $2,599,000

 Dover Street
LOS GATOS

Offered at $1,200,000

 Miranda Road
LOS ALTOS HILLS

Offered at $2,799,000

 MAKE 
YOUR  REAL ESTATE

.
Sign up for listing alerts and market updates at

www.KamanProperties.com

Top-Producing Realtor on the Mid-Peninsula

Over $150 million in transactions since 2005

Broker/Realtor since 1996

Developer, General Contractor, and Attorney

 Wild Flower Lane 
LOS ALTOS HILLS* 
Offered at $3,100,000

 Everett Avenue
PALO ALTO* 

Offered at $1,399,000

 Santa Rita Avenue
PALO ALTO*

Offered at $2,595,000

 Melody Lane
LOS ALTOS HILLS

Offered at $2,905,000

Bob Kamangar
B R O K E R    R E A LT O R ®    S R E S ® 

Rancho Shopping Center              636 Fremont Avenue              Los Altos, CA 94024              650-605-6600 ext.16

650-245-0245

Bob@KamanProperties.com

BOB’S RECENT 2009 TRANSACTIONS

* Represented buyer

665 Cambridge Avenue
MENLO PARK

Offered at $2,795,000

LOS ALTOS HILLS 
Address: 27450 Edgerton Road
List price: $2,849,000
Bedrooms: 5
Bathrooms: 3.5
Interior: 3,970 sq. ft.
Lot size: 1.08 acres 
Date built: 1955
With its separate guest house, this updated, large home with a view could work for an extended family. Features 

include a new kitchen, master bedroom suite with his ‘n’ hers walk-in closets, marble bathroom and private deck — 
plus air conditioning, new stone/shingle exterior and an outdoor grill area. Located near Foothills Park and open space 
areas, this home is in the Palo Alto Unified School District.

WOODSIDE
Address: 170 Woodside Drive
List price: $1,688,000
Bedrooms: 3
Bathrooms: 3
Interior: 2,020 sq. ft.
Lot size: 1 acre 
Date built: 1955
Surrounded by mature landscaping and Heritage trees, this Woodside Hills home feels miles 

away from reality, yet offers easy access to Highway 280, schools and shopping. While not up-
dated, it’s been well-maintained, and offers a two-level back yard with a large pool and grassy 
area for entertaining.

ATHERTON 
Address: 100 Sutherland Drive
List price: $2,495,000
Bedrooms: 5
Bathrooms: 4+
Interior: 4,050 sq. ft.
Lot size: 1.3 acres
Date built: 1965
Tucked away at the end of a West of the Alameda cul-de-sac, this roomy home affords 

lovely views of the private garden. Features include cathedral ceilings, walls of glass, large 
rooms and decks for enjoying the surrounding natural beauty. 
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Marseille D. Jaco  |  650.743.2444
Investment Capital Partners  |  mdjcapital@comcast.net  |  200 Page Mill Road, Suite 150, Palo Alto, CA 94306

Of fered at $3,488,000
Refined Quality…Sunlight Infused New Craftsman.  5 bedroom/4 bath home situated on 12,000 sf parcel of land with approx. 4,661 sf interior.

Of fered at $1,999,000
California Casual Contemporary Elegance...1/4 + Acre...Approx. 3,260 sf...Mature Landscaping. Recently Renovated.

1385 COLLEGE AVE,  PALO ALTO
Picturesque home near Stanford University w/ delightful Old World 
Charm & Recent Contemporary Renovations. Offered at $900,000

6267 CROWN AVENUE
Crown Jewel...Bay Views Too!  2-separate deeded gorgeous 
landscaped lots (apprx. 11,968sf). Offered at $1,195,000

www.215NAvalonDrive.com

www.CrownViews.com www.1385college.com

www.LosAltosHomesforSale.net
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apr.com  |   MENLO PARK  1550  E l  Camino  Rea l     650 .543 .1181

Ray Walton
Alain Pinel Realtors
650.543.1181

203 Arden Drive, Felton Gables 823 College Ave, Allied Arts

Phenomenal Values in Menlo Park

Wow, at $3,195,000 this brand new FIVE bedroom, four and a half bath 
home of approximately 4000 square feet and sited on a beautiful 8600 

square foot lot is truly an incredible buy.  The fabulous kitchen has two dish-
washers, six burner gas range with pot filler, three ovens, two wine refrig-
erators and so much storage space in the custom cabinets that you will be 
challenged to fill them up.  There is a butler’s pantry, large formal dining room, 
huge family room and downstairs there is a billiard room, media room and a 
wine cellar.  Fireplaces in the living room, family room and master suite add 
very special luxurious touches.  A gorgeous back yard and great location com-
plete the picture of this wonderful Allied Arts home.

                                                                                     Now priced at $3,195,000

 

This exquisite three bedroom/two bath home in one of the finest neighbor-
hoods in Menlo Park has just had a price reduction and is now truly a great 

value.  The house has been rebuilt and finished to the most exacting standards.  
Every amenity has been thought of and exquisitely detailed.  There is an enor-
mous living room with sitting room, a beautiful tiled kitchen, a private and luxu-
rious master suite and the very private gardens are beautiful in every season.  
Don’t miss this incredible opportunity in the charming neighborhood of Felton 
Gables.
                                                                            Now priced at $1,950,000

Virtual tours at  www.raywalton.com

LOW PRICES DRIVING INTEREST TO OWN, 
RENT OUT SINGLE-FAMILY HOMES

by Kristen Barta
n this buyer’s market, East Palo 
Alto’s inventory of single-fam-
ily residences is quickly disap-

pearing. With many of the available 
houses priced under $300,000, in-
vestors and potential homeowners 
alike view the properties as ideal 
and secure purchases. 

As of mid-August, the median 
price of a single-family residence in 
East Palo Alto sank to $264,038, ac-
cording to Altos Research statistics. 
The median home price previously 
dropped from just over $600,000 in 
2007 to under $400,000 in 2008, a 
44 percent decrease, according to a 
draft of the “City of East Palo Alto 
Housing Element” released in Au-
gust.

Low prices in East Palo Alto are 
the localized result of the national 
housing collapse, which has forced 
many to foreclose or short-sell 
their homes. As of Dec. 31, 2008, 
751 homes (about 10 percent) in 
East Palo Alto were in some stage 
of foreclosure, compared to 379 in 
2007, according to the “Housing El-
ement” draft. 

Realtors are on the frontlines 
of the housing market, observing 
transactions and inventory. “About a 
year ago we had over 100 listings in 
East Palo Alto, (many) being short 
sales or foreclosures. It was very 
rare to see a regular transaction,” 
said Noemi Ruelas, a Realtor with 
Coldwell Banker’s Los Altos office. 
“Now there are only 30-something 
homes for sale,” she said in mid-
August.

The active time on the market for 

a $200,000-range home in the city 
is now typically seven to 10 days, 
according to Lydia Kou, a Realtor 
with Alain Pinel’s Palo Alto office. 

“If they’re priced correctly and 
the house is in livable condition, 
they sell right away,” Ruelas said. 
In addition, most properties receive 
multiple offers, Kou said.

A recently listed 870-square-foot, 
3-bedroom, 2-bath “fixer upper” in 
East Palo Alto priced at $166,320 
received numerous offers in a matter 
of days, said Menlo Park Coldwell 
Banker Realtor Barry Willbanks. “I 
had five offers, several over asking 
price, and all cash,” he said. 

Realtors are seeing substantial 
interest from investors as well as 
those looking to purchase their first 
home. “It’s favorable for both,” Kou 
said. “The homeowners are seeing 
that this is their one and only oppor-
tunity to get into the home because 
prices are so low. As for investors, 
they’re looking at it and finding that 
this is something that keeps their 
money safe.”

Bay Area investors appear confi-
dent that low-priced real estate, such 
as that in East Palo Alto, is a profit-
able investment opportunity, accord-
ing to Realtors such as Willbanks. 
“Since the stock market started up 
in March there’s been a huge rally 
in investor income and portfolios,” 
he said. “There’s great confidence 
in investing in real estate.”

Rather than “flipping,” buying a 
house to fix up and sell, investors 
are primarily purchasing properties 
with the intention of renting, ac-

Coldwell Banker Realtor Barry Wilbanks stands in front of his listing at 1112 Newbridge St. in East Palo Alto. 
Wilbanks has been entertaining multiple offers on low-priced East Palo Alto homes recently, with many of the 
buyers repeat investors.
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WHAT DO YOU 
LOOK FOR IN A

REALTOR?
___ Local Experience

___ Quality References

___ Professional Integrity

___ Market Knowledge

___ Great Hair

Contact John today to discuss 
your buying and selling needs. 
Be sure to ask for a free market 
analysis on your home.

John W. King
Direct: (650) 483-2710
Office: (650) 354-1100 x 101 | Fax: (650) 852-0361
jwking@akrealty.com  |  www.akrealty.com

For buying or selling a home in the Palo Alto area, 
John King has everything you want. Almost.
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KCASHIN@CASHIN.COM                650.319.1270                WWW.KRISTINCASHIN.COM

Information provided and square 
footage/acreage has been 
obtained from third-party sources 
and has not been verifi ed by 
agent or Cashin Company.

Kristin                Cashin

FOR SALE 
1331 Orange Avenue
Menlo Park

Beautiful and spacious 
new 2-level home

Offered at - $2,195,000

FOR SALE 
130 Royal Oak Court
Menlo Park

Stunning new 3-level home 
in new community

Offered at - $3,995,000 
(co-listed w/ Denise Laugesen)

FOR SALE
1205 Trinity Drive
Menlo Park

Rare ¾ acre lot with 
tennis court & views

Reduced price - $4,950,000 
(co-listed w/ Skip Cashin)

FOR SALE 
3658 Louis Road
Palo Alto

Stunning design plus pool,
Palo Alto schools

Offered at - $1,198,000

RECENTLY SOLD by Kristin

Stockbridge Avenue | ATHERTON | San Mateo Drive | MENLO PARK | Hallmark Circle | MENLO PARK | Endfi eld Way | HILLSBOROUGH | Hedge Road | MENLO PARK

St. Francis Place | MENLO PARK | Louis Road | PALO ALTO | Dakin Avenue | MENLO PARK | Fairmont Avenue | MOUNTAIN VIEW | Blake Street | MENLO PARK

Princeton Road | MENLO PARK | Sterling Drive | MENLO PARK                                                               Edgewood Road | SAN MATEO | Hillcrest Drive | REDWOOD CITY

FOR SALE 
67 Rosewood Drive
Atherton

New estate home over 
10,000 sq. ft.

Reduced price - $8,250,000
(co-listed w/ Mark Kaprielian)

cording to Realtors. “I don’t think 
the market supports flipping at this 
time. People are buying and hold-
ing on to it,” Ruelas said. “Investors 
know it’s a good time to buy and 
rent it.” 

The properties appear so attrac-
tive to some that investors are mak-

ing multiple purchases.
“Many of them are repeat buyers, 

just jumping into a black hole with 
lots of confidence since the market 
is so far down,” Willbanks said. “I 
know some people are buying with 
all cash and then refinancing to 
pull out all their money and go do 
it again.”

However, investors are not the 
only ones looking to buy, as Real-
tors are seeing potential homeown-

ers shopping around. 
“Last year I was seeing a lot more 

investors and now I’m seeing a lot 
more first-time homebuyers,” Ru-
elas said. “There are definitely a lot 
of young families (looking to buy), 
mostly children of people who live 
in East Palo Alto.”

Although many East Palo Alto 
residents are selling their homes, 
they are not necessarily leaving the 
area, instead seeking more afford-

able accommodations in the com-
munity. “Rather than have to pay 
$400,000 to $500,000 in mortgage 
on a house that has devalued so 
much, it makes more sense for sell-
ers to do a short sale and then rent 
something,” Ruelas said.

Realtors and home-sellers con-
sider short 
s a l e s , 
w h i c h 
i n v o l v e 
sellers ar-
ranging a 
loan-for-
g ivene ss 
deal with 
a bank, 
more de-
s i r a b l e 
than fore-
closures. 

“In a 
f o r e c l o -
sure, the 
seller can’t 

pay (off the debt) and the bank takes 
the property. In a short sale, the 
seller pays as much as possible by 
selling the house, and the bank goes 
from there,” Ruelas said. 

In order to aid “underwater” hom-
eowners, short-sale lenders negotiate 
with sellers to forgive a portion of 
the remaining unpaid mortgage af-
ter receiving payment from the sale 
of a home, whereas in a foreclosure 
homeowners have few or no options 
for negotiation. The majority of ho-
meowners seeking short sales have 
attempted unsuccessfully to modify 
their loans, Ruelas said. 

Those seeking East Palo Alto 

homes have also made substan-
tial use of the U.S. Department of 
Housing and Urban Development’s 
Federal Housing Administration-
approved (FHA) loans, a source of 
mortgage insurance. FHA-approved 
loans often carry additional consid-
erations and restrictions that affect 
the selling process.

“FHA lenders are more strict 
many times,” Willbanks said. “In 
one house where the (detached) 
garage had a second bath, the 
(FHA-approved) lender would not 
lend until that was torn out and the 
plumbing was capped.” The FHA 
requires appraisals of properties 
seeking FHA-approved loans for 
valuation and safety purposes, ac-
cording to a HUD website. The 
inspection process can delay sales, 
according to Ruelas. 

Regardless of such restrictions, 
East Palo Alto homes have contin-
ued to sell quickly, so much so that 
the high interest level has begun to 
increase prices. 

“Now that our inventory is so ex-
tremely low (prices have) actually 
come up a little bit,” Kou said. She 
predicts that by the end of the year 
prices will have risen as much as 10 
percent. 

”It feels like we’ve fallen a lot 
from the first of the year and are 
bouncing back,” Willbanks said.

While others are less certain of 
the trajectory, cautious optimism is 
creeping back into the housing mar-
ket for some.

“We’ve probably hit bottom,” Ru-
elas said. “If not we’re very close to 
that.” 

Noemi Ruelas, a Realtor with Coldwell Banker’s Los Altos office, stands in front of 1131 Westminster Ave., 
East Palo Alto. She has noticed a sharp drop in East Palo Alto listings, but a lot more first-time buyers enter-
ing the market.

East Palo Alto
(continued from page 22)

“I don’t think 
the market 
supports 
flipping at this 
time. People 
are buying  
and holding  
on to it.”

S
haw

n Fender

— Noemi Ruelas, Realtor, 
Coldwell Banker, Los Altos
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RETIREMENT COMMUNITIES INVOLVE SENIORS — AND THEIR PETS
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by Daniela Reichelstein
riscilla Hexter knows settling into a re-
tirement home is one small step for the 
mover, and one giant leap for the mover’s 

four-legged friend. When she and her Soft-Coat-
ed Wheaten Terrier, Tavistock, relocated from 
their single-family home to The Hamilton last 
fall, the adjustment was more strenuous than ex-
pected.

“It took us awhile to adapt,” Hexter said. “Tavi 
was used to having a lot of green lawn to run 
around on without a leash. At The Hamilton, 
there was definitely less space.” 

Despite initial challenges with space, Tavi and 
his owner worked out the kinks, settling swiftly 
into life at The Hamilton. “I live on the ground 
floor and have a patio so Tavi can go out to get 
fresh air,” Hexter said. “I also take him to dog 
parks at Greer and Mitchell where he can run 
around.” 

The Hamilton, with its 36 condominiums, is 
small in scope and provides the perfect venue for 
socializing with animals and owners. “You very 
rapidly find out who the other pet owners are,” 
Hexter said. 

Tavi instantly befriended Monti, a long-haired 
miniature doxen belonging to resident Joyce Vin-
centi. “The two get walked at the same time each 
day,” Hexter said. “They have become very good 
friends. I think they would like to interact even 
more.”

Before putting her house on the market, Hexter 
inquired about pet regulations at several local 
retirement homes. “My children were brought 
up here in Palo Alto with dogs,” she said. “They 
have always been a normal part of my life, so I 
was looking for a place with condominiums that 

allows dogs.” 
Compared to most retirement 

homes in Palo Alto, The Hamilton’s 
pet regulations are lax, Hexter said. 
“Since we own our own units, many 
rules are up to the owners,” she said. 
“We can have up to two pets of the 
four-foot variety and they have to be 
on a leash when they’re in the pub-
lic.” Unlike Webster House and the 
Classic Residence by Hyatt, there 
are no size limitations for pets.

Pets are not only a joy to care for 
but are also beneficial to a senior 
adult’s health, according to Hexter. 
“I read that it’s good for seniors to 
own pets,” she said. “It’s good for 
our mental health because they’re 
such good companions and friends. 
It’s also good for our physical health 
because you have to walk them.”

At the Hyatt, rules regarding pets 
are more stringent. Resident Jackie 
Schneider, a dog owner, is familiar 
with the requirement that pets more 
than 25 pounds must be formally in-
terviewed.

Schneider, adamant that her siz-
able German shepherd, Cesar, live 
at the Hyatt with her, attended an 
interview. “I went into a tiny office 
and between the two of us, Cesar 
and the great, big desk, there wasn’t 
much room,” Schneider said. “Ce-
sar behaved and just lay there. They 
watched us walk to our car to see 
how he was on the leash.” 

“It’s important that the dogs are 
OK with people,” Schneider said. 
When Cesar passed away, Sch-
neider got Toni, a miniature poodle. 
“My poodle gets along with every-
body. There’s a dog trail along the 
creek and all the dogs get along out 
there.”

Although relations between the 
dogs remain friendly outdoors, 
tensions simmer within the Hyatt’s 
walls. “Whether the dogs all feel 
that this is their territory, they 
don’t get along inside the build-

Joan Shevell, above, adopted her cat Archie soon after moving to Webster House in Palo Alto. Below, Jackie Schneider originally moved into the 
Classic Residence by Hyatt with her German shepherd, but after he passed away she brought in Toni, a miniature poodle. Far right, Priscilla Hexter 
found the ground-floor patio space at The Hamilton helped Tavistock, a Soft-Coated Wheaten Terrier, to adjust.
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Michael Dreyfus, DRE: 01121795 
phone 650.644.3476  |  cell 650.704.7928 
mdreyfus@dreyfusproperties.com

728 Emerson Street, Palo Alto, CA 94301 
www.DreyfusProperties.com

355 Santa Rita Avenue, Menlo Park 
Gracious Dutch Colonial on one of Central Menlo Park’s most cherished locations. 

355SANTARITA.COM

PRICE: $5,499,000
BEDROOMS: 6 | FULL BATHS: 5 | HALF BATHS: 2 |HOUSE SQ FT: ±7,000 | LOT SQ FT: ±14,181

Home is the place 
where it feels right 
to walk around 
without shoes.
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ing,” Schneider said. “There are also 
several residents from Shanghai that 
are afraid of dogs. This is why dogs 
aren’t permitted in public rooms.” 

Despite some uneasiness amongst 
the Hyatt’s residents regarding pets, 
Schneider generally finds the com-
munity supportive of her fury friend. 
“When my cataract surgery didn’t 
go well and I had blurry vision for 
months, several people on my hall-
way offered to walk Toni,” she said. 
“People pay attention to my dog. Ev-
eryone wants to pet her.” 

Transitioning into life at the Hyatt 
was a trouble-free affair, according 
to Schneider. “My dogs are the easy-
going types,” she said. “There were 
no problems at all.” 

The move was made easier be-
cause Schneider requested a room 
on the first floor, she said. “I wanted 
a place where my dogs could go out 
and enjoy the patio,” she said. “I also 
didn’t want to take them in the eleva-
tor, in case the residents from Shang-
hai walked in and got nervous.”

Cat owner Joan Shevell does not 
have to worry about her pet interact-
ing with other residents and animals 
at Webster House. “Archie stays in 
my apartment,” Shevell said. “I’m 
also the only one who owns a pet at 
Webster. Many people here are older 
than I am and taking care of a pet is 
too much responsibility for them.”  

Shevell picked out Archie upon her 
move from New York City to Web-
ster House last February. “When I 
lost my husband 10 months ago, my 
daughter and her husband flew me 
out to Palo Alto so we could live 
near each other,” she said.

“My daughter went with me to the 
shelter and we both saw this enor-
mous, fuzzy orange cat,” Shevell 
said. “Getting Archie was the best 
thing that ever happened to me next 
to marrying my husband.” 

Archie gives his owner company 

and comfort. “He always knows 
when I’m not feeling well,” Shevell 
said. “He’ll crawl onto the bed and 
put a paw on either side of my neck. 
I’ll feel his snowflake-like fur on my 
skin.”

The cat’s owner is not the only oc-

cupant at Webster House that adores 
him. “There’s only 30 of us at Web-
ster,” she said. “It’s a small group of 
us and they’ll come over when I’m 
sick and will pet him and sit with 
him. They’re very caring people. It’s 
really like a family here.” 

Shevell’s family also enjoys 
spending leisurely afternoons at her 
apartment, doting on Archie. “My 
family loves him,” she said.” Espe-
cially my son-in-law; he puts Archie 
on his lap and he’ll just stay there 
for hours.” 
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Get your news delivered fresh daily

brought 
to you by

Call (650) 326-8210 to learn more about our new advertising options in Express.

24/7 Online Fridays in printWeekdays via e-mail

Express™ is a trademark of Embarcadero Publishing Company ©2008 Embarcadero Publishing Company

The Palo Alto Weekly’s Friday print edition
complements Express featuring thoughtful,
in-depth coverage of local issues, arts & entertainment, 
home & real estate and sports.

Palo Alto Online off ers 24/7 coverage of everything local:

Express is a free e-daily from Palo Alto Online  

Express provides the perfect quick-read digest 

munity from the last 24 hours to the next. And all 

You will want Express to be in your e-mail 

Sign up today to get

at PaloAltoOnline.com

by J. Robert Taylor, J.D.
eal estate this year has been the mir-
ror to our economy. The usually boring 
world of deeds and mortgages has been 

in our news daily for the past 12 months as all 
the pundits look to real estate as the barometer 
of economic health. 

There were dire predictions of a total collapse 
of the real estate market and in the midst of the 
first quarter of 2009 the buyers and sellers made 
that a reality. Sales were about 50 percent below 
normal in Palo Alto, which was a lot better than it 
actually felt for those in the business. 

A feeling of impending doom does not make 
someone want to invest lots of money and take on 
lots of debt, both of which are generally required 
to buy a home on the Peninsula. Foreclosure data 
is still making the front page of the newspaper at 
least a couple of times a month, but real estate is 
no longer the only whipping boy of the economy. 
Now we have consumers, autos, banks, health 
care and unemployment.

No doubt real estate was caught up in “irratio-
nal exuberance” to quote Alan Greenspan, former 
chairman of the Federal Reserve, resulting in a 
general fear that if asset values are unduly inflated 
then they may suffer an unexpected and prolonged 
contraction. 

We definitely experienced the “unexpected” 

LOCAL REAL ESTATE MARKET IS 
POISED FOR STRONG RECOVERY

(continued on page 30)
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#1AGENT WO O D S I D E O F F I C E

650.740.2970

edemma@cbnorcal.com

 erikademma.com

#1 Agent, Woodside Office - 2008

#12 Agent, Coldwell Banker

Northern California - 2008

Top 1% Internationally

Relocation Specialist

Born and raised in Portola 

Valley and now residing 

in Woodside with children 

in local schools, Erika is 

committed to the community 

and the business of real estate. 

Her expertise is second to 

none and has earned her the 

distinguished ranking as the 

#1 agent in her offi ce and in 

the top 1% of Coldwell Banker 

internationally.

specializing in:

Woodside, Atherton

Portola Valley, Menlo Park

Emerald Hills …and

surrounding areas
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We cover Midpeninsula real estate like nobody else.
I love your real estate 
website! I like the ability 
to customize the map and 
table view for my specifi c 
home search needs. Your 
Neighborhood Guides are 
very easy to see and full 
of detailed info that I can’t 
fi nd anywhere else. 

– Theresa Kinane, prospective 
Midpeninsula home buyer

“

”

We offer the one online destination that lets you fully explore: 

©2008 Embarcadero Publishing Company

Agents: 

Explore area real estate through your favorite local website:
 PaloAltoOnline.com

 TheAlmanacOnline.com

 MountainViewOnline.com

And click on “real estate” in the navigation bar.

aspect and are now into the “pro-
longed” part. We now know — be-
cause the economy is best viewed 
in hindsight — that the real estate 
market peaked sometime in the lat-
ter half of 2007. We didn’t realize 
it until other events in the market 
pointed it out to us, like the collapse 
of Lehman Brothers, AIG and oth-
ers, all of which would still be alive 
and kicking if the irrational exuber-
ance of real estate had continued to 
flourish.

How are things different now? 
1.) Some statistics are surprising 

because they are not in the news. For 
instance, the number of homes on 
the market in San Jose in an “active” 
status (not in contract) is 1,077. The 
number of pending sales (homes in 
contract) in San Jose is 2,019. The 
number of closed sales of homes in 
San Jose for the last 30 days was 
633. This surprised me when I saw 
this trend several months ago, but 
it has persisted. Lower inventories 
and increased sales activity gener-
ally point to price stabilization and 
not falling prices. 

2.) Mortgage rates are well be-
low where they were in 2006 and 
2007. Conforming rates are at least 
1 percent lower. Jumbo-loan rates 
are also down. As opposed to 2006 
when anyone with a pulse and a 
credit score could get a loan, the 
main issue here is that you now have 
to qualify based on your document-
ed income, assets and credit score. 

This may seem onerous, but actu-
ally it was the way banks used to do 
business about 10 years ago.

Current buyers are opting for 
longer-term, fixed-rate mortgages 
in lieu of short-term fixed or adjust-
able mortgages. The home mortgage 
interest deduction is alive and well 
and with interest at historically low 
rates this creates further stability in 
the market. 

These factors combine to give the 
current crop of buyers more incen-
tive to ride the wave of price insta-
bility in comparison with the crop of 

buyers from 2004-07 that had little 
or no hard money invested and ad-
justable mortgages that were based 
on terms that required refinancing 
every few years. Those buyers had 
to rely on the market increasing 
since refinancing a 90-100 percent 
mortgage is impossible. Those buy-
ers were lied to by their lenders and 
brokers who failed to warn them 
that their loans could not be refi-
nanced unless the market continued 
to inflate by 10 to 20 percent a year. 
Today’s buyer has been forewarned 
by the current crisis that markets do 

not always go up and the loans can-
not easily be refinanced.

3.) New home construction by the 
developer/speculator is at a stand-
still. From 2002-07 these projects 
sprang up like Krispy Kreme’s, but 
now are either mothballed or sitting 
vacant. Construction lenders scarce-
ly exist or want so much security 
that the typical developer cannot 
afford to meet their terms. 

Santa Clara County is projected to 
continue its growth in population as 
San Jose has now reached a popula-
tion of more than 1 million. Growth 
in population causes demand for 
housing. With little or no housing 
projects being planned or built, the 
inventory of available housing could 
shrink.

4.) Construction costs are down 
by 10 to 20 percent since their peak 
in 2006-07. This trend encourages 
homeowners and buyers to improve 
their property. The more money 
people invest in their homes the 
more equity build-up and price sta-
bility is attained. 

5.) Properties valued at $2 million 
or more in Palo Alto continue to be 
difficult to sell. The markets with-
in markets require careful study. 
Homes under $2 million are gener-
ally selling rapidly and that market 
segment appears to have price sta-
bility. 

Homes over that price are more 
difficult to sell and fewer sales cre-
ate an uncertainty for pricing where 
valuation is based on comparable 
sales. Major lack of “super-jumbo” 
financing (loan more than $1.1 mil-
lion) in the marketplace will con-

tinue to cause uncertainty and price 
instability in this market until a 
financing channel is created by the 
marketplace. 

Obviously, in other markets the 
brackets where price instability still 
exists may be significantly lower 
than in Palo Alto. For instance in 
the City of San Jose, homes priced 
over $750,000 make up 40 percent 
of the active listings today but only 
10 percent of the pending sales, and 
only about 15 percent of the closed 
sales in the last 30 days. 

Is today the ideal time to invest in 
real estate? One can unequivocally 
say that today is a much better time 
than it was in the previous three 
years to purchase with lower prices 
and lower mortgage costs. 

People should invest in homes for 
other reasons than an expectation of 
rapid appreciation. A home becomes 
the core feature of a respite from in-
stability, uncertainty and privacy, 
which cannot be attained as long as 
the place you live is owned by some-
one else. The desire for ownership 
must be coupled with a sensible fi-
nancial strategy that does not defeat 
the purpose of owning your own 
home in the first place. 

J. Robert Taylor, J. D., a real es-
tate attorney and broker for more 
than 20 years, has served as an 
expert witness and mediator and 
is on the judicial arbitration panel 
for Santa Clara County Superior 
Court. Send questions to Taylor 
c/o Palo Alto Weekly, P.O. Box 
1610, Palo Alto, CA, or via e-mail 
at btaylor@taylorproperties.com.

Prophesy
(continued from page 28) A feeling of 

impending doom 

does not make 

someone want 

to invest lots of 

money and take 

on lots of debt.
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37 De Bell Drive, Atherton

Newly constructed 5-bedroom, 5.5-bath home plus full guest house 
features gorgeous hardwood floors, a customized wine cellar, and a 
beautifully landscaped lot; access to excellent Menlo Park schools

Offered at $5,795,000

F O R  S A L E

Information deemed reliable, but not guaranteed.

Coldwell Banker 

#1 Agent Team, SF Peninsula 2008 

#7 Nationally

650 329 6645 

tlemieux@cbnorcal.com 

tomlemieux.com

DRE# 01066910

48 Fairview Avenue, Atherton

Newly constructed 6-bedroom, 7.5-bath home by the Pinnacle Group  
spans three levels and includes a recreation room, fitness room, theatre, and 

wine cellar – set on 1 private acre; excellent Menlo Park schools

Offered at $11,495,000

F O R  S A L E

202 Sand Hill Circle, Menlo Park

Remodeled 3-bedroom, 2.5-bath townhouse with unobstructed 
view of the 17th hole on the Sharon Heights Golf Course; access to 

Las Lomitas schools

Offered at $1,395,000

F O R  S A L E

2 Heather Drive, Atherton

5-bedroom, 5-bath home with approx. 4,190 square feet of 
living space, hardwood floors, and grounds including level lawn 

and a pool; access to top-rated Menlo Park schools

Offered at $3,350,000

F O R  S A L E

958 Hermosa Way, Menlo Park

Gorgeous new 6-bedroom, 5-bath, and 2-half home built by Laurel Homes 
features hickory floors, fine stone finishes, a recreation/media room, wine 

cellar, fitness room, and an outdoor covered lanai; Menlo Park schools

Offered at $6,495,000

F O R  S A L E

361 Ridgeway Road, Woodside
Multi-level 4-bedroom, 3-bath, and 2 half-bath Woodside Hills home 

with dramatic living room, skylit kitchen, and grounds featuring a deck, 
pergola-covered dining area, pool, and spa

Offered at $2,995,000

F O R  S A L E

To view these properties and others, please visit my website at www.tomlemieux.com
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by Maud Lepine
ew people are willing to buy a home 
sight unseen. But if they’re far away, 
photos on the Internet can clearly 

show what the home looks like.
Cyberstaging takes marketing on the Web a 

step further, by showing potential buyers what 
a home could look like.

Less expensive than traditional staging — 
where you need to truck in real furniture, art-
work and accessories — virtual staging can 

still show how a home could be furnished.
A real estate agent e-mails photos of a va-

cant or an occupied home to a stager who 
adds chairs, tables, beds, carpets and art 
items through a design program. It appears 
in the photos as if the furniture is really in 
the home. 

The Realtors use the photos for their web-
sites, listing services, flyers and other adver-
tising. Some even hang the photos during 
Open Houses, if they haven’t done real-time 

staging.
“Cyberstaging gives a better idea of the ca-

pacity of the home,” said Cindy Lin, owner of 
Staged4More Staging & Redesigns in South 
San Francisco. “The buyers really see how 
to make the most effective use of the space 
and it is a way to give them some decorating 
ideas.”

Lin, a traditional stager, uses virtual staging 
only as a small part of her work. 

“We often use virtual staging for people 

selling their homes outside the San Francisco 
Bay Area,” she said. “They receive a detailed 
report to execute our ideas.”

Her company charges $250 to $500 for a 
report depending on the size of the home.

Recently, she charged $250 for a three-
bedroom house in San Jose to give her pro-
fessional opinion on how to make the rooms 
look bigger.

If she had done a full staging on the home, 

2009

CYBERSTAGING BOOSTS THE 
REAL ESTATE MARKET

(continued on page 35)
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Staged4More Home Staging & Re-
designs, South San Francisco, trans-
formed this empty space into a ‘fully 
furnished’ great room.

Starting with a blank slate, 
Staged4More Home Stag-

ing ‘furnished’ this bed-
room, all the way down to 

paintings and plants.

Patrick Kapowich, 
of Kapowich Real 
Estate, Cupertino, 
worked with Kate 
Giaccone of Inte-
riors by Kate, to 
simplify this living 
room and better 
display the bones 
of the home.
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Results!

650-566-5353     hcornish@cbnorcal.com

WHAT ARE THE 

QUALITIES YOU SHOULD 

LOOK FOR IN A REAL 

ESTATE AGENT WHEN 

SELLING OR BUYING A 

HOME?

OVER ONE 

BILLION 

DOLLARS 

WORTH 

OF RESIDENTIAL 

PROPERTIES 

SOLD.

Atherton      |      Menlo Park      |      Portola Valley      |      Woodside            

For information on my properties, please visit my Web site at: 
www.HughCornish.com

#1 Individual Agent, 2008 SF-Peninsula

#8 Individual Agent, 2008 Nationally

Ranked Top 40 in the Country by The Wall Street Journal 2008 
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Leannah Hunt & Laurel Hunt Robinson. Your team for the Mid-Peninsula.

Leannah & Laurel´s Current Listings Include:

F                            all leaves and chrysanthemums signal the beginning 
of the Fall season which is a great time of year for 

residential real estate on the Peninsula. The current 
inventory offers an opportunity for both buyers and 
sellers seeking their next home. Call us to discuss how 
you can take advantage of real estate’s most dynamic 

time of the year.

1119 Hopkins Ave. Palo Alto- new construction in Community Center  $3,475,000
 1042 University Ave. Palo Alto- Stately Crescent Park Colonial offered at $2,395,000
 301 Stockbridge Ave. Atherton- one acre and a contemporary home- $1,998,000
 1837 Bret Harte Ave. Palo Alto-remodeled two story offered at $1,725,000
 912 Forest Ave. Palo Alto- Craftsman Gem offered at $1,698,000
 852 University Ave. Los Altos- updated ranch style  offered at $1,649,000

Leannah Hunt   o: 650/752.0730 h: 650/327.1009 e: lhunt@cbnorcal.com
Laurel Hunt Robinson o: 650/752.0735   c: 650/269.7266 e: laurel.robinson@cbnorcal.com

View more information on these listings at
www.LeannahandLaurel.com

FALL REAL ESTATE 2009

she would have charged $1,500 to 
$2,500 including the consultation 
and two month’s minimum furnish-
ing rental.

Jay Bell, manager of Virtually 
Staging Properties in Atlanta, uses 
virtual staging only for vacant hous-
es. His company charges $225 to en-
hance three photos and $280 to digi-
tally stage a four-bedroom home.

“It takes about three to five days 
to add items on photos depending on 
the number of rooms that have to be 
staged,” he said.

When a home is virtually staged, 
the reality is very different from the 
photo. What clients see on the Inter-
net is not what they will see during 
a visit. 

“We will provide 8- x 10-inch 
photos for $49 each,” he said. “Sell-
ers hang them up on the wall of the 
room to help the buyers to remember 
what they saw on the Web or on an-
other advertisement.”

Patrick Kapowich, the co-owner of 
Kapowich Real Estate in Cupertino, 
has been using cyberstaging only for 
occupied homes for about a year.

Staging
(continued from page 33)

(continued on next page)

Top, the dining room was cluttered 
and over-furnished before Kate 
Giaccone, of Interiors by Kate, 
‘subtracted’ to improve the pre-
sentation. Below, the cyberstager 
(Giaccone) was able to retain 
some furniture, but lose the rest 
for this living room re-do.

Pat Kapow
ich

Jay Richardson

Pat Kapow
ich

Jay Richardson
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Information deemed reliable, but not guaranteed.

DIANE ROTHE

650.787.9894
drothe@cbnorcal.com
DRE# 00974243

CELESTE HENZEL

650.529.8568
chenzel@cbnorcal.com

DRE# 00630247

BY APPOINTMENT ONLY

1 0  B U C K  M E A D O W

Offered at $4,495,000

“My clients were unable to pay 
a stager so I started to work with 
Kate Giaccone,” he said. Giaccone, 
owner of Interiors by Kate in So-

nora, Calif., analyzes photographs 
for making a home more attractive 
by adding, subtracting and rearrang-
ing items.

Most of the staging is done 
through e-mails and phone confer-
ences between Giaccone and Ka-

powich’s clients. Kapowich pays 
around $350 when his clients and 
Giaccone have only phone calls.

Sometimes, she visits the client’s 
home and in that case, the price 
goes up to $500. If she does a tradi-
tional staging, she charges $2,000 

to $3,000 for the first 30 days when 
she rents the furniture. 

“I take around 100 photos from 
the exterior and the interior of a 
house for my stager,” Kapowich 
said. “Each of them is numbered 
and I create a website.”

Then Giaccone creates a list to 
help the sellers stage each room of 
their home.

“I have three phone conferences 
to give them advice about their 
furniture, the paint and to improve 
the style of their home,” she said. 

Staging
(continued from previous page)

Staged4More Home 
Staging virtually staged 
this great room, includ-
ing table settings in the 
dining area, and a piano 
and big-screen TV in the 
great room.
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FALL REAL ESTATE 2009

JEFF STRICKER
Broker & Attorney 
650.209.1552
jstricker@apr.com

STEVE TENBROECK
Broker, SRES
650.543.1050

stenbroeck@apr.comFor More Details/Videos: www.JeffAndSteve.com

250 E Edith Ave, Los Altos 3355 Saint Michael Ct, Palo Alto

Recently we represented the Buyers of this striking Provence-inspired 
home located near Los Altos Village. As long-term residents and 
Realtors specializing in Los Altos and Palo Alto, we have the depth of 
knowledge to assist buyers in understanding home values in the current 
market. Please contact us so we can assist you in finding just the right 
home at an appropriate price. 

Listed for $2,495,000

The Seller of this delightful, 5 bedroom, 2744(+/-) square foot home 
located in a quiet neighborhood of Midtown was delighted with the 
value we added through low-cost cosmetic fix-ups and staging. Please 
contact us for a complimentary review of how we can assist you in 
adding value to your home prior to putting it on the market.  

Listed for $1,548,000

THE STRICKER / TENBROECK TEAM

Thinking of Selling Your Home?
Maximize your sales price without breaking the bank!

Call for a private consultation to learn what you can do now to get top dollar in the current market.

“I usually tell them to repaint the 
exterior, to change the front door or 
the mailbox to impress the buyers.”

Kapowich said virtual staging ad-
vice has really been helpful for his 
business. 

“Before using cyberstaging, I 
sold a home in less than 20 days,” 
he said. “Now in less than 10 days 
the houses are not on the market 
anymore.”

He is sure that virtual staging has 

a positive influence and a great fu-
ture for the real estate market.

“When companies in the real es-
tate world will use cyberstaging, it 
will explode and almost all the stag-
ing will be only virtual staging,” he 

said.
That’s a point of view that Lin 

does not share.
“Cyberstaging will not replace 

traditional staging and redesigning,” 
she said. “When you pass the front 

door, you are able to feel the partic-
ular atmosphere of the home, which 
is not the case with virtual staging. 
You have absolutely no feeling and 
the result is not as good as it is with 
traditional staging.” 

The virtually staged photo 
of this condo den gives peo-
ple an idea of just how fully 

the room can be used.
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MENLO PARK  1550 El Camino Real, Ste 100  650.462.1111 | WOODSIDE  2930 Woodside Road  650.529.1111

APR COUNTIES  |  Santa Clara  |  San Mateo  |  San Francisco  |  Alameda  |  Contra Costa  |  Monterey  |  Santa Cruz

a p r . c o m

R E D E F I N I N G  QU A L I T Y  S I N C E  19 9 0 
Re a d i n g  b e t w e e n  t h e  e m o t i o n a l  l i n e  m a k e s  t h e  
d i f f e r e n c e  b e t w e e n  f i n d i n g  a  h o u s e  a n d  a  h o m e .

PALO ALTO …Two lots offer 27,500(+/-)sf of land.  Develop a 
grand estate on this rare land offering or build two homes: one on 
each lot. Available for first time since 1924. $5,950,000    

LOS ALTOS HILLS…Elegant Country chateau with flexible 
floor plan.  Mature landscaping and coastal range views.  Inviting 
pool, spa and waterfall. $4,475,000  

ATHERTON…Mediterrnean 6bd home has been designed 
with classic elements, suitable for formal and casual living. 
Pool. $3,950,000

MENLO PARK…Spectacular West Menlo home. 5,350+/-sf 
on approximately ½ acre. 5bd/5+ba.  Newly remodeled front. 
Menlo Park Schools. $3,450,000

WOODSIDE…Environment of Natural Beauty.  Sunny acre-
age.  Detailed by Master craftsman luxury grade materials. Close 
to town. Woodside Schools. $2,999,000   

MENLO PARK…Gorgeous new home in wonderful Allied 
Arts. Great room with chef’s kitchen, dining area and family room 
with fireplace. $2,499,000

PORTOLA VALLEY …3bd/3.5ba Contemporary Mediterranean 
w/ separate office/den & bonus room built in 2005.  High ceilings 
and open floor plan. Stunning quality.    $2,465,000     

ATHERTON…Stunning contemporary on lush and private 
acreage in Lindenwood.   Pool house with full gourmet kitchen 
and guest house. Newer construction. $4,499,000

Julia Keady
650.400.0100
jkeady@apr.com 

Dave Olerich
650.543.1059

dolerich@apr.com 

Joe Bentley
650.867.0199

jbentley@apr.com 

Mary Gilles
650.543.1236

mgilles@apr.com 

Judi Beisler
650.543.1157

jbeisler@apr.com 

Grace Wu
650.543.1086
gwu@apr.com 

Diane Rosland
650.543.1216

drosland@apr.com 

Joe & Mary 
Merket 

650.543.1156
jmerkert@apr.com 
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a p r . c o m

R E D E F I N I N G  QU A L I T Y  S I N C E  19 9 0 
Re a d i n g  b e t w e e n  t h e  e m o t i o n a l  l i n e  m a k e s  t h e  
d i f f e r e n c e  b e t w e e n  f i n d i n g  a  h o u s e  a n d  a  h o m e .

MENLO PARK  1550 El Camino Real, Ste 100  650.462.1111 | WOODSIDE  2930 Woodside Road  650.529.1111

APR COUNTIES  |  Santa Clara  |  San Mateo  |  San Francisco  |  Alameda  |  Contra Costa  |  Monterey  |  Santa Cruz

a p r . c o m

R E D E F I N I N G  QU A L I T Y  S I N C E  19 9 0 
Re a d i n g  b e t w e e n  t h e  e m o t i o n a l  l i n e  m a k e s  t h e  
d i f f e r e n c e  b e t w e e n  f i n d i n g  a  h o u s e  a n d  a  h o m e .

PALO ALTO …Contemporary 4bd/3ba beauty in Crescent 
Park.  This one-of-a-kind home has the finest materials, latest 
technologies and dramatic architecture. $2,395,000

MENLO PARK…New home near downtown that combines 
the best of contemporary design with the comfort of eco-friendly 
materials. $1,995,000  

MENLO PARK …This beautiful house in Felton Gables was 
completely and lovingly remodeled by the sellers and architect 
with exquisite detail and quality. $1,950,000

MENLO PARK…Spacious 4bd/2.5ba contemporary home in 
a quiet, private setting offers a well-designed open floor plan with 
great indoor/outdoor flow. $1,699,000     

REDWOOD CITY …Thoughtfully designed and tastefully 
remodeled, this 4bd/3ba residence is set on a quiet cul-de-sac. 
Please call for the sales price. $1,195,000

MENLO PARK…This beautifully remodeled 2bd/2ba condo 
with a spacious floor plan has many great features and is located 
within close proximity to downtown. $698,000

MENLO PARK…Stunning 2bd/1ba condo completely 
remodeled with designer touches and finishes throughout.  
Gourmet’s kitchen with stainless appliances.  Washer/dryer 
inside. $509,000

PALO ALTO…Exhibiting the kind of elegance that only time 
can bestow, this circa 1932 home is an exquisite example of 
Tudor-style in sought-after Crescent Park. $2,149,000

Ray Walton
650.465.1020

rwalton@apr.com 

Jolaine & Jack 
Woodson
650.543.1150

jwoodson@apr.com 

Jolaine & Jack 
Woodson
650.543.1150

jwoodson@apr.com 

Colleen Foraker
650.380.0085

cforaker@apr.com 

Janise Taylor
650.543.1189

jtaylor@apr.com

Alan Dunckel  
& Derk Brill
650.400.0327 

adunckel@apr.com 

650.814.0478 
dbrill@apr.com 

Alan Dunckel  
& Derk Brill
650.400.0327 

adunckel@apr.com 

650.814.0478 
dbrill@apr.com 

Diane Chesler & 
Quetzal Grimm

650.888.7899 
dchesler@ apr.com 

650.400.7879 
quetzal@apr.com

SOLD

JUST LISTED

PRICE REDUCED
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Information deemed reliable, but not guaranteed. Sq. ft. and/or acreage information contained herein has been received from seller, existing reports, appraisals, public records and/or other sources deemed reliable.
Neither seller nor listing agent has verified this information. If this information is important to buyer in determining whether to buy or the purchase price, buyer should conduct buyer’s own investigation.

Steven Gray, Realtor
DRE# 01498634

sgray@cashin.com

650-743-7702 www.PeninsulaSpecialist.com

New construction first time on the market since completion in 2007. 4 bedroom,
approx. 4,831 sq. ft. home. Stunning soaring ceilings, dramatic staircase, beautiful
natural vistas, gourmet kitchen, incredible construction. 13,000+/- sq. ft. lot.

More info at www.1009Portola.com. Great location, 3 bedrooms, 2.5 baths with 
gourmet kitchen. Excellent Portola Valley Schools. NEW PRICE $1,345,000

More info at www.102isabella.com. Prime Menlo Circus Club location. 1.92+/- 
acre estate. Unique architecture. Private grounds with pool. Menlo Park Schools.

www.PeninsulaSpecialist.com
q

Steve Gray’s Presents...
SOLD...

in Menlo Park
I represented the 
sellers of this lovely 
3 bed, 3 bath home.

Call Steve for details:
650.743.7702

SOLD...
in Portola Valley

Steve represented 
the buyers of this 
4 bedroom home in a
wooded setting.

Whether buying or 
selling please give Steve 
a call 650.743.7702
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monicacormanbroker DRE# 01111473

FALL REAL ESTATE 2009

by Susan Golovin

 palpable sense of anticipation em-
braced potential residents touring 
the Moldaw Family Residences 

(MFR) at 899 Charleston Road in Palo 
Alto, as workers put the finishing touches 
on buildings that were scheduled to open at 
the end of September.

As of mid-September, 70 percent of the 
193 one-, two-and three-bedroom apart-
ment homes for seniors (age 62 and older) 
had been reserved with deposits.

The eight, four-story buildings arranged 
around a central pedestrian walkway are 
part of the Taube Koret Campus for Jew-
ish Life and were made possible by a $10 
million donation from the Moldaw Family 
Supporting Foundation. The campus also 
houses the 12.5-acre Oshman Family Jew-
ish Community Center (OFJCC) and thus 
presents a plethora of options at the seniors’ 
door steps. Center membership is part of the 
package and a lifestyles director has been 
hired to co-ordinate activities.

“Wherever the residents look there’s go-
ing to be activity,” said Executive Director 
Marilyn Israel. Israel points out that the first 
floor of each residence has not only a private 
access for residents, but also a separate pub-
lic access. Each first floor is designated for 
campus activities to encourage multigenera-
tional participation.

Although there is no continuing care pro-
vided, residents will have priority at the 
Jewish Home in San Francisco, the sponsor 

(continued on page 44)

MOLDAW FAMILY RESIDENCES OFFER HOME + COMMUNITY

Veronica W
eber

In the model, one can see how the living room could be furnished at the new Moldaw Family Residences on the Taube Koret Campus for 
Jewish Life.
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©2009 Coldwell Banker Real Estate LLC. All Rights Reserved. Coldwell Banker® is a registered trademark licensed to Coldwell Banker Real Estate LLC.  An Equal Opportunity Company. Equal Housing Opportunity . Each Coldwell Banker Residential Brokerage Office Is Owned And Operated by NRT LLC.  DRE License # 00313415

COLDWELL BANKER presents John Carman

Jeff just moved his practice into the Coldwell 

Banker Palo Alto office. Jeff has the following 

real estate certifications; E-Pro as an expert 

in web based marketing and SRES, a Seniors 

Real Estate Specialist.  He was honored with 

the International Diamond Society award.

Jeff Beltramo

Rod has been buying and selling real estate 

for nearly 20 years. He has bought and sold 

during the hottest markets as well as during 

the down markets, discovering what it takes 

to sell a house when there are few buyers 

to be found.

Rod Creason

I have been opening doors for clients for  

38 years.  If you are ready to open  

a new door, call me!

With over 20 years of experience, market 

knowledge and excellent negotiating skills, 

Dante provides the personalized service, 

enthusiasm and total commitment needed 

to achieve a smooth and successful real 

estate transaction. 

Paul Engel has been a Palo Alto institution 

since 1971.

Performance not Promises.

Real Estate Service that Moves You 
No matter what your reason for buying or 
selling property...what matters most to Nancy 
Goldcamp is providing unsurpassed service 
throughout your Real Estate Transactions. 
Serving Sellers and Buyers of residential real 
estate since 1985.

In partnership with you  

for your Real Estate needs.

Stephanie Hewitt

Serving Silicon Valley since before cell 

phones, before The Internet.  Professional, 

Personal customer service is my style  

Please give me a call or an e-mail .  Let me 

prove my sincerity.

Put my energy, business experience and real 

estate expertise to use today for all your 

home buying and selling needs.

Committed to Excellence.

Over 30 years of Successful Real Estate 

Experience as an agent, broker, manager, 

and owner of a real estate company. Ranked 

within the top 10% of all Coldwell Banker 

agents and a member of International  

President’s Elite.

Buying or selling a home should be a 

smooth, stress free experience. As a real 

estate professional, my goal is to work 

honestly and ethically to provide my clients 

with absolutely the best service available in 

the real estate industry.

Denise has extensive contacts and expe-
rience in dealing with the Silicon Valley 
Area. She has met the needs of both highly 
demanding Professionals and has helped 
many first time buyers get their start on 
the Peninsula. Experience that will help you 
with all your housing needs.

Kathleen is a Palo Alto Native.  

She provides experience, integrity  

and results!

Top 1% Nationwide with over 1/2 billion of 

real estate sold.

Top producing agent since 1988 serving the 

greater Bay Area communities.  “Select the 

best....I’ll do the rest” 

Because extraordinary attention  

to detail is required.

“Negotiating the best possible price  

for my clients”

Professional Philosophy: I believe in prompt 

& courteous service. I monitor R/E market 

daily to provide R/E recommendations & 

Financing advice.

Experience, Expertise, Integrity, Results!   

In the past decade, Dan has successfully 

assisted home buyers and sellers with over 

150 residential real estate transactions 

worth nearly $450 million.

Creative Strategies for Today’s Market…

extraordinaire in 

local schools
estate specialist 
(for over 30 years)

aka:  “The Singing Realtor with an MBA” 
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and developer of the project. 
“We’re trying to establish re-

lationships with local providers 
as well,” Israel said, “and we’re 
looking for land for a stand-alone 
skilled nursing facility.”

A wellness nurse will be on site 
40 hours per week and the residence 
also offers 24-hour first responders. 
“We also have 11 individual mem-
ory-support studio apartments with 
24-hour staff,” Israel said. 

Seventy-six-year old Lourdes 
said that she is looking forward 
to moving into her two-bedroom 
apartment. “Before my husband 
passed away we thought, maybe it 
was time for us to downsize,” she 
said. Their five-bedroom Los Altos 
home with its big yard had become 
a burden. 

Lourdes has a medical condition 
that necessitates eating every two 
hours. She says that she chose the 
MFR because it presented the most 
flexible meal plan for the places 
within her price range. 

The apartments range in price 
from $440,000 for the small one-
bedroom to $1.1 million for a 
three-bedroom. In addition, 24 
apartments are below market rate. 
Ninety percent of this is refundable 
when the occupant leaves. 

A monthly fee ranges from 
$2,200-$5,000 per month, depend-
ing on the size of the apartment. 
This covers just about everything: 
utilities, maintenance, classes, 
transportation, food, valet parking, 
linen service, etc.

Residents are allotted “flex din-
ing dollars” and can choose to use 
them in the formal dining room, 
which is framed by two patios, or 
the café that opens onto the Town 
Square with its palm-tree arbor. 
Seniors can arrange for take out or 
room delivery and kosher food is 
available on request. 

“When we’re up and running 
there will be 17 choices at lunch 
and dinner in the main dining 
room,” Israel said. “The whole goal 
is to provide variety and healthy 
choices.”

Of course, people may choose to 
cook in their own kitchens, with 
their granite counters, high-end 
GE appliances and birdseye maple 
cabinetry. However, 81-year-old 
Eph Cannon summed up what most 
of the women were expressing dur-
ing a recent tour: “The kitchen is 
closed due to illness. My wife is 
sick of cooking.”

“We’re working on getting a li-
quor license,” Israel said. A 100-
person occupancy bar/lounge is 
located next to the dining area.

“There are going to be lots of ac-
tivities with young people and I like 
that,” Lourdes said. “I can feel like 
when I was teaching, a more active 
lifestyle.” She says that she would 
enjoy gardening with the children 
in T’enna Preschool (which some 
of the apartments overlook) and 
tutoring.

A devout Catholic who speaks 
several languages, Lourdes says 
that she is “very comfortable with 
multiculturalism.” The fact that it 
is the Jewish Community Center is 
not an issue for her.

“I’m looking forward to getting 
rid of a lot of things we don’t need,” 

said Bobbie Wagger, 74, an active 
volunteer in the Jewish community, 
who is moving to the MFR with her 
husband Jerry, a retired physician. 

“We considered buying a smaller 
house” — their current home has 
five bedrooms, with the master, 
unfortunately, on the second floor 
— “but we felt that eventually we’d 
have to move again,” she said.

“I’ve been taking Pilates and 
working with a trainer for 10 years,” 
said Jerry, who is 78. He says that 
the OFJCC Fitness Center, with its 
rows of exercise equipment, is a big 
draw for him. 

“Our grandchildren will be de-
lighted with the swimming,” Bob-
bie said. The center has both an 
indoor (walk-in) and outdoor pool. 
The latter provides a lift for those 
who are in wheelchairs. Special 
hours are reserved for the seniors. 

“It’s really not so much of a life-
style change for us,” said Jerry, who 
explains that they plan to continue 
to attend local theater, symphony, 
ballet and opera. They anticipate 
augmenting that schedule with the 
OFJCC cultural events presented at 
the 385-seat Performing Arts Cen-
ter as well as campus classes and 
lectures.

All of the activities can be ac-
cessed via glass-enclosed bridges 
connecting each residence to the 
center. Only two of the many club 
rooms located along the bridges 
have been designated: one as an ex-
ercise studio with several machines, 
and another as a library. Kitchens 
add to the flexibility of the activity 
rooms. A private dining room with 
kitchen and patio can be reserved 
for special functions.

Eph and Sally Cannon are both 
retired teachers. 

“We’re outgoing,” said Sally, 
who adds that they know a lot of 
the people who are moving in. “It’s 
time for a change, a new way of life, 
so we’re not alone,” she added. 

Eph said that he is looking for-
ward to water aerobics every day. 

The Cannons have a deposit on a 
two-bedroom unit. However, they 
decided after the tour that they 
would consider a three-bedroom if 
the sale of their four-bedroom house 

affords them the extra funds.
“Notice that everywhere there’s 

an elevator there’s a wood over-
hang,” Israel said. Other subtle 
touches help with orientation. The 
color scheme is repeated in all the 
buildings, but in different patterns 
to designate different areas. As 
would be expected, universal de-
sign is used throughout, providing 
such amenities as wide corridors 
with handrails, curb-less showers, 
pocket doors and easy-grasp han-
dles on doors and faucets.

In 2008, Steinberg Architects 
won two awards from the National 
Association of Homebuilders for 
the innovative and enriching design 
they created for MFR. 

On a recent tour, the son of a 
spritely 90-year-old observed that 
he’s glad his mother will be moving 
into the brand new MFR in Sep-
tember. 

“It’s like starting high school. 
They’re all starting at the same 
time, and there hasn’t been time 
for cliques to form.” 

Senior housing
(continued from page 41)

The courtyard facing the restaurant at the Moldaw Family Residences will feature outdoor dining and will 
host periodic entertainment for residents.
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Bobbie and Jerry Wagger are downsizing from a five-bedroom home in Palo Alto. They plan to move into their new fourth-floor home in December.
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740 Orange Avenue, Old Los Altos
French country manor home in Old Los Altos 

Exceptional 3BD/3.5BA home with Old World Charm.  Finest materials 
include hand-hewn cherry wood fl ooring, genuine slate roof, granite kitchen.  
Downstairs family room with private bd/ba.  English gardens and Old Los 
Altos alley access.  Top schools.  

Offered at $2,150,000

461 Patrick Way, North Los Altos 
Designer Remodel, Prestigious Neighborhood

4BR/2.5BA Owen Signature Home. Exceptional remodel in prestigious 
neighborhood!  Coffered ceilings, crown moldings, 2 fi replaces, hrwd, marble 
chefs’ kitchen.  Master suite with spa bath. Walk to Village and top schools.  
Approx 2,650sf living/11,325sf lot  

Offered at $2,195,000

Charming 4BD/2BA home on a large lot of 12,467 square feet just blocks to top 
schools.  Separate dining, family, and living rooms.  Expansive grounds include a 
guest cottage, pool, and ample land to create your dream home. 

Offered at $1,348,000 

Elegant home 7 years new in a fantastic neighborhood near the Village.  Four en-suite 
bedrooms plus den.  Vaulted ceilings, gourmet granite kitchen & great room.  Mature 
gardens with slate patios.  Outstanding Schools.  Approx 3323sf living/10,898sf lot.   

Offered at $2,298,000

This California Contemporary features vaulted ceilings, 22 skylights, 2 fi replaces, 
walls of glass overlooking the sparkling pool and lawn area, state of the art kitchen 
designed by Rutt of Los Altos, & 3 car garage. Close in location offers nearby hiking 
trails and Hidden Villa, plus top rated schools.  

Offered at $2,495,000
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791 Linden Ave., Los Altos  
Home on large lot in desirable N. Los Altos!

165 Pine Lane, North Los Altos  
Stunning home in a prestigious neighborhood

26726 Moody Rd., Los Altos Hills
Nestled on a wooded two acres

Fabulous Listings by the Buchanan & Bowen Sales Team

Jo Buchanan, GRI

650-947-2219
Stuart Bowen, e-PRO

650-949-8506
Stuart.Bowen@CBNorcal.com

The Buchanan & Bowen Sales Team

Top 1% Nationwide
www.BuchananAndBowen.com

Let Buchanan & Bowen Help...
We’ll Exceed Your Expectations!

161 South San Antonio Rd. Los Altos, CA 94022

Jo and Stuart found the buyer themselves for their listing client!  
Talk about full service!"
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ARVADA DARNELL
Top 1% Worldwide

650.752.0709 
adarnell@cbnorcal.com

A s a Realtor, I use my 38 years of  
experience to demystify the process  

of buying and selling real estate – helping 
you get more of what you want and 
enhancing your quality of life.  

I provide each of my clients the highest 
quality of service using the most current 
tools and techniques available. My 
approach is to be thorough and diligent, 
bringing all my experience and negotiating 
skills to the table in representing your 
needs.  I consistently serve my clients’ best 
interests now and into their future... 

OPENING DOORS  
FOR OVER 38 YEARS. . .

by Rise Krag

J ust as our personal health is a 
delicate balance of the entire 
body, a building is a composite 

of all its elements. 
LEED, an acronym for Leader-

ship in Energy and Environmental 
Design, is more than a point system. 
It is a guide that includes strategies 
for six areas: sustainable sites, water 
efficiency, energy and atmosphere, 
materials and resources, indoor en-
vironmental quality and innovation 
in design. 

When we hear the words, “Green 
Building” or “Green Design,” we 
think of many things: sustainable 
development, healthy buildings, re-
cycling, reuse and other strategies to 
achieve balance between consump-
tion and environmental resources. 

The LEED standards were devel-
oped nationally by a wide range of 
building professionals to encourage 
green-building practices. Points are 
earned for building projects that 
meet or exceed the program’s tech-
nical requirements. 

The points add up to four possible 
levels of achievement: Certified, 
Silver, Gold or Platinum. There is 
no “one way” to achieve certifica-

BALANCING AESTHETICS WITH HEALTHY CHOICES 
WHILE EARNING LEED POINTS FOR GOING GREEN

Energy can escape a home through windows and other openings, but window coverings, such as these Hunter Douglas shades, can reduce energy 
loss.
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tion. It is a combina-
tion of site design, 
energy efficiency in 
heating and cooling, 
good lighting de-
sign, healthy mate-
rials, double-glazed 
windows, and many 
other factors that 
may even include 
preferential parking 
for ride sharing.  

While LEED is 
primarily used for 
commercial build-
ings it does not ex-
clude residential. In 
California, “Build 
It Green” has been 

developed specifically for home building. The 
principles are consistent.  

Locally, our building departments are em-
bracing these guidelines. In a recent national 
American Institute of Architects (AIA) con-
vention, Palo Alto was featured in a program 
that presented planning guides and incentives 
for LEED Building. These include free pro-
grams and rebates. San Mateo County expe-
dites permits for Build It Green projects.

In Palo Alto, a nonprofit, “WAVE ONE,” 
assists small business with suggestions and 
resources to save on energy. 

LEED addresses the whole building system 
and it is important to understand how each 
system relates. The interior design decisions 
contribute to the health of a building in many 
ways. As designers we try to balance aesthetics 
with healthy choices. Vendors are providing 
more options, including many recycled materi-
als and new ways to be energy efficient. 

Researching materials that are naturally 
resistant to mildew, flammability and fading, 
and that do not require chemical treatment is 

always a good place to start. Selecting the right 
materials that are best for the budget is also 
an important and realistic consideration. Ex-
amples of interior design selections include:

VOC limits.

bel Plus.

cores, etc.) that contain no urea formaldehyde 
resins.

certified wood that encourages environmen-
tally responsible forest management.

This could include dimmers, timers or linking 
the lighting system with the overall energy use 
of the building.

heat in or out. Draperies can add warmth and 
more energy efficiency in the winter.

able, or reclaimed  wood are both good op-
tions.

tures of new and recycled materials are both 
options.

* Reusing furniture in a different way or re-
upholstering solid but worn sofas and chairs 
can save money and not add to the landfills.

object can add interest to a room.
We spend the majority of our days inside 

schools, offices and our homes. Even the 
smallest efforts can have a positive effect. 

Rise Krag, ASID, AIA associate, LEED 
AP, is founder of RKI Interior Design, a 
full-service interior-design firm. She can 
be reached at 650-854-9090 or risekraginc.
com. Design problems can be sent directly to 
risekraginc@yahoo.com. 

Other ways to earn LEED points include re-using materials, such 
as the stained glass window, above, and employing a fluorescent 
lighting sconce.
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David A. Weil, DRE: #01400271 
phone 650.644.3482  |  cell 650.823.3855 
dweil@dreyfusproperties.com

728 Emerson Street, Palo Alto, CA 94301 
www.DreyfusProperties.com

REAL ESTATE  
HAS ALWAYS
BEEN LOCAL 
When looking for an agent you want 

one that knows the ins and outs of the 

local real estate market. David Weil 

lives in Menlo Park, works in Palo Alto 

and represented buys and sellers  

in both those communities as well  

as the adjoining local communities. 

See what some of his clients have  

to say at www.DavidAWeil.com. 

Or, catch up with your neighborhood 

at www.DreyfusProperties.com

2 FLEUR PLACE, ATHERTON

2 WISTERIA WAY, ATHERTON

158 SEMINARY DRIVE
MENLO PARK

LIST: $4,750,000

LIST: $2,900,000

LIST: $3,000,000

Dreams are 
renewable.
No matter what our age 

or condition, there are 

still untapped possibilities 

within us and new beauty 

waiting to be born.

REPRESENTATIVE BUYER TRANSACTIONS:
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CAROLINE 
TONETTI

DIRECT 

650.329.6698
CELL

650.867.5806
DRE# 01404826 Information deemed reliable, but not guaranteed.

caroline.tonetti@cbnorcal.com

JUST SOLD
in  Wes t  Men lo  Park

301 Vine Street, Menlo Park
Offered at $1,375,000
Caroline represented the buyer

1100 Hillview Drive, Menlo Park
Offered at $1,795,000
Caroline represented the seller

In today’s market, pricing a home correctly and 
proper exposure to the marketplace is key to 

a quick sale. For a full market update in these 
changing times, please contact me.

This rare 40+/- acre ranch is nestled 

at the base of picturesque Carson 

Pass and the magnifi cent 10,000 foot 

High Sierra Mountains and is one of the 

few private holdings in Hope Valley, the 

most dramatic alpine valley in Califor-

nia. National Forest adjoins for endless 

miles of hiking, skiing and horseback 

riding. Lake Tahoe is only 30 minutes 

away, and Kirkwood ski resort is only 

15 minutes away, both offering year-

round activities. Add a classic willow-

lined trout stream meandering through 

an alpine meadow and a custom log 

house set amongst the quaking aspens, 

and you have completed the perfect 

postcard setting with views everywhere. 

Offered at only $1.9 million.

 TE R RY HU N DE M E R  
T H E  C H I C K E R I N G 

C O M P A N Y

RANCHES, LAKES, RIVER/BROKER

530-265-5774 
ranches @chickeringco.com 

w w w.ranchbuyer.com

For more information on 

this, and these other offer-

ings, please visit our web-

site at: www.ranchbuyer.

com:           

million.

ner Lake and Truckee: 

HOPE VALLEY HOMESTEAD
Carson Pass, California

Q I own a one-bedroom cottage 
that I rent out on a weekly 
basis during the summer and 

winter months. Do any fair-housing 
laws apply for this type of random 
rental?

A If the rental is limited to one 
week and there is no pre-
sumption that the occupant 

will return, the federal fair-hous-
ing laws and state fair-housing laws 
would not apply. 

Federal fair-housing laws would 

apply to the one-week rental if there 
was a belief that the occupant might 
return in the future due to the nature 
of the housing, like a time share for 
example. Remember the fair-hous-
ing laws apply to residential prop-
erty, but not commercial property 
like a hotel or vacation rental. 

Time shares are covered by the 
federal fair-housing laws, because 
the individual owner has the right 
by ownership to return over time. 

The California Department of 

Fair Employment and Housing uses 
a 30-day rule of continuous occu-
pancy to determine if the state fair-
housing laws apply. In any case, 
California public accommodations 
law would apply to this type of 
rental, and would prohibit any dis-
criminatory practices. 

Q  I recently participated in a 
mediation held by the lo-
cal volunteer mediator pro-

gram. The issue was $650 of my 
security deposit withheld by my 
landlord. The landlord and I met 
for two hours but could not reach 
an agreement on whether I was 
owed a larger refund, because we 
disagreed on whether I damaged 
the carpet. 

I now plan to file a case in small 
claims court for the refund, but I 
saw the landlord taking notes dur-
ing the mediation and wonder if he 
can use those notes in court. Also, 
I had photos that I used in the me-
diation to show the condition of the 
carpet. Can I use these photos in 
court? 

I have these questions because 
I was told that the mediation was 
confidential. 

A  Mediation confidentiality in 
California is governed by 
California Evidence Code 

Sections 1115 through 1128. In 
summary, statements made during 
the mediation process by any party 
to the mediation cannot be used in 
court. 

The “process” includes initial 

“case development” discussions 
with the mediation program staff 
as well as any statements made dur-
ing the actual mediation. The same 
rule applies to written communi-
cation sent to the mediation staff, 
and notes prepared for mediation or 
taken during the mediation. 

Also, the mediator cannot be 
called as a witness by any party to 
the mediation to testify about what 
happened during the mediation. 

On the other hand, pre-existing 
documents, such as rental agree-
ments or photos taken prior to the 
mediation, can be used in court 
even if they were discussed during 
the mediation, because they were 
not created specifically for the me-
diation. 

If you had reached a written 
agreement during the media-
tion, you and the other party had 
a choice on whether it should be 
confidential. You and the other 
party could have elected to make 
the agreement nonconfidential, or 
even admissible in court, or else 
you could have elected to treat it as 
confidential.

Q  I am the resident manager 
for a 10-unit community. 
Two weeks ago, a tenant 

who occupies one of the units was 
taken away by the police. I have 
not seen him or heard from him 
since, nor has he paid the rent for 
this month. 

DO HOUSING LAWS APPLY FOR RANDOM RENTALS?
by Martin Eichner

(continued on page 50)
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Alain Pinel Realtors     1550 El Camino Real     Menlo Park, CA  94025

Carol
Carnevale

Rosemary
Squires

Nicole
Aron

The Art of Real EstateWhen choosing a Realtor, it’s...
Reputation, Reputation, Reputation. 

650.543.1184
CarolRosemaryNicole@apr.com
CarolRosemaryAndNicole.com

Carol, Rosemary and Nicole have sold OVER 440 homes in Palo Alto.
Impressive results. Superlative service. Unmatched integrity.

Put their experience to work for you.

When it comes to Real Estate it’s...
Location, Location, Location. 

DRE #s: 00946687, 00662115, 00952657 
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I can’t see much through the win-
dow, but it looks like his belongings 
are still in the unit. What should I 
do? Assuming he is in jail, do I have 
to hold the apartment for him until 
he is released? I am very worried 
about getting in trouble here.

A  Your question is covered by 
the statutes on “abandon-
ment.” Assuming your goal is 

to reclaim possession of this rental 
unit, the rules are set forth in Cali-
fornia Civil Code Section 1951.2 
and 1951.3. In order to proceed to 
reclaim the unit, you must meet 
several requirements. 

The rent due from this tenant 
must be at least 14 days late, and 
you must have a “reasonable” be-
lief that the tenant has physically 
abandoned the rental unit. The fact 
that you know he was arrested and 
that you have not seen anyone liv-
ing in the unit since that time, is 
definitely relevant to establishing a 
reasonable belief. Other common-
sense evidence might include other 
signs of disuse such as unclaimed 
mail, or a car in his parking space 
that is not being driven. You might 
check the local public court records 
to see if there is a criminal case file 
indicating the likelihood that this 
person will not return to the com-
munity soon. 

The fact that this tenant’s posses-
sions remain in the unit does not 
prevent your right to assert aban-
donment if you have a reasonable 
belief of abandonment. In addition 
to these steps, you are also required 
to send the tenant a written Notice 
of Belief of Abandonment, in order 
to provide him an opportunity to 
pay the rent due and to prove that 
he has not in fact abandoned the 
property. The required content is set 
forth in Section 1951.3. The notice 
includes a method to dispose of the 
tenant’s property left in the unit. 

The notice must be personally 
delivered or mailed to the tenant at 
his last know address. You might 
check with your local sheriff to see 
if this tenant is in the local jail and 
if there is a method to deliver mail 
there. In many jurisdictions, the 
deputies will serve the notice on an 
inmate. If you can’t locate this ten-
ant in any jail, and there is no other 
address known to you, you can send 
the notice to the apartment, since 
that would become the “last known 
address.” 

Once you mail the notice, you 
must wait 18 days. If the tenant fails 
to respond, you can then re-take le-
gal possession of the unit without 
going to court. Once you have a rea-
sonable belief of abandonment, you 
can physically enter the unit pursu-
ant to Civil Code Section 1954 to 
protect your rental property, before 
the 18 days have passed, but you 
risk liability if you turn out to be 
wrong. 

As an alternative to this process, 
you can follow the normal eviction 
procedure, starting with a 3-day 
notice to pay rent or quit. That ap-
proach is safer since you don’t have 
to prove abandonment or assume 
the risk of being wrong, but requires 
the time and expense of filing an 
eviction case in the court. 

Q  I have been a month-to-month 
tenant in my current com-
munity for a little over two 

years. Last month I was surprised 
to receive a 60-day notice of ter-
mination from my landlord. I was 
hurt, but I knew he had the right 
to do this. Now he tells me that he 
will be having workers in my unit 
during the rest of my 60-day notice 
period to remodel the kitchen and 
bathroom. I know that ordinarily I 
would still need to pay rent through 
the entire 60-day period, but why 
should I pay rent if I am being dis-
rupted by this construction?

A  Your understanding about the 
usual duty to pay rent through 
the end of the notice period 

is correct. A tenant who wants to 
avoid paying rent for the full du-
ration a 60-day notice can always 
give a 30-day notice to move, limit-
ing the further rent payment to 30 
days instead of 60.  

However, a tenant’s duty to con-
tinue to pay rent is based on the 
ability to continue to occupy and 
utilize the rental premises. The law 
provides every tenant with a right 
to “quiet enjoyment” and “habit-
ability.”  This means the right to 
fully utilize the premises, in peace 
and quiet and have full use of utili-
ties and facilities.  You cannot pre-
vent the landlord from starting to 
remodel before your move, but if 
you will be subjected to substantial 
disruption due to the remodeling, 
your right to quiet enjoyment will 
be violated.  

A violation of this right should 
entitle you to a rebate of your rent 
payments either in whole or in part, 
depending on how extensive the re-
modeling will be. This situation is 
an excellent subject for mediation 
because you could explore a mutual 
resolution. For example, you might 
agree to allow your landlord to con-
duct the remodeling in exchange for 
an agreement to allow you to move 
early without paying rent, or per-
haps you could reach an agreement 
on hotel or other alternative accom-
modations during the remodeling. 

Q I am the mom of a disabled 
teenager. My son uses crutch-
es and other mobility aids. 

I’m looking to relocate somewhere 
closer to his school, but I’m having 
trouble finding a handicap-accessi-
ble unit that meets our needs. Are 
there any laws that require land-
lords to create handicap-accessible 
units for disabled tenants? 

A Under the fair-housing laws, 
multi-family complexes 
with four or more units that 

were built for first occupancy after 
March 13, 1991 must meet certain 
accessibility guidelines. For ex-
ample, units must have reinforced 
walls for grab bars and doors must 
be accessible and usable by indi-
viduals with disabilities. 

Tenants seeking accessible units 
can find help from a website main-
tained by the National Apartment 
Association (NA), which tenants 
can use to search for accessible 
housing. The website is www.acces-
sibleapartments.org and is free for 
both tenants and landlords wishing 
to list their units. 

Alternatively, you can make mod-
ifications to any unit yourself with 
proof of your son’s disability, but at 
your own expense and you could be 
required to remove the modifica-
tions when you vacate, if the land-
lord requires removal. 

Q I have been searching for 
available apartments on-
line and with my budget, it 

looks like I can only afford to rent 
an apartment with a roommate. 
However, I’ve been seeing a lot of 
ads for roommates that state “male 
roommate preferred.” Is this legal?

A Yes, this is legal. Federal 
fair-housing laws prohibit 
discriminatory advertising in 

all housing regardless of the size 
of the property. However, in shared 
living situations or roommate situ-
ations where tenants will be shar-
ing bathrooms and kitchens as a 
common area, expressing a prefer-
ence based on gender in order to 

maintain a same-sex household is 
allowed. 

Furthermore, in California, the 
decision made by a housing pro-
vider in a roommate situation is not 
covered by fair- housing law. This 
means that persons looking for 
roommates can state their gender 
preference, and make their rental 
decision on any criteria they desire 
to use. 

Q I am a landlord who cur-
rently rents to older adults in 
a very quiet neighborhood. 

Right now, I have a vacancy listed. 
I have had a few prospects for po-
tential tenants but so far the people 
that have come to see the unit are 
much younger families with young 
children. 

I am concerned that they will 
disrupt the atmosphere since it is 
a much older population that lives 
here and I just want to keep every-
one happy. I also don’t think that 
this place would suit families with 
children as well since there are not 
many kids in the neighborhood. Do 
I have to rent to families with chil-
dren? 

A Generally, a landlord cannot 
refuse to rent to an applicant 
because there are children in 

the family. Moreover, the require-
ments for rental and the terms and 
conditions must be the same for 
families with children as for any 
other applicant or tenant. 

For example, a landlord cannot 
decide to rent units on only one side 
of a complex to families with chil-
dren in order to avoid tensions with 
other tenants who desire quiet. Ad-
ditionally, a landlord cannot deny 
second- or third-floor apartments to 
families with young children, even 
when their intention is to prevent 
possible injury. 

The one exception to this rule 
involves housing that has been spe-
cifically designated as housing for 
senior citizens (persons 55 and older 
under some statutes or 62 and older 
under others). To qualify as “senior 
housing,” a housing provider must 
meet specific requirements that 
may include a minimum number 
of units, age-based residency limits 
and design features. 

Q The management at the se-
nior citizens apartment com-
munity where I live is trying 

to prevent my 47-year-old son from 
staying with me. They said they 
have a rule that no resident can be 
under 48 years old, which seems 
very suspicious to me. My son is 
disabled and I can no longer con-
tinue paying for the assisted-living 
center where he is currently staying. 
His caregivers and I both believe it 
would be in his best interests if he 
were to stay with me.

Management also has said that a 
couple of my neighbors have com-
plained that he engaged in offensive 
acts while visiting. The allegations 
are simply not true and his medi-
cal providers agree with me that he 
would not have committed these 
alleged offenses. Is there any way 
I can require management to allow 
my son to stay with me?

A Part of the answer depends 
on which type of senior hous-
ing you have. If the center is 

authorized for those aged 62 and 
older, then all the residents in the 

facility must be at least that age 
or older. If the senior complex is 
authorized for seniors who are 55 
or older, only one of the residents 
in each unit need meet the age re-
quirement. If your facility is a 55+ 
complex, and your son’s doctors 
and caretakers believe it is in his 
best interests to live with you, then 
you are entitled to have him stay 
with you as long as his behavior 
does not interfere with the rights of 
other tenants. 

To not allow him to live with you 
in that case would be considered 
discrimination based on his age. If 
the allegations against your son are 
not reasonably founded, then com-
plaints from a couple of neighbors 
should not prevent him from stay-
ing. Management can restrict his 
access if he has a criminal history 
relevant to his behavior in the com-
munity, or there is firm evidence 
that while visiting he has engaged 
in behavior that is criminal. 

If his behavior has unreasonably 
interfered with the quiet enjoyment 
of the other tenants, known as a 
“nuisance,” or has violated com-
munity rules, then management 
also has a right to limit his access, 
unless you can agree on conditions 
that will protect the rights of the 
other tenants. You might contact 
your local mediation program so 
that you and your son and manage-
ment can mutually agree to basic 
behavior ground rules for your son.

Q Our landlord has recently 
stopped depositing our rent 
checks. For the past five 

months she has received the checks, 
verbally acknowledged she had 
them, but said she was too busy to 
deposit them. When we ask for a re-
ceipt after noticing that the checks 
were not deposited, she ignored us. 
What is the best way to deal with 
this situation without antagonizing 
the landlord?

A Legally, your only responsi-
bility is to “tender” the rent 
payment. Some rental agree-

ments specify how payment is to 
be made and you need to document 
that you followed that procedure. If 
no procedure is specified, you can 
use any reasonable method. 

If you mail the payment, request 
a “proof of mailing” from the post 
office, which will cost you about 95 
cents. Certified mail is not neces-
sary unless required by the rental 
agreement, but it does document 
that you tried to tender the rent. 

If you hand the check to the land-
lord personally, it would be a good 
idea to create a simple receipt form 
and ask her to sign at the same time 
you hand her the check. Once you 
have properly tendered the rent, 
your obligation ends and you should 
not be responsible for the conse-
quences of her failure to deposit the 
money. 

Martin Eichner edits RentWatch 
for Project Sentinel, an organiza-
tion founded in 1974 that provides 
landlord tenant dispute resolu-
tion and fair housing services in 
Northern California and admin-
isters rental-housing mediation 
programs in Palo Alto, Los Altos 
and Mountain View. Call 650-
856-4062 for dispute resolution or 
650-321-6291 for fair housing or 
e-mail mediate4us@projsen.org. 

RentWatch
(continued from page 48)
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STEVE & CAROLYN PIERCE
650.323.5305
650.533.7006 Cell

spierce@zanemacgregor.com
DRE# 00871571

MARY GULLIXSON
650.543.1175

650.888.0860 Cell

mgullixson@apr.com
DRE# 00373961

Information deemed reliable, but not guaranteed. Sq. ft. and/or acreage information contained herein has been received from seller, existing reports, appraisals, public records and/or other sources deemed reliable. However, neither seller nor listing agent
has verified this information. If this information is important to buyer in determining whether to buy or the purchase price, buyer should conduct buyer’s own investigation. Photography by Bernard André

Beaux Arts estate commissioned in 1909 by E.W. Hopkins and designed by Bliss & Faville.
Impeccably restored for the 21st century with state-of-the-art systems by renowned Orlando
Diaz Azcuy Design Associates and acclaimed builder, Ryan Associates. Unsurpassed elegance,

detail and beauty. This significant home offers a timeless interior of noble scale and an 
eight car garage amongst over two acres of beautifully landscaped grounds.

www.HopkinsMcNearEstate.com

www.gullixson.com

Located on Atherton’s premier street, this home presents a classic example of French provincial architecture. Remodeled and updated
throughout with a decidedly French influence, the home showcases varnished parquet flooring, artistic wall finishes, and exquisite 

window coverings. Spanning two levels of luxurious living, the home’s personal accommodations include 4 upper-level bedroom suites,
au pair quarters on the main level, plus a fully equipped one-bedroom guest house. The formality of the home continues outside 
with impeccably manicured gardens, a pool, and expansive pavilion for year-round entertaining – all bordered by towering trees 

for the ultimate in privacy. Menlo Park Schools.

WWW.227PARKLANE.COM

Beaux Arts estate commissioned in 1909 by E.W. Hopkins and designed by Bliss & Faville.
Impeccably restored for the 21st century with state-of-the-art systems by renowned Orlando
Diaz Azcuy Design Associates and acclaimed builder, Ryan Associates. Unsurpassed elegance,

detail and beauty. This significant home offers a timeless interior of noble scale and an 
eight car garage amongst over two acres of beautifully landscaped grounds.

www.HopkinsMcNearEstate.com
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